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WARNING

The publication of this Post Hearing Information Pack (the “PHIP”) is required by The Stock Exchange of
Hong Kong Limited (the “Stock Exchange”) and the Securities and Futures Commission (the “Commission”)
solely for the purpose of providing information to the public in Hong Kong.

This PHIP is in draft form. The information contained in it is incomplete and is subject to change which can be
material. By viewing this document, you acknowledge, accept and agree with the Company, its sole sponsor,
overall coordinator, advisors or members of the underwriting syndicate that:

(a)  this document is only for the purpose of providing information about the Company to the public in Hong
Kong and not for any other purposes. No investment decision should be based on the information
contained in this document;

(b)  the publication of this document or supplemental, revised or replacement pages on the Stock Exchange’s
website does not give rise to any obligation of the Company, its sole sponsor, overall coordinator,
advisors or members of the underwriting syndicate to proceed with an offering in Hong Kong or any other
jurisdiction. There is no assurance that the Company will proceed with the offering;

(c)  the contents of this document or supplemental, revised or replacement pages may or may not be replicated
in full or in part in the actual final listing document;

(d) the PHIP is not the final listing document and may be updated or revised by the Company from time to
time in accordance with the Rules Governing the Listing of Securities on GEM of the Stock Exchange;

(e) this document does not constitute a prospectus, offering circular, notice, circular, brochure or
advertisement offering to sell any securities to the public in any jurisdiction, nor is it an invitation to
the public to make offers to subscribe for or purchase any securities, nor is it calculated to invite offers by
the public to subscribe for or purchase any securities;

(f)  this document must not be regarded as an inducement to subscribe for or purchase any securities, and no
such inducement is intended;

(g) neither the Company nor any of its affiliates, its sole sponsor, overall coordinator, advisors or members of
its underwriting syndicate is offering, or is soliciting offers to buy, any securities in any jurisdiction
through the publication of this document;

(h) no application for the securities mentioned in this document should be made by any person nor would
such application be accepted;

(i)  the Company has not and will not register the securities referred to in this document under the United
States Securities Act of 1933, as amended, or any state securities laws of the United States;

(j)  asthere may be legal restrictions on the distribution of this document or dissemination of any information
contained in this document, you agree to inform yourself about and observe any such restrictions
applicable to you; and

(k) the application to which this document relates has not been approved for listing and the Stock Exchange
and the Commission may accept, return or reject the application for the subject public offering and/or
listing.

If an offer or an invitation is made to the public in Hong Kong in due course, prospective investors are reminded
to make their investment decisions solely based on the Company’s prospectus registered with the Registrar of
Companies in Hong Kong, copies of which will be available to the public during the offer period.
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IMPORTANT

IMPORTANT: If you are in any doubt about any of the contents of this document, you should obtain independent professional advice.
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CHARACTERISTICS OF GEM

GEM has been positioned as a market designed to accommodate small and mid-sized
companies to which a higher investment risk may be attached than other companies listed on
the Stock Exchange. Prospective investors should be aware of the potential risks of investing
in such companies and should make the decision to invest only after due and careful
consideration.

Given that companies listed on GEM are generally small and mid-sized companies,
there is a risk that securities traded on GEM may be more susceptible to high market
volatility than securities traded on the Main Board of the Stock Exchange and no assurance
is given that there will be a liquid market in the securities traded on GEM.
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SUMMARY

This summary aims to give you an overview of the information contained in this
document and should be read in conjunction with the full text of this document. As it is a
summary, it does not contain all the information that may be important to you. You should
read the whole document, including our financial statements and the accompanying notes,
before you decide to invest in the [ REDACTED].

There are risks associated with any investment in the [REDACTED]. Some of the
particular risks associated with an investment in the [REDACTED] are set out in the
section headed “Risk Factors” in this document. You should read that section carefully
before you decide to invest in the [REDACTED].

OVERVIEW

Established in 2000, we are a precision engineering services provider headquartered in
Singapore, specialising in providing precision machining and precision welding services for
international companies in the semiconductor and other sectors. According to the CIC
Report, we ranked fifth in terms of revenue from the semiconductor segment of the
precision component engineering industry in Singapore in 2023 with a market share of
3.3%.

We offer our customers precision engineering services including precision machining
services and precision welding services. Precision machining involves using Computer
Numerical Controls (“CNC”) machines and other advanced machine tools to cut and shape
materials and to produce parts that meet extremely strict specifications in terms of size,
shape, surface finish and other geometric attributes with micrometre-level of accuracy.
Precision welding involves using advanced welding methods and specialised processes such
as laser and electron beam to join materials together according to strict specifications and
tolerance. Leveraging our technical capabilities and know-how and machinery and
equipment, we have established our market position in the precision component
engineering value chain by offering specialised services tailored to our customers’ specific
technical requirements and commercial needs.

Throughout the years, we have grown our business to serve customers in various
sectors, including semiconductor, aerospace and data storage industries. Many of our
customers are well-recognised international companies in these industries, including
Customer A, a U.S. based corporation which supplies equipment used for fabrication of
integrated circuits and displays of electronic products such as televisions, smartphones,
laptops, personal computers, etc.. Our major customers have selected us as a key long-term
partner as we possess essential industry-specific certifications and have passed and extended
the stringent in-house supplier qualification processes of these reputable customers. We
have established long-standing business relationships with our five largest customers during
the Track Record Period for an average of approximately eleven years and we will seek to
maintain sustainable and mutually beneficial relationships with our customers.
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We have demonstrated a proven track record in providing quality and efficient
precision engineering services to our customers. We have a dedicated quality control team
to conduct stringent incoming, in-process and final quality assessment by conducting a wide
range of technical testing, such as leak checking using helium leak detectors, to ensure that
our components and parts are of the exact and precise measurements as specified by our
customers. We have obtained the SSQA certification, which qualified us to conduct
precision machining work in the semiconductor industry. We have also been accredited with
ISO 9001:2015 quality management system certification in respect of fabrication of
precision machinery parts since 2019, and ISO 14001:2015 environmental management
system certification in respect of fabrication of machinery parts since 2018.

Our business is headquartered in Singapore with production facilities in Singapore (the
“Singapore Factory”) and Malaysia (the “Malaysia Factory”). We are equipped with
machinery with functions and specifications and technicians who have accumulated skills in
handling different production processes which enable us to offer services to cater for the
specific design and requirements of our customers. Most of our machinery and equipment
can be used to produce a range of products for diverse end-use industries with different
specifications.

OUR BUSINESS MODEL

As a precision engineering services provider, we offer precision machining services and
precision welding services to OEMs and contract manufacturers in various sectors. We have
started our business in providing precision machining services since 2000 and further
expanded our business to include precision welding services upon completion of our
acquisition of SPW in December 2021 (the “Acquisition”). The Acquisition was driven by
SPW’s expertise in precision welding which is a crucial value-adding process in precision
component engineering for manufacturing complex products and the synergy brought by
the shared customer base between Metasurface Technologies and SPW. With the
acquisition of SPW, we are able to provide solutions for various manufacturing process
of precision component engineering, which has reinforced our presence in the value-chain.
For more information on the Acquisition, see “History and Development — Reorganisation
— 2. Acquisition of SPW”. Going forward, in view of the growing demand for precision
components engineering services within the semiconductor industry and other sectors, our
Group will continue to develop the provision of precision machining and precision welding
services in parallel to leverage the synergies between both service types.



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

SUMMARY

OUR STRENGTHS

We believe that the following competitive strengths have contributed and may
contribute to our success and distinguish us from our competitors:

e long standing and strong business relationships with reputable international
customers;

e advanced production technologies and manufacturing capabilities to produce
products that meet various specifications required by the customers;

e possession of industry-specific qualifications and certifications for precision
machining and precision welding services; and

e cxperienced management team supported by high calibre engineers with advanced
technical capabilities.

OUR STRATEGIES

Our business objective is to provide best-in-class value in precision engineering which
is built on trust, knowledge, innovation and synergies as well as to forge mutually beneficial
partnership with our customers. To accomplish this objective, we plan to:

e maintain and strengthen our long-term partnership with reputable international
customers and expand and diversify our customer base;

e continue to seek business expansion and increase our scale of operation through
(a) enhancing our cashflow management and supply chain management; and (b)
enhancing our human resources management; and

e enhance our quality assurance capability and optimise our operational efficiency.
MAJOR CUSTOMERS AND SUPPLIERS

We have established strong and long-standing business relationships with our major
customers. In each year during the Track Record Period, revenue contributed from our five
largest customers was approximately S$29.8 million and S$31.0 million, respectively,
representing approximately 76.0% and 80.0%, respectively, of our total revenue. In each
year during the Track Record Period, revenue contributed from our largest customer, was
approximately S$12.4 million and S$9.0 million, respectively, representing approximately
31.8% and 23.1%, respectively, of our total revenue. We have established and maintained
business relationships with our five largest customers during the Track Record Period for
approximately eleven years on average. For more information on Customer A and other
major customers, see “Business — Our Customers”.
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Customer A is currently listed on the NASDAQ and headquartered in the U.S. which is
principally engaged in the provision of manufacturing equipment, services and software to
the semiconductor, display and related industries globally. It supplies equipment used for
fabrication of integrated circuits and displays of electronic products such as televisions,
smartphones, laptops and personal computers, etc.

According to the CIC Report, Customer A is an industry leader in the global
semiconductor manufacturing equipment industry in terms of revenue in 2023 with a
market share of approximately 19.5% and it is not uncommon for market participants in
the semiconductor segment of precision component engineering industry to have a highly
concentrated customer base since the end-use semiconductor manufacturing equipment
industry is concentrated and dominated by a limited number of advanced semiconductor
equipment manufacturers with the top three market players accounting for more than 40%
of the global market share in terms of revenue in 2023.

In each year during the Track Record Period, purchases from our five largest suppliers
were approximately S§$7.5 million and S$6.8 million, respectively, representing
approximately 47.4% and 52.2%, respectively, of our total purchases, and purchases
from our largest supplier were approximately S$2.4 million and S$1.9 million, respectively,
representing approximately 14.9% and 14.6%, respectively, of our total purchases in each
year during the Track Record Period.

DISPOSAL OF OUR CONTROL OVER METAOPTICS TECHNOLOGIES

Metaoptics Technologies was incorporated in June 2021 as an insignificant subsidiary
of our Group that was held as to 90% by Metasurface Technologies and as to 10% by Mr.
Thng, an executive Director and a substantial Shareholder of our Company. Metaoptics
Technologies is principally engaged in the metalens technology business. Since its inception,
it had always been our Directors’ intention that Metaoptics Technologies will be a
long-term investment in our Group with Mr. Thng (who has the relevant optics industry
experiences and connections) spearheading its entire business operations. It had also been
our Group’s and Mr. Thng’s understanding that Metaoptics Technologies, as a start-up in a
high-growth industry, will eventually require further fund raising opportunities which will
gradually dilute our equity interests.

Up until May 2023, as Metaoptics Technologies had been growing its business
operations and expanding its investor base to other independent third-party investors,
Metasurface Technologies agreed to transfer a 33.32% equity interest in Metaoptics
Technology at a consideration of S$180,000 in aggregate. The consideration was at a
discount to the then fair value of Metaoptics Technologies. Immediately after the transfer,
we remained as an investor with approximately 20.19% equity interest in Metaoptics
Technologies, which ceased to be a subsidiary and instead became an associate of our
Group. After a series of share allotment and transfers between shareholders of Metaoptics
Technologies, our Group had an equity interest of approximately 17.10% in Metaoptics
Technologies as at the Latest Practicable Date.
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The transfer of our 33.32% equity interests in Metaoptics Technologies to Mr. Thng
resulted in the recognition in our consolidated statements of comprehensive income for the
year ended 31 December 2023 (a) gains on disposal of a subsidiary of approximately S$2.5
million; and (b) share-based payments of approximately S$2.1 million because the transfer
is perceived to be a form of compensation to remunerate Mr. Thng’s past services and
contribution to our Group as an employee. See “History and Development — Corporate
Development — Investment in an associate” in this document for further details.

PRODUCTION CAPACITY AND UTILISATION

The production capacity and output of our precision component engineering services
are measured by machine hours as products of our precision machining and precision
welding services are highly customised and have diverse shapes, sizes and weights subject to
our customer’s requirements and product specifications.

The following table sets out in details the designed production capacity, actual output
and utilisation rate of the major production processes in our production facilities during the
Track Record Period based on information available on machine hours:

For the year ended 31 December

2022 2023
Designed Designed
Production Actual Utilisation Production Actual Utilisation
Capacity Output Rate Capacity Output Rate
(Hour)" (Hour)'” (%)% (Hour)"  (Hour)"” (%)
Singapore Factory
Precision machining
— CNC machining
process 338,240 177,408 52.5 338,240 138,285 40.9
Precision welding 144,960 113,467 78.3 144,960 171,953 118.6
Malaysia Factory
Precision machining
— CNC machining
process 126,000 58,212 46.2 126,000 60,962 48.4

Notes:

(1)  The designed production capacity for precision machining is calculated based on maximum machine
hours for CNC machining process. The designed production capacity for precision welding is
calculated based on maximum machine hours for the precision welding process. Maximum machine
hours are calculated based on 20 operating hours per working day (inclusive of the switching time of
production machinery and equipment for manufacturing different parts and components and taking
into account factors such as machine set-up and reconfiguration time, etc) and total working days
per year (based on two shifts per day and six working days per week multiplied by 52 weeks minus
the number of statutory holidays in Singapore or Malaysia for the respective year).

(2)  The actual output is the total number of actual machine hours in operation.

(3)  The utilisation rate is calculated by dividing actual output by designed production capacity for the
same financial year on the basis set out above.
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For the years ended 31 December 2022 and 2023, the utilisation rates were
approximately 52.5% and 40.9% for precision machining and approximately 78.3% and
118.6% for precision welding, respectively, at our Singapore Factory and the utilisation
rates were approximately 46.2% and 48.4%, respectively, for precision machining at our
Malaysia Factory. According to the CIC Report, the industry average utilisation rates of
the production facilities of precision machining and precision welding industry both ranged
from 40% to 80% during the Track Record Period. This wide range reflects varying
operational circumstances and industry demands. Companies focused on the semiconductor
industry operate at lower utilisation rates of 40% to 60% as the parts and components
produced for the semiconductor industry are less standardised and more complex. These
parts require the use of different types of CNC machines and other machines and tools for
each step of the production process. The machines required for different products may also
vary widely, leading to lower utilisation rates for the higher varieties of machines. In
contrast, companies mainly serving the aerospace industry and automobile industry operate
at higher utilisation rates of 60% to 80%. The parts produced for these industries are
relatively more standardised and more streamlined, requiring less varieties of machines, and
thus leading to higher utilisation rates. The increase in utilisation rates in 2023 for precision
welding at our Singapore Factory as compared to 2022 was mainly due to the procurement
of labour services from independent third party service providers to increase manpower at
our Singapore Factory to cope with the increase in sales of precision welding services. Our
production facilities for precision machining were not fully utilised during the Track
Record Period, which was primarily due to limited resources for procurement of raw
materials and recruitment of skilled workers to maximise the machine hours in operation.
Besides, as products of our precision machining are highly customised with diverse design
specifications as requested by our customers and hence require the use of different type of
machines (e.g. CNC turning machines, CNC lathe machines, CNC milling machines and
other advanced tools) to complete the whole process, it would be very ideal for different
type of our machines to be operated simultanecously at all production time to achieve full
utilisation. For hypothetical analysis only, with reference to (i) our historical average
machine hours, raw material costs and labour costs required to perform a purchase order
during the Track Record Period, and (ii) our average cash and bank balances in 2022 and
2023, we have a shortage of approximately S$6.5 million and S$5.4 million of working
capital for raw material procurement and staff recruitment in order to fully utilise our
production capacity for precision machining at our Singapore Factory during 2022 and
2023, respectively.

During the Track Record Period, we received additional purchase orders from
customers from time to time while our available human resources were still occupied with
fulfilling existing orders on hand. In order to maintain positive relationship with our
customers, we negotiated for longer delivery times instead of turning down purchase orders.
We will also procure labour services from independent third party service providers to
handle these additional or ad hoc orders if necessary. To determine whether to procure
external labour services when our existing human resources are tied up, we will consider
factors such as delivery schedules requested by customers, additional cost required, our
current production schedule, our then available working capital and our relationship with
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the customer. This has resulted in our backlog of unfulfilled orders. As at 31 December
2022 and 2023 and 30 April 2024, we had a backlog of unfulfilled purchase orders of
approximately S$36.1 million, S$24.9 million and S$[18.4] million, respectively.

COMPETITION

Precision component engineering is widely applied to produce components with
complex structures or certain special technical parts in many growing industries and the
downstream customers consists of OEMs and their contract manufacturers and service
providers in the diverse end-use industries, such as semiconductor, aerospace and oil & gas.
According to the CIC Report, revenue of global semiconductor industry is projected to
reach US$880.7 billion in 2028 with a CAGR of 10.6% between 2023 and 2028. Global sales
of semiconductor manufacturing equipment also increased from US$61.7 billion in 2019 to
US$106.3 billion in 2023, registering a CAGR of 14.6% between 2019 and 2023 and is
expected to reach US$180.6 billion in 2028, registering a CAGR of 11.2% between 2023 and
2028. As our Group is a precision engineering services provider, specialising in providing
precision machining and precision welding services for international companies mainly in
the semiconductor and other sectors, including aerospace and data storage industries.
Therefore, the continual growth of the semiconductor industry in the world is expected to
drive up the demand and presents more opportunities for precision components, and
therefore supports the further development of Singapore’s precision component engineering
industry.

Our main competitors include both domestic and international companies providing
precision component engineering services in Singapore. We compete with them primarily in
product quality, technical level, production capacity, pricing terms, in-time delivery, span
of one-stop services offerings, experience and after-sales services.

Our strategic location in Singapore positions us above our competitors outside
Singapore, primarily due to macro-economic shifts affecting the regional semiconductor
industry, our geographical proximity with customers and favourable domestic policies and
incentives in Singapore for the precision engineering industry. Therefore, we consider the
direct competition from international companies providing precision component
engineering services in the semiconductor industry without presence in Singapore is
relatively remote.

Due to factors such as macro-economic conditions and dynamic international
situations, certain global major semiconductor manufacturers and semiconductor
equipment manufacturers have been shifting their manufacturing base and operations
from China to Southeast Asia. Such changes have provided more opportunities for
Singapore as a leading regional hub for advanced manufacturing, and service providers in
Singapore and are expected to bring more demand for services and products of the Group.
For details, see “Business — Impact of The Covid-19 Outbreak and U.S.- China Trade
War”.

In addition, among our five largest customers for the years ended 31 December 2022

and 2023, Customer A, Customer D and Intevac Asia Pte. Ltd. have production base in
Singapore and Customer B and Customer C have production base in Malaysia. Customer
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A’s decision to invest S$600 million in a new Singapore facility and decisions of its
customers, such as Vanguard (an affiliate of Taiwan Semiconductor Manufacturing
Company Limited (TSMC)) and United Microelectronics Corporation (UMC)), to further
invest in production facilities in Singapore, further highlight the strategic value seen in local
operations in Singapore. Our Group’s strategic location with production facilities based in
Singapore and Malaysia allows us to benefit from these developments with enhanced
logistical efficiencies. This proximity and alignment with industry trend give us an edge over
our competitors in other regions.

In addition, various favourable policies and measures introduced by the Singapore
government such as Industry Transformation Maps (ITMs) and Precision Engineering
Industry Digital Plan (IDP) also promote the further development of the precision
engineering industry in Singapore, providing us further competitive edge over our
competitors outside Singapore. For details, see “Industry Overview — Overview of
Singapore’s Precision Component Engineering Industry — Key growth drivers of
Singapore’s precision component engineering industry”.

We seek to differentiate ourselves through our use of multi-axis CNC machines.
According to the CIC Report, our Group is employing more 5-axis CNC machines than the
industry peers in general. Multi-axis CNC machines, in particular, CNC machines with
more axes (directions of movements), allow for machining in multiple directions
simultaneously. The 5-axis CNC machines we use in our production can move in five
different directions, being three linear areas (up and down, left and right, back and forth)
and two rotational axes. Compared to 3-axis or 4-axis CNC machines, which can only move
in three directions or four directions respectively, 5-axis CNC machines can reach more
angles and create more complex and detailed parts without the need to manually moving the
machined parts for multiple processes. With more machining steps to be completed in the
same timeframe, our use of multi-axis CNC machines can reduce machining cycles and
operational costs in terms of the labour hours spent on manually moving the machined
parts for multiple processes and the total lead time on production. According to the CIC
Report, subject to the complexity of the machining part, as compared to a 5-axis CNC
machine, a 2-axis, 3-axis and 4-axis CNC machine generally takes 4 to 20 times, 2 to 10
times and 2 to 5 times, respectively, longer in operational time to complete a similar
machining task. Additionally, multi-axis systems facilitate more complex machining
operations such as simultaneous milling, drilling and cutting, thus enhancing both
production efficiency and ensuring machining accuracy. Our Directors believe that other
core aspects that set us apart from our competitors and foster our competitiveness are the
solid relationships with our customers though regular communication and our strong
technical know-how. For more information on the competitive landscape of the industry

and our competitive strengths, see “Industry Overview — Competitive Landscape of
Singapore’s Precision Component Engineering Industry in the Semiconductor Segment”
and “— Competitive advantages of the Group”.

According to the CIC Report, entry barriers faced by new competitors in the precision
component engineering industry are (i) large capital investment required to purchase
machinery and equipment to achieve high accuracy and versatility in production, (ii) intense
competition for recruitment of skilled workers and difficult access to technological
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know-how, (iii) long-term and steady relationship with downstream customers, which
creates difficulties for new players to establish mutual dependence and complimentary
business relationship with customers within a short period of time, and (iv) industry specific
qualification and certification requirements. For more information on these entry barriers,
see “Industry Overview — Competitive Landscape of Singapore’s Precision Component
Engineering Industry in the Semiconductor Segment — Entry barriers for the precision
component engineering industry”.

SUMMARY OF HISTORICAL FINANCIAL INFORMATION
Description of selected consolidated statements of comprehensive income line items

The following table sets out our selected consolidated statements of comprehensive
income for the periods indicated. Our historical results presented below are not necessarily
indicative of the results that may be expected for any future period.

Years ended 31 December

2022 2023
S$000 S$000
Continuing operations
Revenue 39,116 38,769
Cost of sales (23,060) (24.,354)
Gross profit 16,056 14,415
Other income 1,130 2,731
Other gains/(losses), net 177 (426)
Administrative expenses (10,489) (11,666)
Operating profit 6,874 5,054
Finance costs (1,579) (1,343)
Share of loss from an associate — (366)
Profit before tax 5,295 3,345
Income tax expense (1,495) (1,061)
Profit from continuing operations 3,800 2,284
Discontinued operation
(Loss)/profit from discontinued operation (1,095) 2,143
Profit for the year 2,705 4,427
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Non-IFRS Measure

To supplement our consolidated financial statements which are presented in
accordance with the IFRS, we also use adjusted profit from continuing operations
(non-IFRS measure) as an additional financial measure, which is not required by, or
presented in accordance with, the IFRS. We define adjusted profit from continuing
operations (non-IFRS measure) as profit from continuing operations for the financial year
adjusted by adding back (i) share-based payments which arose from grant of shares and
exercise of anti-dilution rights granted to certain employees and sharecholders of our Group,
which are non-cash in nature; and (ii) [REDACTED] in relation to the [REDACTED]. We
have made such adjustments consistently during the Track Record Period.

We believe that our presentation of the adjusted profit from continuing operations
(non-IFRS measure) when shown in conjunction with the corresponding IFRS measure
provides useful information to potential investors and management in facilitating a
comparison of our operating performance from period to period by eliminating the impacts
of the share-based payments and [REDACTED]. However, our presentation of the adjusted
profit from continuing operations (non-IFRS measure) may not be comparable to similarly
titled measures presented by other companies. The use of the adjusted profit from
continuing operations (non-IFRS measure) has limitations as any other analytical tool, and
should not be considered in isolation from, or as a substitute for or superior to, the analysis
of our results of operations or financial condition as reported under the IFRS.

The following table reconciles our adjusted profit from continuing operations
(non-IFRS measure) with our profit from continuing operations for the financial year
and also sets out our adjusted profit margin (non-IFRS measure) for the periods indicated:

For the year ended
31 December

2022 2023
S$3°000 S8°000
Profit from continuing operations 3,800 2,284
Add:
Share-based payments? 815 3,151
[REDACTED] [REDACTED] [REDACTED]
Adjusted profit from continuing operations
(non-IFRS measure)® 6,545 7,331
Adjusted profit margin‘®
(non-IFRS measure) 16.7% 18.9%

Notes:

(1)  Share-based payments arose from grant of shares and exercise of anti-dilution rights granted to
certain employees and shareholders of our Group which were non-cash in nature.
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(2) Adjusted profit from continuing operations (non-IFRS measure) refers to profit from continuing
operations for the financial year by adding back (i) share-based payments which are non-cash in
nature; and (ii) [REDACTED] in relation to the [REDACTED)].

(3) Adjusted profit margin (non-IFRS measure) equals adjusted profit from continuing operations
(non-IFRS measure) as a percentage of revenue.

The following table sets out our revenue breakdown during the Track Record Period
by service type, customer sector and customer geographical location, respectively:

For the year ended 31 December

2022 2023
% of total % of total

S$°000 revenue S$°000 revenue
By service type:
Precision machining 22,913 58.6 15,545 40.1
Precision welding 16,203 41.4 23,224 59.9
Total 39,116 100.0 38,769 100.0
By customer sector:
Semiconductor 35,729 91.3 34,077 87.9
Aecrospace 101 0.3 1,646 4.3
Data storage 2,423 6.2 2,411 6.2
Others'’/ 863 2.2 635 1.6
Total 39,116 100.0 38,769 100.0
By customer geographical

location:

Singapore 20,741 53.0 14,807 38.2
Malaysia 12,627 32.3 16,072 41.5
U.S. 3,507 9.0 5,267 13.6
Others'?/ 2,241 5.7 2,623 6.7
Total 39,116 100.0 38,769 100.0
Notes:
1. Others mainly refer to solar industry and oil and gas industry.
2. Others mainly refer to Switzerland.

Revenue from precision machining services decreased from approximately S$22.9
million for the year ended 31 December 2022 to approximately S$15.5 million for the year
ended 31 December 2023. The decrease was mainly attributable to the decrease in sales of
precision machining services to Customer A and a customer based in Malaysia (which is
part of a group listed on Toronto Stock Exchange and the New York Stock Exchange and is
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principally engaged in the provision of supply chain solutions to customers in advance
technology solutions and connectivity and cloud solutions industries) by approximately
S$4.6 million and S$0.9 million, respectively. Such decrease in purchase orders from
customers of our precision machining services was mainly due to postponed delivery of
certain precision machining parts and components, in particular during the second half of
2023 as requested by our customers, most of which were then expected to be delivered in the
second and third quarters of 2024. To the best knowledge of the Company, the postponed
delivery requests in the precision machining parts and components by our customers was
primarily due to their de-stocking of the then existing inventories on hand.

Revenue from precision welding services increased from approximately S$16.2 million
for the year ended 31 December 2022 to approximately S$23.2 million for the year ended 31
December 2023. The increase was primarily attributable to the increase in purchase orders
for certain parts and components from Customer C and Customer B during the year for the
provision of precision welding services by approximately S$4.6 million and S$1.4 million,
respectively.

Revenue from customers in the semiconductor industry slightly decreased from
approximately S$35.7 million for the year ended 31 December 2022 to approximately S$34.1
million for the year ended 31 December 2023. The proportion of our revenue contribution
from customers in the semiconductor industry decreased mainly due to our efforts to
diversify our customer sectors, for instance in the aerospace industry.

Revenue from customers in the aerospace industry increased from approximately S$0.1
million for the year ended 31 December 2022 to approximately S$1.6 million for the year
ended 31 December 2023. The increase was mainly attributable to the increase in purchase
orders from Customer B for aerospace related parts and components for the year ended 31
December 2023. Customer B recorded an increase in its sales in relation to aerospace and
defence by approximately 4% from 2022 to 2023, by leveraging its market position in both
defence and commercial aerospace sectors to capture the increase in the global market size
of the aerospace and defence market in 2023, partly driven by increased air travel and
aviation activities.

Revenue from customers in the data storage industry remained stable at approximately
S$2.4 million and S$2.4 million for the years ended 31 December 2022 and 2023,
respectively.

Our cost of sales increased from approximately S$23.1 million for the year ended 31
December 2022 to approximately S$24.4 million for the year ended 31 December 2023,
which was attributable to the (i) increase in direct labour cost by approximately S$1.0
million as a result of the increase in procurement of third party labour services to fulfil the
increased sales in respect to precision welding services; and (ii) increase in direct material
costs by approximately S$0.1 million due to increase in sales from our precision welding
services, which generally required more inputs of standard parts such as valve and fittings in
the production process.

— 12 —
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Our gross profit was approximately S$16.1 million and S$14.4 million for the years
ended 31 December 2022 and 2023, respectively. Our overall gross profit margin was
approximately 41.0% and 37.2% for the years ended 31 December 2022 and 2023,
respectively, the decrease of which was mainly due to the decrease in the gross profit margin
for our precision machining services from approximately 43.2% for the year ended 31
December 2022 to approximately 31.4% for the year ended 31 December 2023. The decrease
in the gross profit margin for our precision machining services was mainly attributable to
the decrease in sales for our precision machining services by approximately 32.2% while the
cost of sales for our precision machining services decreased by approximately 18.2% only
during the year as the cost of sales of our precision machining services comprised a portion
of overhead costs such as staff costs and depreciation of property, plant and equipment and
right-of-use assets which were relatively static regardless of sales performance.

The following table sets forth the breakdown of our gross profit and gross profit
margin by service type for the periods indicated:

Year ended 31 December

2022 2023
Gross profit Gross profit
Gross profit margin Gross profit margin
S8°000 % S$°000 %
Precision machining 9,887 43.2 4,887 314
Precision welding 6,169 38.1 9,528 41.0
Total/Overall 16,056 41.0 14,415 37.2

We recorded net profits of approximately S$2.7 million and S$4.4 million for the years
ended 31 December 2022 and 2023, respectively. The increase was primarily attributable to
(1) the recognition of gains on disposal of a subsidiary of approximately S$2.5 million
during the year ended 31 December 2023; and (ii) the increase in our other income by
approximately S$1.6 million mainly due to the increase in our rental income generated from
our investment property in Singapore and part of our Tuas Property which was sublet to
independent third parties by approximately S$1.0 million.
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Description of selected consolidated statements of financial position line items

The following table sets out our consolidated statements of financial position as at the
dates indicated:

As at 31 December

2022 2023
S$°000 S8°000
ASSETS
Non-current assets 46,705 44,345
Current assets 22,701 25,515
Total assets 69,406 69,860
LIABILITIES
Current liabilities 18,603 15,615
Net current assets 4,098 9,900
Non-current liabilities 28,494 27,248
Net assets 22,309 26,997
Non-controlling interests 1,013 —

We recorded net current assets of approximately S$4.1 million, S$9.9 million and
S$10.4 million as at 31 December 2022, 31 December 2023 and 30 April 2024, respectively.

Our inventories decreased from approximately S$7.9 million as at 31 December 2022 to
approximately S$6.6 million as at 31 December 2023 mainly due to (i) the utilisation of our raw
materials to cope with our sales near the year end; and (ii) the provision for inventory
obsolescence of approximately S$0.4 million. Our current and non-current borrowings
decreased by approximately S$1.3 million from approximately S$5.5 million as at 31
December 2022 to approximately S$4.2 million as at 31 December 2023, which was
primarily attributable to settlement of our current bank loans during the year ended 31
December 2023. Our trade receivables decreased by approximately S$1.4 million from
approximately S$8.0 million as at 31 December 2022 to approximately S$6.6 million as at 31
December 2023 due to a larger settlement of trade receivables by our customers near year end
of 2023. Our trade payables decreased by approximately S$3.5 million from approximately
S$5.9 million as at 31 December 2022 to approximately S$2.4 million as at 31 December 2023
primarily due to our prompt repayment of trade payables near the year end. Our current
and non-current non-trade payables increased by approximately S$2.1 million from
approximately S$3.6 million as at 31 December 2022 to approximately S$5.7 million as at 31
December 2023 primarily due to (i) increase in amount due to a shareholder of
approximately S$1.0 million which represents amount payable to a [REDACTED]
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investor for non-[REDACTED] put option in relation to the 3rd [REDACTED]
Investment; (ii) increase in other payables to third party, which mainly consists of our
rental payable to ESR-LOGOS Property Management (S) Pte Ltd for our Tuas Property, by
approximately S$0.4 million and (iii) the increase in accrued expenses by approximately
S$0.7 million as a result of the increase in our accrued [REDACTED] as at 31 December
2023.

Our net current assets remained relatively stable as at 30 April 2024.

Our net assets increased from approximately S$22.3 million as at 31 December 2022 to
approximately S$27.0 million as at 31 December 2023, primarily due to the decrease in our
accumulated losses from approximately S$10.7 million as at 31 December 2022 to
approximately S§$6.1 million as at 31 December 2023 as we have recognised profit
attributable to owners of the Company of approximately S$4.6 million for the year ended
31 December 2023.

Description of selected consolidated cash flow statements data

The following table sets forth our selected consolidated cash flow items for the periods
indicated:

Year ended 31 December

2022 2023
S8°000 S8°000
Operating cash flows before working capital changes 11,793 12,169
Changes in working capital (2,457) (691)
Income tax paid (301) (992)
Net cash generated from operating activities 9,035 10,486
Net cash used in investing activities (647) (407)
Net cash used in financing activities (6,275) (5,079)
Net increase in cash and cash equivalents 2,113 5,000
Effect of currency translation on cash and
cash equivalents (72) 21
Cash and cash equivalents as at beginning of the year 2,163 4,204
Cash and cash equivalents as at end of the year 4,204 9,225

For the years ended 31 December 2022 and 2023, our net cash generated from
operating activities was approximately S$9.0 million and S$10.5 million, respectively. The
net cash generated from operating activities increased to S§10.5 million for the year ended
31 December 2023 primarily due to the increase in our profit before tax by approximately
S$1.3 million, as adjusted for certain non-cash or non-operating items, offset by negative
changes in working capital such as increase in trade and other receivables and increase in
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prepayments. Our net cash used in financing activities for the years ended 31 December
2022 and 2023 was approximately S$6.3 million and S$5.1 million, respectively. The net
cash used in financing activities decreased to approximately S$5.1 million for the year ended
31 December 2023 primarily due to (i) payment of principal portion of lease liabilities
mainly in relation to machineries under hire purchase arrangement and rental payment for
our Tuas Property; (ii) repayment of borrowings; (iii) interest paid; (iv) [REDACTED]
paid, partially offset by proceeds from issue of new shares of a subsidiary and proceeds
from new borrowings.

Key Financial Ratios

The following table sets out our key financial ratios for the periods and as at the dates
indicated:

As at/for the year ended
31 December

2022 2023
Gross Profit Margin (%) 41.0 37.2
Net Profit Margin (%) 6.9 11.4
Current Ratio 1.2 1.6
Quick Ratio 0.8 1.2
Return on Assets (%) 3.9 6.3
Return on Equity (%) 15.0 17.1
Gearing Ratio (%) 24.8 15.7

Our gross profit margin decreased from approximately 41.0% for the year ended 31
December 2022 to approximately 37.2% for the year ended 31 December 2023, which was
mainly attributable to the decrease in the gross profit margin for our precision machining
services for the year ended 31 December 2023. As our cost of sales for precision machining
services comprised relatively large portion of overhead costs which were relatively static
regardless of sales performance, our cost of sales for precision machining only decreased by
approximately 18.2% while our revenue for precision machining decreased by
approximately 32.2%, thus leading to the decrease in the gross profit margin for our
precision machining services during the year ended 31 December 2023.

Our net profit margin increased from approximately 6.9% for the year ended 31
December 2022 to approximately 11.4% for the year ended 31 December 2023, which was
due to (i) increase in our other income, mainly attributable to the increase in our rental
income and service income, and (ii) recognition of gains on disposal of Metaoptics
Technologies.

Our return on assets increased from approximately 3.9% for the year ended 31
December 2022 to approximately 6.3% for the year ended 31 December 2023 due to
increase in our profit for the year as a result of the increase in our other income and the
recognition of gains on disposal of a subsidiary.

~16 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

SUMMARY

Our return on equity increased from approximately 15.0% for the year ended 31
December 2022 to approximately 17.1% for the year ended 31 December 2023 due to
increase in our profit for the year as a result of the increase in our other income and the
recognition of gains on disposal of a subsidiary.

Our gearing ratio decreased from approximately 24.8% as at 31 December 2022 to
approximately 15.7% as at 31 December 2023, primarily due to reduction of our total
borrowings of approximately S$1.3 million as at 31 December 2023.

OUR CONTROLLING SHAREHOLDERS

Upon completion of the [REDACTED] and the [REDACTED] and without taking
into account any Shares which may be issued and allotted upon exercise of any options
which may be granted under the [REDACTED] Share Option Scheme, (i) SGP BVI, which
is directly wholly-owned by Dato’ Sri Chua (the spouse of Mrs. Chua), will be interested in
approximately [REDACTED]% of the issued share capital of the Company, and (ii)
Baccini, which is directly wholly-owned by Mrs. Chua (the spouse of Dato’ Sri Chua), will
be interested in approximately [REDACTED]% of the issued share capital of the Company.
As such, Dato’ Sri Chua and Mrs. Chua, who are close associates under the GEM Listing
Rules and jointly control our Group, will be together interested in approximately
[REDACTED]% of the issued share capital of the Company in aggregate. Accordingly,
each of SGP BVI, Dato’ Sri Chua, Baccini and Mrs. Chua will be regarded as our
Controlling Shareholders immediately after the [REDACTED)].

For more information, see “Relationship with Our Controlling Sharecholders.”
RISK FACTORS

Our business is subject to certain risks involved in our operations, including but not
limited to risks relating to our business and the industry in which we operate, risks relating
to the [REDACTED] and risks relating to statements made in this document. We believe
that the following are some of the major risks that we face, (i) we derive a significant
portion of our revenue from our major customers and we cannot assure you that we will
successfully maintain business relationships with our major customers and there is no
assurance that we will be able to secure new orders from other customers of similar size, (ii)
we may not be able to diversify our customer portfolio and expand into new markets, (iii)
we do not enter into long-term agreements with most of our customers, (iv) our cash flows
and working capital may deteriorate due to potential mismatch in time between receipt of
payments from our customers, and payments to our third party suppliers and service
providers and failure of our customers to pay the amounts owed to us in a timely manner
may adversely affect our liquidity, financial condition and operating results, (v) share-based
payments and [REDACTED] may have a material and adverse effect on our financial
performance, (vi) we recorded accumulated losses during the Track Record Period, which
may adversely affect our ability to declare and pay dividends, and (vii) our credit facilities
contain certain covenants that may limit our ability to operate our business and any
material breach of the undertakings and/or covenants in our credit facilities could adversely
affect our business and financial condition.
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As different investors may have different interpretations and standards for determining
the materiality of a risk, you should carefully consider all of the information set forth in this
document, including the risks and uncertainties described in “Risk Factors”.

RECENT DEVELOPMENTS AND MATERIAL ADVERSE CHANGE

Subsequent to the Track Record Period and up to the Latest Practicable Date, we
continued to focus on the provision of precision machining and precision welding services.

Based on our Group’s unaudited management accounts, our total revenue for the four
months ended 30 April 2024 increased when compared to the same period in 2023, primarily
due to increase in precision machining and precision welding parts and components we sold
and delivered to our customers during the period. Our unaudited net profit margin for the
four months ended 30 April 2024 also slightly increased when compared to the same period
in 2023.

As at 30 April 2024, each of Metasurface Technologies and SPW had a backlog of
unfulfilled purchase orders of approximately S$[10.7] million and S§[7.7] million,
respectively.

Save as disclosed in “Financial Information — [REDACTED]”, our Directors confirm
that, up to the date of this document, there has been no material adverse change to our
financial, operational and/or trading position since 31 December 2023, being the date to
which our most recent audited consolidated financial statements were prepared, and there
has been no event since 31 December 2023 and up to the date of this document that would
materially affect the information shown in our audited consolidated financial information
included in the Accountant’s Report set out in Appendix I to this document.

IMPACT OF THE U.S. — CHINA TRADE WAR, INTERNATIONAL SANCTION AND
TRADE RESTRICTIONS

U.S. — China Trade War

With respect to the U.S. — China trade war, the U.S. imposed a series of sanctions or
restrictions, such as high tariffs on chips and parts imported from China, to hobble China’s
chip industry. The U.S. — China trade war, coupled with other external factors such as
global economic cycle and COVID-19 pandemic, has exacerbated the global semiconductor
chip supply shortage. As a result, due to factors such as macro-economic conditions and
dynamic international situations, certain global major semiconductor manufacturers and
semiconductor equipment manufacturers have been shifting their manufacturing bases and
operations from China to Southeast Asian countries, providing more business opportunities
for Singapore, as a leading regional hub for advanced manufacturing, and Singaporean
service providers. Such shifting trend and strengthening of production base by the
semiconductor manufacturing equipment suppliers and semiconductor manufacturers in
Singapore are expected to bring more demand for services and products of the Group.
Going forward, it is expected that the geographical source of upstream raw materials
suppliers and the geographical locations of the Group’s downstream customers will remain
largely unchanged as the Group mainly procured raw materials from domestic suppliers in
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Singapore and from Malaysia, the U.S. and Europe and mainly sell its products to
customers based in the U.S., Singapore and Malaysia. See “Risk Factors — Changes in
international trade policies and the ongoing conflict and emergence of a trade war between
the U.S. and China may have an adverse effect on our business” and “Business — Impact of
the COVID-19 Outbreak and U.S. — China Trade War” for details.

International Sanction and Trade Restrictions

During the Track Record Period, we indirectly procured aluminium products from the
Relevant Region through one of our suppliers in Singapore, who sourced from a sanctioned
entity located in the Relevant Region. As the sanctioned entity is a Russia-based company
designated on the Entity List maintained by the BIS, provision of items subject to the EAR
to this sanctioned entity is prohibited pursuant to the sanctions designation. Our
transactions involving the Relevant Region were limited to the aforementioned indirect
procurements of Russian-origin aluminium products that were denominated in SGD and
took place in Singapore. Since 1 January 2023, the supplier involved in the aforementioned
indirect procurements has ceased to supply any Russian-origin aluminium products to us.

Based on our best understanding and as advised by our International Sanctions Legal
Advisers, we believe that we are not subject to sanctions risk that could have a material
adverse effect due to our historical indirect transactions involving the Relevant Region
during the Track Record Period. Please also see “Risk Factors — We could be adversely
affected as a result of any sales or purchase we make to or from certain countries that are,
or become subject to, sanctions administered by the United States, EU, UK, UN, Australia
and other relevant sanctions authorities.”

While we have open orders and backlogs that require aluminium products, our
Directors are of the view that the cessation of indirect procurement from the Sanctioned
Person has no material impact on the Group’s business operations and financial
performance since our supplier involved in such indirect procurements has substituted
our orders and backlog orders with aluminium products from other markets with the same
specifications requested by our customers at comparable cost, including Europe, United
States and South Africa. Our Group could also procure aluminium products from other
suppliers which are non Russian-origin to fulfil the production needs from our backlog
orders.

Based on the advice of our International Sanctions Legal Advisers, we do not believe
that there are other international trade restrictions and/or export controls that would
restrict our Group’s access to the requisite raw materials during the Track Record Period
and up to the Latest Practicable Date. For details, see “Risk Factors — We could be
adversely affected as a result of any sales or purchase we make to or from certain countries
that are, or become subject to, sanctions administered by the United States, EU, UK, UN,
Australia and other relevant sanctions authorities” and “Business — Business Activities
with Supplier in relation to the Relevant Region”.

~19 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

SUMMARY

DIVIDENDS

During the Track Record Period and up to the Latest Practicable Date, no dividend or
distribution had been declared, made or paid by our Company or any of the other
companies now comprising our Group. As at the Latest Practicable Date, our Company did
not have a dividend policy in place.

After completion of the [REDACTED], our Shareholders will be entitled to receive
dividend declared, made or paid by us. Any declaration of dividends, however, is subject to
the recommendation of our Directors at their discretion, and depending on, among other
things, our results of operations, working capital and cash position, future business and
earnings, capital requirements, contractual restrictions, if any, as well as any other factors
which our Directors may consider relevant. In addition, any declaration and payment as
well as the amount of the dividends will be subject to the provisions of (i) our Articles of
Association, which provides that dividends may be declared in any currency to our
Shareholders in a general meeting out of the profits of the Company but no dividend shall
be declared in excess of the amount recommended by the Board; and (ii) the Cayman
Companies Act, which allows dividends to be paid out of sums standing to the credit of the
Company’s share premium account if immediately following the date on which the dividend
is proposed to be paid, the Company is able to pay its debts as they fall due in the ordinary
course of business. Our dividend distribution record in the past may not be used as a
reference or basis to determine the level of dividends that may be declared or paid by us in
the future. Any future declarations and payments of dividends will be at the absolute
discretion of our Directors and may require the approval of our Shareholders.

[REDACTED] STATISTICS

The statistics below are based on the assumption that [ REDACTED] in issue under the
[REDACTED]:

Based on the Based on the
low end of the high end of the
indicative indicative

|[IREDACTED] Range [REDACTED] Range
of HKS|REDACTED] of HK$|REDACTED)]

per Share per Share
Market capitalisation of our Shares'” [REDACTED] [REDACTED]
[REDACTED] adjusted consolidated net tangible
assets per Share® [REDACTED] [REDACTED]
Notes:
1. [The calculation of market capitalisation is based on [REDACTED] Shares expected to be in issue

immediately following the completion of the [REDACTED] and the [REDACTED] but does not
take into account any Shares which may be issued and allotted upon the exercise of options which
may be granted under the [REDACTED] Share Option Scheme or which may be issued and alloted
or repurchased by us pursuant to the general mandates granted to our Directors to issue or
repurchase Shares.]

—20 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

SUMMARY

2. [The [REDACTED] adjusted consolidated net tangible assets of our Group attributable to owners
of our Company per Share is calculated based on [REDACTED] Shares expected to be in issue
immediately following the completion of the [REDACTED] and the [REDACTED] but does not
take into account any Shares which may be issued and allotted upon the exercise of options which
may be granted under the [REDACTED] Share Option Scheme or which may be issued and alloted
or repurchased by us pursuant to the general mandates granted to our Directors to issue or
repurchase Shares.]

[REDACTED]

The estimated total [ REDACTED] in connection with the [REDACTED] (based on the
mid-point of our indicative price range for the [REDACTED]) are approximately
SSIREDACTED] million, representing approximately [REDACTED]% of the
[REDACTED] of the [REDACTED] (based on the mid-point of our indicative price
range for the [REDACTED]). Our [REDACTED] are categorised into
[REDACTED]-related expenses of approximately SSIREDACTED] and
non-[REDACTED]-related  expenses of approximately SS[REDACTED]. The
non-[REDACTED]-related expenses can be further classified into fees and expenses of
legal advisers and accountants of approximately SS{REDACTED] and other fees and
expenses of approximately SSIREDACTED)].

Prior to the Track Record Period, we have incurred [REDACTED] of approximately
SSIREDACTED], of which approximately S$[REDACTED] was charged to our
consolidated statement of comprehensive income and the remaining amount of
approximately SS{REDACTED] was recorded as prepayment which is to be deducted
from equity after the [REDACTED)]. During the Track Record Period, we had incurred
[REDACTED] of approximately S$[REDACTED], of which approximately
SSIREDACTED] was charged to our consolidated statement of comprehensive income
and the remaining amount of approximately SS{REDACTED] was recorded as prepayment
which is to be deducted from equity after the [REDACTED]. We expect to further incur
[REDACTED] (including [REDACTED]) of approximately SSIREDACTED] (based on the
mid-point of our indicative price range for the [REDACTED]) by the completion of the
[REDACTED], of which an estimated amount of approximately SS[REDACTED] will be
charged to our consolidated statement of comprehensive income for the year ending 31
December 2024 and an estimated amount of approximately SS{REDACTED] which is
directly attributable to the issue of the Shares to the public and to be deducted from equity.
The aforementioned [REDACTED] are the latest practicable estimates by us and are
provided for reference only and the actual amounts may differ.

REASONS FOR [REDACTED]

Our Directors believe that the [REDACTED] would be instrumental in enabling us to
achieve our business strategies and provide us with (i) broader access to capital for future
growth, (ii) opportunities to expand our customer base with wider industries coverage and
increase our competitiveness, (iii) stronger ability to attract talent and retain existing staff,
and (iv) funding needs for implementing our business strategies. See “Future Plans —
Reasons for the [REDACTED]” for a detailed description of our future plans.
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[REDACTED]

We estimate that the [REDACTED] of the [REDACTED], after deducting
[REDACTED], and other estimated expenses in relation to the [REDACTED], are
approximately HKS[REDACTED] (equivalent to approximately S$[REDACTED]),
assuming an [REDACTED] of HK§[REDACTED)] per Share, being the mid-point of the
indicative [REDACTED] range of HK§[REDACTED] to HK$[REDACTED] per Share.
We intend to use such [REDACTED] for the following purposes:

1. approximately HKS$[REDACTED] (equivalent to approximately
SSIREDACTED]) (approximately [REDACTED]% of our total estimated
[REDACTED]) will be used for expanding our scale of operation and
enhancing our production capabilities, among which: (i) procurement of raw
materials and (ii) enhancing our human resources management, including (a)
recruitment of machinists and technicians and implementing night shifts, (b)
improving the remuneration packages of existing employees and (c) enhancing our
in-house logistic capability;

2. approximately HKS$[REDACTED] (equivalent to approximately
SS[REDACTED]) (approximately [REDACTED]% of our total estimated
[REDACTED]) will be used for strengthening our quality control capabilities,
which include (i) acquisition of a new coordinate measuring machine and (ii)
enhancing our information system upgrading the programming software of our
CNC machines;

3. approximately HKS$[REDACTED] (equivalent to approximately
SSIREDACTED]) (approximately [REDACTED]% of our total estimated
[REDACTED]) will be used for enhancing our marketing efforts for the
purpose of maintaining relationships with existing customers and diversifying
our customer base;

4. approximately HKS[REDACTED] (equivalent to approximately
SSIREDACTED]) (approximately [REDACTED]% of our total estimated
[REDACTED]) will be used for repayment of certain bank borrowings which
were used for general working capital purpose; and

5. approximately HKS$[REDACTED] (equivalent to approximately
SSIREDACTED]) (approximately [REDACTED]% of our total estimated
[REDACTED]) will be used for working capital and general corporate purposes.
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In this document, unless the context otherwise requires, the following terms shall have
the meanings set out below. Technical terms in relation to our Group’s industry and business
operations are explained in “Glossary of Technical Terms” in this document.

“1st [REDACTED)]
Investment”

“2nd [REDACTED]
Investment”

“3rd [REDACTED]
Investment”

“Accelerate”

“AFRC”

“Angelling”

“Articles” or “Articles
of Association”

“Baccini”

“BIS”

“Board” or “Board of
Directors”

an investment in Metasurface Technologies by Zou Shuling,
Hong Haicheng, Soo Siew Har and Ho Gim Hai, Chua Lee Chai,
Tan Beng Kiat, Deborah Chua Wee Wei, Tan Kok Thye George
and Poh Seng Kah (who subsequently became our Shareholders
as part of the Reorganisation) on 28 December 2021 and the
transfer of shares in Metasurface Technologies to these
individuals from Mrs. Chua on 10 April 2023

an investment in Metasurface Technologies by Accelerate (who
subsequently became our Shareholder as part of the
Reorganisation) on 14 October 2022

an investment in Metasurface Technologies by MMI (who
subsequently became our Shareholder as part of the
Reorganisation) on 30 January 2023

Accelerate Technologies Pte. Ltd. (formerly known as Exploit
Technologies Pte Ltd and NSTB Holdings Pte Ltd), a private
company limited by shares incorporated on 8 May 1995 in
Singapore, a [REDACTED] Investor in our Company and an
independent third party of our Group

the Accounting and Financial Reporting Council

Angelling Capital Holdings Limited, a company incorporated on
3 December 2021 in the BVI with limited liability. Angelling is
directly wholly-owned by Mr. Thng

the amended and restated articles of association of our Company
conditionally adopted on 7 June 2024 and effective on the
[REDACTED] Date, as amended, modified or otherwise
supplemented from time to time

Baccini Capital Holdings Limited, a company incorporated on 3
December 2021 in the BVI with limited liability. Baccini is
directly wholly-owned by Mrs. Chua and is a Controlling

Shareholder

U.S. Department of Commerce, Bureau of Industry and Security

the board of directors of our Company
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“business day”

66BVI77

[REDACTED]

“CAGR”

“Cayman Companies
Act” or “Companies
Act”

[REDACTED]

“CIC”

“CIC Report”

[REDACTED]

“Companies
Ordinance”

“Companies (Winding
Up and
Miscellaneous
Provisions)
Ordinance”

“Company” or “our
Company”

any day (other than a Saturday, Sunday or public holiday) on
which banks in Hong Kong are generally open for normal
banking business

the British Virgin Islands
[REDACTED]
compound annual growth rate

the Companies Act, Cap. 22 (As Revised) of the Cayman Islands

[REDACTED]

China Insights Industry Consultancy Limited, a market data
research and consulting company and an independent third party
of our Group

a market research report commissioned by us and prepared by
CIC on the overview of the industry in which we operate, as
referred to in “Industry Overview” and elsewhere in this
document

[REDACTED]

the Companies Ordinance (Chapter 622 of the Laws of Hong
Kong), as amended, modified or otherwise supplemented from
time to time

the Companies (Winding Up and Miscellaneous Provisions)
Ordinance (Chapter 32 of the Laws of Hong Kong), as amended,
modified or otherwise supplemented from time to time

Metasurface Technologies Holdings Limited (JCZER}% M A R
/yH]), a company incorporated on 7 December 2021 in the
Cayman Islands with limited liability, the holding company of
our Group and the vehicle of the [REDACTED]
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“Comprehensively
Sanctioned
Countries”

“Controlling
Shareholder(s)”

“Countries subject to
International
Sanctions”

“Dato’ Sri Chua”

“Deed of AIC
Confirmation”

“Deed of Indemnity”

“Deed of
Non-competition”

[REDACTED]

“Director(s)” or “our
Director(s)”

“EAR”

[REDACTED]

any country or territory subject to a general and comprehensive
export, import, financial or investment embargo under sanctions
related law or regulation of a Relevant Jurisdiction (Sanctions),
currently Cuba, Iran, North Korea, Syria, the Crimea Region of
Russia/Ukraine, the self-proclaimed Luhansk People’s Republic
(LPR) and Donetsk People’s Republic (DPR) regions and
Zaporizhzhia and Kherson regions

shall have the meaning given to it under the GEM Listing Rules
and unless the context otherwise requires, refers to Dato’ Sri
Chua, Mrs. Chua, SGP BVI and Baccini

any country or territory subject either to a general and
comprehensive embargo or a more limited set of export,
import, financial or investment restrictions under sanctions
related laws or regulation of a Relevant Jurisdiction (Sanctions)

Dato’ Sri Chua Chwee Lee (CAI Shuili) (%7K#), a Controlling
Shareholder, an executive Director, our chief executive officer
and the chairman of the Board. Dato’ Sri Chua is the spouse of
Mrs. Chua and uncle of Mr. A Chua. Dato’ Sri Chua acts in
concert with Mrs. Chua and Mr. A Chua

the deed of confirmation dated 29 June 2023 executed by Dato’
Sri Chua, Mrs. Chua and Mr. A Chua whereby they confirmed
the existence of their acting in concert arrangements. A summary
of the Deed of AIC Confirmation is set out in “Relationship with
our Controlling Shareholders — Background of our Controlling
Shareholders — Controlling Shareholders and Mr. A Chua
Acting in Concert”

a deed of indemnity dated [ ® ] entered into by [our Controlling
Shareholders] in favour of our Company to provide certain
indemnities, particulars of which are set out in “E. Other
Information — 2. Tax indemnities” in Appendix V to this
document

a deed of non-competition dated [®] entered into by our
Controlling Sharcholders in favour of our Company,
particulars of which are set out in “Relationship with our
Controlling Shareholders — Deed of Non-competition”
[REDACTED]

the director(s) of our Company

United States Export Administration Regulations, 15 C.F.R.
Parts 730-774

[REDACTED]
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“EU”

“Extreme Conditions”

[REDACTED]
(13 GEM 2

“GEM Listing Rules”

" EE T 2

“Group”, “we”, “our
OI' Gﬂus’7

“Guide for New Listing
Applicants”
[REDACTED]
[REDACTED]
[REDACTED]

[REDACTED]

the European Union

the occurrence of “extreme conditions” as announced by any
government authority of Hong Kong due to serious disruption of
public transport services, extensive flooding, major landslides,
large-scale power outage or any other adverse conditions before
Typhoon Signal No. 8 or above is replaced with Typhoon Signal
No. 3 or below

[REDACTED]
GEM of the Stock Exchange

the Rules Governing the Listing of Securities on GEM of the
Stock Exchange, as amended, modified or otherwise
supplemented from time to time

our Company and its subsidiaries at the relevant time or, where
the context otherwise requires, in respect of the period prior to
our Company becoming the holding company of its present
subsidiaries, such entities which carried on the business of the
present Group at the relevant time

the Guide for New Listing Applicants issued by the Stock
Exchange, as amended, supplemented or otherwise modified
from time to time

[REDACTED]
[REDACTED]
[REDACTED]

[REDACTED]
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[REDACTED] [REDACTED]
[REDACTED] [REDACTED]
[REDACTED] [REDACTED]
[REDACTED] [REDACTED]
[REDACTED] [REDACTED]
“HKS$”, “HKD” or Hong Kong dollars, the lawful currency of Hong Kong
“HK dollars”
“Hong Kong” the Hong Kong Special Administrative Region of the PRC
[REDACTED] [REDACTED]
“IFRS” International Financial Reporting Standards, amendments and

“independent third
party(ies)”

the related interpretations issued by the International
Accounting Standards Board

an entity or person who, as far as our Directors are aware after
having made all reasonable enquiries, is not a connected person
of our Company or an associate of any such person within the
meanings ascribed thereto under the GEM Listing Rules
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“International
Sanctions”

“International
Sanctions Legal
Advisers”

[REDACTED]

“Issuing Mandate”

[REDACTED]

“Latest Practicable
Date”

“Licence Agreement”

[REDACTED]
“Listing Committee”
[REDACTED]
“Macau”

“Malaysia Legal
Advisers”

all applicable laws and regulation to economic sanctions, export
controls, trade embargoes and wider prohibitions and
restrictions on international trade and investment related
activities, including those adopted, administered and enforced
by the U.S. Government, EU and its member states, UK, UN or
Government of Australia

Hogan Lovells, our legal advisers as to International Sanctions
laws in connection with the [REDACTED]

[REDACTED]

the general unconditional mandate given to our Directors by our
Shareholders relating to the issue of Shares, as further described
in “Appendix V — Statutory and General Information — A.
Further Information about our Group — 5. Resolutions passed
in extraordinary general meeting of our Shareholders on 7 June
2024”

[REDACTED]

11 June 2024, being the latest practicable date for the purpose of
ascertaining certain information contained in this document
prior to its publication

the licence agreement dated 10 December 2021 between (i)
Accelerate (as licensor) and (ii)(A) Metasurface Technologies
and (B) Metaoptics Technologies (each as licensee)

[REDACTED]

the listing committee of the Stock Exchange
[REDACTED]

the Macao Special Administrative Region of the PRC

Shearn Delamore & Co., the legal advisers to our Company as to
Malaysia law
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“Memorandum” or
“Memorandum of
Association”

“Meson Technology”

“Metaoptics
Technologies”

“Metasurface
Technologies”

“MMI”

“Mr. A Chua”

“Mr. Soh”

“Mr. Thng”

“Mrs. Chua”

the amended and restated memorandum of association of our
Company conditionally adopted on 7 June 2024 and effective on
the [REDACTED], as amended, modified or otherwise
supplemented from time to time

Meson Technology Pte. Ltd, an exempt private company limited
by shares incorporated on 4 November 2016 in Singapore and an
independent third party of our Group

Metaoptics Technologies Pte. Ltd. (formerly known as Q’Son
Advanced Optics Pte. Ltd.), a private company limited by shares
incorporated on 15 June 2021 in Singapore, indirectly held by
our Company as to approximately 17.10%

Metasurface Technologies Pte. Ltd. (formerly known as Q’Son
Precision Engineering Pte Ltd), an exempt private company
limited by shares incorporated on 6 January 2000 in Singapore
and a directly wholly-owned subsidiary of our Company

MMI Holdings Limited (formerly known as Micro-machining
Industries Pte Ltd), a public company limited by shares
incorporated on 7 July 1989 in Singapore, a [REDACTED]
Investor in our Company, a sharcholder in Metaoptics
Technologies and an independent third party of our Group

Mr. Aloysius CHUA Hao Peng (3332 1), nephew of Dato’ Sri
Chua and Mrs. Chua. Mr. A Chua acts in concert with Dato’ Sri
Chua and Mrs. Chua

Mr. SOH Cheng Joo (###R#), a director of SGP Malaysia, the
spouse of Ms. Pang and a member of our senior management

Mr. THNG Chong Kim (F2#F4), an executive Director, a
substantial Shareholder and a shareholder in Metaoptics
Technologies

Ms. JEE Wee Jene (R1%1H), a Controlling Shareholder and an
executive Director. Mrs. Chua is the spouse of Dato’ Sri Chua
and aunt of Mr. A Chua. Mrs. Chua acts in concert with Dato’
Sri Chua and Mr. A Chua
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“Ms. Pang”

“OFAC”

[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]

[REDACTED]

“I[REDACTED] Share
Option Scheme”

“IREDACTED] Share

Options”

Ms. PANG Chen May (¥iPK), a director of SPW, a
Shareholder and the spouse of Mr. Soh

the U.S. Department of Treasury’s Office of Foreign Assets
Control

[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]

the [REDACTED] share option scheme conditionally approved
and adopted by our Company on 7 June 2024, particulars of
which are set out in “D. [REDACTED] Share Option Scheme” in
Appendix V to this document

options granted under the [REDACTED] Share Option Scheme
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“PRC” or “China”

“[REDACTED]
Investments”

“IREDACTED]
Investor(s)”

[REDACTED]

“Primary Sanctioned
Activity”

[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]

“Regulation S”

the People’s Republic of China, excluding, for the purpose of this
document only, Hong Kong, Macau and Taiwan

the 1st [REDACTED] Investment, the 2nd [REDACTED]
Investment and the 3rd [REDACTED] Investment

Accelerate, MMI, Zou Shuling, Hong Haicheng, Soo Siew Har
and Ho Gim Hai, Chua Lee Chai, Tan Beng Kiat, Deborah Chua
Wee Wei, Tan Kok Thye George and Poh Seng Kah

[REDACTED]

any activities in a Comprehensively Sanctioned Country or (i)
with; or (ii) directly or indirectly benefiting or involving the
property or interests in property of, a Sanctioned Target which

has a nexus with a Relevant Jurisdiction (Sanctions), such that it
is subject to the relevant sanctions law and regulation

[REDACTED]
[REDACTED]
[REDACTED]
[REDACTED]

Regulation S under the U.S. Securities Act
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“Relevant Jurisdiction
(Sanctions)”

“Relevant Persons
(Sanctions)”

“Relevant Persons
(IREDACTED]))”

“Relevant Region”

“Reorganisation”

“Repurchase Mandate”

“RM” or “Malaysian
ringgit”

“Sanctioned Person”

“Sanctioned Target”

any jurisdiction that is relevant to the Company and has
sanctions related law or regulation restricting, among other
things, its nationals and/or entities which are incorporated or
located in that jurisdiction from directly or indirectly making
assets or services available to or otherwise dealing in assets of
certain countries, governments, persons or entities targeted by
such law or regulation

the Company, together with its investors and shareholders and
persons who might directly or indirectly, be involved in
permitting the listing, trading, clearing and settlement of the
Shares including the Stock Exchange and related group
companies

the Sole Sponsor, the [REDACTED], the [REDACTED], the
[REDACTED], the [REDACTED], the [REDACTED], the
[REDACTED], any of their or the Company’s respective
directors, officers, employees, partners, agents, advisers and
any other parties involved in the [REDACTED)]

Russia (excluding Crimea)

the reorganisation of our Group in preparation for the
[REDACTED], details of which are set out in “History and
Development — The Reorganisation”

the general unconditional mandate given to our Directors by our
Shareholders relating to the repurchase of Shares, as further
described in “Appendix V — Statutory and General Information
— A. Further Information about our Group — 5. Resolutions
passed in extraordinary general meeting of our Shareholders on 7
June 2024~

Malaysian ringgit, the lawful currency of Malaysia

certain person(s) and identity(ies) listed on OFAC’s Specially
Designated Nationals and Blocked Persons List or other
restricted parties lists maintained by the U.S., EU, UK, UN or
Australia

any person or entity that (i) is a Sanctioned Person; (ii) is owned
or controlled by, a government of a Comprehensively Sanctioned
Country; or (ii1) is the target of sanctions under the law or
regulation of a Relevant Jurisdiction (Sanctions) because of a
relationship of ownership, control, or agency with a person or
entity described in (i) or (ii)
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“SDN”

“SDN List”

“Secondary
Sanctionable
Activity”

“SFC”

“SFO”

“SGP BVI”

“SGP Malaysia”

13 SGX”

“Share(s)”

[REDACTED]
“Shareholder(s)”
“Singapore”

“Singapore Legal
Advisers”

individuals and entities that are listed on the SDN List

the list of Specially Designated Nationals and Blocked Persons
maintained by OFAC, which sets forth individuals and entities
that are subject to its sanctions and restricted from dealings with
U.S. persons

certain activity by the Company that may result in the imposition
of sanctions against the Relevant Person(s) (Sanctions) by a
Relevant Jurisdiction (Sanctions) (including designation as a
Sanctioned Target or the imposition of penalties), even though
the Company is not incorporated or located in that Relevant
Jurisdiction (Sanctions) and does not otherwise have any nexus
sutra that Relevant Jurisdiction (Sanctions)

the Securities and Futures Commission of Hong Kong

the Securities and Futures Ordinance (Chapter 571 of the Laws
of Hong Kong), as amended, modified or otherwise
supplemented from time to time

SGP Capital Holdings Limited, a company incorporated on 3
December 2021 in the BVI with limited liability. SGP BVI is

direct wholly-owned by Dato’ Sri Chua and is a Controlling
Shareholder

SGP 1Ist Engineering Sdn. Bhd., a private company limited by
shares incorporated on 6 August 2013 in Malaysia and is an
indirect wholly-owned subsidiary of our Company

the Singapore Exchange Securities Trading Limited

ordinary share(s) with a nominal value of HK$0.001 each in the
share capital of our Company

[REDACTED]
holder(s) of our Shares
the Republic of Singapore

Drew & Napier LLC, the legal advisers to our Company as to
Singapore law
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“Singapore Special
Counsel”

“IREDACTED]” and
“Sole Sponsor”

13 SPW”

“Stock Exchange”

“S$”, “SGD” or
“SG dollars”

“Takeovers Code”

“Track Record Period”

“treasury shares”
“UK>

“UN”
[REDACTED]
[REDACTED]

“UOB Kay Hian”

“U.S.” or “United
States”

“U.S. Securities Act”

Sim Chong LLC, the special Singapore legal counsel our Group
engaged to advise on certain historical matters, as further
described in “History and Development — Corporate
Development — Names changes of our Group and our
connected persons” in this document

UOB Kay Hian

Singapore Precision Welding Pte. Ltd. (formerly known as Fluid
Science (S.E.A.) Precision Engineering Pte. Ltd.), an exempt
private company limited by shares incorporated on 15 November
2006 in Singapore and an indirectly wholly-owned subsidiary of
our Company

The Stock Exchange of Hong Kong Limited

Singapore dollars, the lawful currency of Singapore

the Hong Kong Code on Takeovers and Mergers issued by the
SFC, as amended or supplemented from time to time

two years ended 31 December 2022 and 2023

has the meaning ascribed to it in the GEM Listing Rules
the United Kingdom

the United Nations

[REDACTED]

[REDACTED]

UOB Kay Hian (Hong Kong) Limited, a corporation licenced
under the SFO to conduct types 1 (dealing in securities), 4
(advising on securities) and 6 (advising on corporate finance)
regulated activities

the United States of America, its territories, its possessions and
all areas subject to its jurisdiction

the United States Securities Act 1933, as amended or
supplemented from time to time
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DEFINITIONS

“US$” or “USD” United States dollars, the lawful currency of the United States

“%” per cent.

In this document, unless the context otherwise requires, the terms “associate”, “close
associate”, “connected person”, “connected transaction”, ‘“core connected person”,
“subsidiary” and “substantial shareholder” shall have the meanings given to such terms in
the GEM Listing Rules.

Unless otherwise specified, all references to any shareholdings in our Company do not
take into account any Shares which may be issued and allotted upon the exercise of any options
which may be granted under the [ REDACTED] Share Option Scheme.

If there is any inconsistency between this document and the Chinese translation of this
document, this document shall prevail.
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GLOSSARY OF TECHNICAL TERMS

To facilitate a better understanding of our business, the following glossary provides
explanations of some of the technical terms and abbreviations commonly found in our
industry. The terms and their meanings may not correspond to standard industry or common
meanings, as the case may be, or usage of these terms:

“build-to-print”

“CAD-CAM software”

“contract
manufacturers”

“coordinate measuring

machine”

“CNC”

“CNC machine”

“CNC machining
centre”

“components”

“ISO 9001:2015”

a type of contract manufacturing that refers to the process of
building products to client work instructions. This is commonly
used to manufacture components or pieces of equipment

CAD is a software used for computer-aided design and CAM is a
software used for computer-aided manufacturing. The
CAD-CAM software is used for translating computer-aided
design to manufacturing workpieces with computer-aided
manufacturing on CNC machines

third-party manufacturers which manufacture products, in whole
or in parts based on the specifications provided by their
customers. The products produced by the contract
manufacturers are then sold under the brand name of their
customers

a coordinate measuring machine is a measuring device that
measures the geometry of objects by establishing discrete points
on a physical surface using a contact probe

the abbreviation for “computer numerical controls”, where the
functions and motions of a machine tool are controlled by means
of a prepared programme containing alphanumeric data. CNC
can control the motions of a workpiece or tool, the input
parameters such as feed, depth of cut, feed and the functions,
such as turning the spindle on/off or coolant on/off

automated machines operated by computers
pre-programmed sequences of controlled commands

executing

mechanical engineering manufacturing equipment operable
under CNC automation by making use of several axes and a
variety of tools and operations. They are capable of performing
multiple machining operations in the same set up with a variety
of tools

machined parts, weldments and sub-assemblies

an internationally recognised standard for quality management
systems
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“milling”

“OEM”

“orbital welding”

“precision engineering”

“precision welding”

“semiconductor(s)”

GGSSQA”

“sub-assembly”

“surface treatment”

“TIG welding”

“TIG welding
machines”

“turning”

the process of spinning a cutting tool against a stationary
workpiece using primarily square or rectangular bar stock to
produce components

original equipment manufacturers

automated welding of secured tubes or pipes with the electrode
rotating (or orbiting) around the tube

the machining process that removes material and creates
machined components with a narrow range of tolerance. Types
of precision machining include turning, milling, grinding,
drilling, etc.

the process in which welds are applied to a workpiece in a very
precise and controlled fashion. Dimensional tolerances are tight
for both the position of the weld line as well as the depth of the
weld. Precision welding is typically used for small parts, parts
with tight dimensional tolerances, or parts requiring a barely
visible line weld

a substance that has specific electrical properties that enable it to
serve as a foundation for computers and other electronic devices

a certification for quality management system used in the
semiconductor industry by leading semiconductor original
equipment manufacturers when selecting suppliers

a simple assembly of cable, wire, and other small parts, which be
joined to other sub-assembly processes and components to form
a complete product

an additional process applied to the surface of material for the
purpose of adding functions such as rust and wear resistance or
improving the decorative properties to enhance its appearance

Tungsten Inert Gas (TIG) welding produces the weld with a
non-consumable tungsten electrode. In the TIG welding process,
an arc is formed between a pointed tungsten electrode and the
workpiece in an inert atmosphere of argon or helium

arc welding machines that use a non-consumable tungsten
electrode to produce high-quality welds

the process in which a work piece is rotated against a cutting
tool. The turning process is commonly used for machining
components
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FORWARD-LOOKING STATEMENTS

This document includes forward-looking statements. All statements other than
statements of historical facts contained in this document, including, without limitation,
those regarding our future financial position, our strategy, plans, objectives, goals, targets
and future developments in the markets where we participate or are seeking to participate,

9 G

and any statements preceded by, followed by or that include the words “believe”, “expect”,
“estimate”, “predict”, “aim”, “intend”, “will”, “may”, “plan”, “consider”, “anticipate”,
“seek”, “should,” “could”, “would”, “continue” or similar expressions or the negative
thereof, are forward-looking statements. These forward-looking statements involve known
and unknown risks, uncertainties and other factors, some of which are beyond our control,
which may cause our actual results, performance or achievements, or industry results, to be
materially different from any future results, performance or achievements expressed or
implied by the forward-looking statements. These forward-looking statements are based on
numerous assumptions regarding our present and future business strategies and the
environment in which we will operate in the future. Important factors that could cause our
actual performance or achievements to differ materially from those in the forward-looking
statements include, among other things, the following:

e  our ability to successfully implement our business plans and strategies;

e future developments, trends and conditions in the industry and markets in which
we operate or into which we intend to expand;

e our business operations and prospects;

e  our capital expenditure plans;

e the actions and developments of our competitors;
e  our financial condition and performance;

e capital market developments;

e any changes in the laws, rules and regulations of the government in Singapore,
Malaysia and other relevant jurisdictions and the rules, regulations and policies of
the relevant governmental authorities relating to all aspects of our business and
our business plans; and

e various business opportunities that we may pursue.

Additional factors that could cause our actual performance or achievements to differ
materially include, but are not limited to, those discussed in “Risk Factors” and elsewhere
in this document. We caution you not to place undue reliance on these forward-looking
statements, which reflect our management’s view only as at the date of this document. We
undertake no obligation to update or revise any forward-looking statements, whether as a
result of new information, future events or otherwise. In light of these risks, uncertainties
and assumptions, the forward-looking events discussed in this document might not occur.
All forward-looking statements contained in this document are qualified by reference to the
cautionary statements set out in this section.
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RISK FACTORS

Prospective investors should consider carefully all of the information set forth in this
document and, in particular, should consider the following risks and special considerations in
connection with an investment in our Company before making any investment decision in
relation to the [REDACTED]. The occurrence of any of the following risks may have a
material adverse effect on the business, results of operations, financial conditions and future
prospects of our Group. This document contains certain forward-looking statements
regarding our plans, objectives, expectations, and intentions which involve risks and
uncertainties. Our Group’s actual results could differ materially from those discussed in this
document. Factors that could cause or contribute to such differences include those discussed
below as well as those discussed elsewhere in this document. The trading price of the
[REDACTED] could decline due to any of these risks and you may lose all or part of your
investment.

Our Directors believe that there are certain risks involved in our business operations,
which can be classified into: (i) risks relating to our business and the industry in which we
operate, (ii) risks relating to the [REDACTED], and (iii) risks relating to statements made
in this document.

RISKS RELATING TO OUR BUSINESS AND THE INDUSTRY IN WHICH WE
OPERATE

We derive a significant portion of our revenue from our major customers and we cannot assure
you that we will successfully maintain business relationships with our major customers and
there is no assurance that we will be able to secure new orders from other customers of similar
size

During the Track Record Period, we derived a significant portion of our revenue from
our major customers. For the years ended 31 December 2022 and 2023, our five largest
customers for the corresponding year accounted for approximately 76.0% and 80.0% of our
total revenue, respectively. Furthermore, Customer A contributed to 31.8% and 21.7% of
our total revenue for the years ended 31 December 2022 and 2023, respectively. To the best
knowledge of our Directors, Customer B, Customer C and Customer D are contract
manufacturers and/or service providers of Customer A, and it is possible that certain
products we manufactured for these customers may be supplied, directly or indirectly, by
them to Customer A. See “Business — Our Customers”. According to the CIC Report, it is
not uncommon for market participants in the semiconductor segment of precision
component engineering industry to have a highly concentrated customer base since the
end-use semiconductor manufacturing equipment industry is concentrated and dominated
by a limited pool of advanced semiconductor equipment manufacturers with the top three
market players accounting for more than 40% of the global market share in terms of
revenue in 2023.
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We expect revenue from our five largest customers, including Customer A, to continue
to account for a significant portion of our revenue. As we do not enter into a long term
contract or framework sales agreement with some of our major customers, we cannot assure
you that we will be able to maintain business relationships with all our major customers and
there is no assurance that we will be able to secure new orders from other customers of
similar size. If any of our five largest customers, in particular Customer A, ceases business
relationships with us due to reasons including but not limited to us no longer being its
approved supplier, or its business and financial performance suffers a decline for any
reason, our business, financial condition and results of operations could be materially and
adversely affected.

We may not be able to diversify our customer portfolio and expand into new markets

We have strategically focused on the provision of precision component engineering
services for the semiconductor industry. For the years ended 31 December 2022 and 2023,
91.3% and 87.9% of our total revenue was generated from sales to the semiconductor
industry, respectively. The global semiconductor industry and the global semiconductor
manufacturing equipment industry are driven by fluctuation of inventory and worldwide
economic growth. Accordingly, our business may be adversely affected by the market
downturn in the global semiconductor industry. According to the CIC Report, the global
semiconductor manufacturing equipment market recorded a CAGR of 14.6% from
USS$61.7 billion in 2019 to US$106.3 billion in 2023. Even though the revenue of global
semiconductor industry and global semiconductor manufacturing equipment industry are
expected to grow further in the long term, the demand for semiconductor products may
experience brief periods of ups and downs in the short term. In particular, the global
semiconductor manufacturing equipment market is expected to witness a transition year in
2024 from the de-stocking of inventories accumulated starting in 2023 and have a strong
rebound in 2025 and further increase to US$180.6 billion in 2028 driven by capacity
expansion, new fabrication projects, and demand for advanced equipment and solutions
across the front-end and back-end segments, including wafer processing, testing, assembly,
packaging, etc., of the semiconductor industry, and supportive policies of the
semiconductor industry across the world, including Singapore Manufacturing 2030 vision
(the government’s 10 year plan to increase the manufacturing value-add of Singapore by
50% by 2030 and for Singapore to become a global business, innovation and talent hub for
advanced manufacturing), CHIPS and Science Act (a U.S. federal statute enacted in 2022
which provides support to develop domestic production of semiconductors with incentives
such as subsidies and investment tax credits in the U.S.), The European Chips Act (an act
came into force in 2023 to incentivise public and private investments in semiconductor
manufacturing facilities in Europe), etc. according to the CIC Report. The volatility and
uncertainty within the global semiconductor industry and the global semiconductor
manufacturing equipment industry are driven by systemic economic, political, or financial
crisis and impact of tariffs and/or other trade barriers. We cannot guarantee that the
favourable development of the global semiconductor industry and the global semiconductor
manufacturing equipment industry will sustain and grow as projected or at all. If the global
semiconductor industry and the global semiconductor manufacturing equipment industry
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cannot achieve the projected growth as disclosed in this document, our Group’s business,
expansion plans, financial condition and results of operations will be materially and
adversely affected.

Our major markets are located in Singapore, Malaysia and the U.S. We intend to
diversify our customer portfolio, expand into other industries and enhance our market
presence in the aerospace and data storage industries, and expand geographically beyond
our major markets. However, we may not be able to successfully expand into new industries
or new markets or further expand our presence in the aerospace and data storage industries
as there are other established international and local precision component engineering
service providers operating in such markets which may possess more in depth experience,
more established customer relationships, higher level of expertise, technical know-how and
financial ability to capitalise on pricing strategies and to offer more comprehensive services
to gain an edge over us in competition. For further information on the competitive
landscape of the industry, see “Industry Overview”.

Demand for our precision component engineering services depends on, among other things, the
trends and developments in the downstream industries, such as semiconductor, aerospace and
data storage, and the condition of the global economy

We primarily provide precision engineering services to downstream customers which
are involved in manufacturing of equipment for the semiconductor, aerospace and data
storage industries. As such, demand for our precision engineering services is closely
correlated to the market development of these industries, which in turn depends on the
respective demand for the products in these industries. Besides, we mainly manufacture
parts and components for integration and assembly into the manufacturing equipment of
our customers. The product lifecycle of the machinery and manufacturing equipment
produced by our customers will also have a corresponding effect on the demand for our
precision engineering services.

Factors affecting our end-markets are beyond our control. If any factor occurs in the
future which results in material slowdown of any or all of our major end-markets, or the
growth of our end-markets is not sustained, our business, financial condition, results of
operations and prospects may be materially and adversely affected. In particular, if future
demands for semiconductors related products decrease for any reason, Customer A and
other customers in the semiconductor sector may experience a corresponding decrease in
demand for their manufacturing equipment, which in turn may materially reduce demand
for our precision component engineering services and materially and adversely affect our
business, results of operations and financial condition.

We do not enter into long-term agreements with most of our customers

We do not enter into a long-term contract or framework sales agreement with most of
our customers, which is not uncommon in the precision engineering industry according to
the CIC Report. As our customers mainly place orders with us on an order-by-order basis,
there is no assurance that our customers will continue placing orders with us at a
comparable level as they did during the Track Record Period or at all.
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The volume of purchase orders from our customers may vary significantly from time to
time and we cannot guarantee that our business will grow or remain stable as it did during
the Track Record Period. If our customers reduce their orders or cease placing orders with
us, our business, financial condition and results of operations may be materially and
adversely affected.

We may be unable to effectively and efficiently manage the supply and quality of our raw
materials and we generally do not enter into long term supply agreements with our major
suppliers of raw materials

Our manufacturing process involves precision machining and precision welding of
components and parts using raw materials specified by our customers according to the
product specifications. We procure raw materials from third party suppliers, some of which
are designated by our customers, and we may outsource some of the production processes to
third party suppliers. Although we have implemented stringent control over procurement,
inspection and acceptance of raw materials and outsourced processes, we may not be able to
ensure the adequacy of supply and quality of raw materials procured and processes
outsourced.

We generally do not maintain long term supply agreements with our major suppliers or
maintain excess inventories of raw materials. If, for whatever reason, any of our major
suppliers of raw materials and third party service providers ceases to supply us with
sufficient amount of raw materials and processing services, it would cause disruption in our
supplies and we may experience material production delays. If any of these events occurs,
our business, financial condition, results of operations and prospects could be materially
and adversely affected.

Our business and results of operations may be materially and adversely affected if we fail to
retain or hire qualified engineering staff and production personnel

We consider knowledge, skills and experience of our technical staff as one of our most
valuable assets which differentiate us from our competitors and believe that one of the
major factors to our success is the continued service of our core team of experienced
employees. As our manufacturing processes mainly involve the operation of CNC machines
and welding technique by our technical staff, the skills of our labour to achieve the high
precision engineering standard demanded by our customers are critical to our quality of
services. Our production team generates internal production work instructions to set out
the manufacturing process for different orders. The expertise of our production team will
determine the quality of our products. Our future success requires the continued service of
our current skilled engineering staff and our ability to recruit additional skilled engineering
staff in the future. As at 31 December 2023, we had in total 106 production staff members in
our Singapore Factory and Malaysia Factory. According to the CIC Report, competition
for technicians for advanced manufacturing is intense in Singapore due to COVID-19 travel
restrictions and the number of foreign workers a manufacturer can employ is limited by the
applicable quota or the dependency ratio ceiling.
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Since the outbreak of COVID-19 pandemic, it is more difficult for us to hire high
quality engineering staff due to the immobility caused by travel restrictions, and the
government levy we have to pay in relation to employment of foreign workers. For details,
see “Regulatory Overview”. If we fail to retain or recruit high-quality engineering staff, we
may experience difficulties in employing new production techniques, expanding our
production capacities or maintaining product quality, which may in turn materially and
adversely impact our business, results of operations and our reputation.

In addition, skilled and experienced engineers who are accustomed to our complex
production process are not easily and quickly accessible. As a result, if a large number of
these engineers terminate employment with us in a short period of time, we may encounter
interruption to our production, which would have a material adverse effect on our
operations.

Part of our workforce is made up of foreign workers and inability to recruit foreign workers
could materially and adversely affect our operations and financial performance

Our business is dependent on the employment of foreign workers because local
manufacturing labour force is limited and relatively more costly. As advised by our
Singapore Legal Advisers and Malaysia Legal Advisers, supply of foreign labour in
Singapore and Malaysia is subject to certain laws and regulations. For details of the
relevant laws and regulations, see “Regulatory Overview”. Any shortage in the supply of
foreign workers or any further restriction on the number of foreign workers that we can
employ for our business will materially and adversely affect our operations and financial
performance. As at 31 December 2023, we had 62 and 4 foreign workers in our Singapore
Factory and Malaysia Factory, respectively. Consequently, our operations and financial
performance may be adversely affected by any shortage in the supply of foreign workers
and any increase in cost of foreign labour.

In particular, as advised by our Singapore Legal Advisers, the number of workers that
an employer in the manufacturing sector can employ in Singapore is subject to quota and
levy imposed by the Ministry of Manpower. For details, see “Regulatory Overview — Laws
and Regulations in Singapore — Employment of Foreign Manpower Act”. The tightening
of such quota and any increase in the percentage of foreign workers we employ as part of
the total workforce could increase the amount of levy we need to pay, which may increase
our operating expenses and adversely affect our business and financial performance. In
Malaysia, as advised by our Malaysia Legal Advisers, a valid employment permit is
required for non-citizens to be employed in Malaysia. For details, see “Regulatory
Overview — Laws and Regulations in Malaysia — Employment and Labour Protection —
Employment (Restriction) Act 1968”. Any change in policies regarding the employment of
foreign workers in Singapore and Malaysia may affect the supply of foreign labour and
cause disruptions to our operations, thus causing delays in our productions.
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Fluctuations in labour cost and prices of raw materials could negatively impact our operations
and adversely affect our profitability and we may not be able to pass on our increased costs of
labour and raw materials to our customers

For the years ended 31 December 2022 and 2023, our direct labour costs amounted to
approximately S$4.4 million and S$5.3 million, representing approximately 18.9% and
22.0% of our total cost of sales, respectively. Also, as advised by our Singapore Legal
Adviser, levy is imposed by the Ministry of Manpower of Singapore on employers for each
foreign worker hired. According to the CIC Report, with the continuous development of the
economy, the average monthly salaries in the manufacturing industry in Singapore and
Malaysia have shown an increasing trend during 2019 to 2023. In particular, the average
monthly salaries in the manufacturing industry increased by 6.8% and 31.0% in Singapore
and Malaysia, respectively in 2022 due to economic recovery from COVID-19 pandemic in
both countries and the increase in minimum wage in Malaysia. In the event that there is any
significant increase in the staff costs due to rising government levy on foreign workers or
the minimum wage rate, our operating expenses and pressure on our operating cash flows
will increase, thereby materially and adversely affecting our business, results of operations,
financial position and prospects.

Also, during the Track Record Period, we generally procured raw materials primarily
including aluminium for our production. According to the CIC Report, prices for iron and
steel and aluminium in Malaysia, the U.S., the EU and South Africa are forecasted to grow
at CAGRs ranging from 1.1% to 4.0% and 0.3% to 5.7% , respectively, from 2023 to 2028.
For the prices and price fluctuation for our major raw materials in the market during the
Track Record Period, see “Industry Overview — Cost analysis of the precision component
engineering industry in Singapore”. If the price of our raw materials substantially increases,
we may incur additional costs to acquire sufficient quantity of these materials to meet our
production needs. Although we source certain raw materials from suppliers designated by
our customers, we may not be able to shift the increase in cost of raw materials to our
customers effectively. If we are unable to increase the prices of our products to set-off any
increase in our costs of raw materials in a timely manner, our profit margin and results of
operations may be materially and adversely affected.

In addition, if raw materials are not available with the suppliers designated by our
customers at acceptable prices or with the required quantity and quality or at all, we may
need to identify other alternative sources of raw materials. If we cannot identify alternative
sources of raw materials when needed, at acceptable prices or with the required quantity
and quality, or at all, the resulting loss of production volume may materially and adversely
affect our ability to deliver products to our customers in a timely manner, or at all, and
therefore our business, financial condition, results of operations and prospects could be
materially and adversely affected.
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Our business could be adversely affected by long lead time for procurement of machinery and
equipment, the shortened useful life cycle of our machinery and equipment and our reliance on
our major machinery suppliers and we generally do not enter into long term agreements with
our machinery and equipment suppliers

The success of our business depends on our ability to acquire sufficient quantities of
quality machinery and equipment, such as CNC machines, welding machines, coordinate
measuring machine and helium leak detector, on commercially acceptable terms and in a
timely manner. We maintain a list of qualified suppliers from which to procure our
machinery and equipment and our different machinery and equipment used in the precision
component engineering process are mostly manufactured by overseas suppliers in Taiwan,
Germany and Japan.

In case of any machinery and equipment breakdown, we have to procure spare parts
from our machinery suppliers for replacement or wait for our suppliers to provide
maintenance services on-site. If the lead time for sourcing the relevant machinery or
equipment or parts or provision of maintenance services is longer than expected, we may be
unable to deliver the precision engineering services to our customers in time or we may need
to source such machinery or equipment at a higher price than anticipated.

Also, the useful life of our machinery and equipment may be shorter than expected as
we continue to replace our existing machinery with more advanced versions before the end
of their originally expected useful life. We have invested and expect to continue to invest in
machinery and equipment for our production and we depreciate the cost of such machinery
and equipment over their expected useful life. However, manufacturing technology may
evolve rapidly, and we may decide to upgrade our manufacturing process with more
advanced equipment more quickly than expected. The useful life of any equipment that
would be retired early as a result would then be shortened, causing the depreciation on such
equipment to be accelerated. For the years ended 31 December 2022 and 2023, we incurred
depreciation expenses on property, plant and equipment in total of approximately S$I1.1
million and S$1.3 million among our cost of sales and administrative expenses, respectively.
To the extent we own our production machinery and equipment, our results of operations
could be negatively impacted by the fluctuations of our depreciation expenses.

Also, we mainly source our machinery and equipment from certain machinery
suppliers. However, we generally do not enter into long-term agreements with our major
machinery and equipment suppliers as we would like to reserve our flexibility to source our
machinery as well as various auxiliary tools in different models or from different suppliers
in accordance with our customers’ requirements. The relationships between us and our
major suppliers for machinery and equipment and the willingness of such suppliers to
supply machinery and auxiliary tools to us will be critical to our business and operations. If
any of our major suppliers does not continue to supply us with the necessary machinery and
auxiliary tools and we fail to source from new suppliers in due course with competitive
prices or at all, our business, financial condition and results of operations could be
adversely affected.
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We may fail to maintain and renew our industry-specific certifications in relation to our
quality control and production technologies

Our production of precision engineering parts and components requires a high degree
of accuracy, repeatability and efficiency. As such, the effectiveness of our quality control
system is of utmost importance to our business. The quality assurance of our products
requires us to adopt a stringent quality control system which involves us placing a
significant amount of capital and human resources to ensure that every step of the
production processes is being strictly monitored. For details of our quality control, see
“Business — Quality management”. If we are unable to maintain our effective quality
control system or to renew our quality control certifications, it may result in a decrease in
demand for our services which would diminish our competitiveness in the precision
engineering market. Furthermore, we may risk delivering products or services that are
faulty, irregular or ineffective, which in turn would cause us to become liable to various
product liability claims or other forms of litigation.

In addition, some of our existing or potential customers require us to source products
only from suppliers that are accredited with certain certifications in relation to
technological standards. They may also have specific internal procedures and standards
that potential suppliers need to meet before qualifying as their approved suppliers such as
obtaining SSQA certification and ASME BPVC Section IX: 2017 certification, passing
specific internal procedures such as copy exact training and assessment, acquiring
certifications such as ISO 9001: 2015, ISO 14001: 2015 and ISO 45001: 2018
certifications and cleanroom licence. These industry-specific certifications are crucial to
the operation of our business and are generally subject to periodical review and renewal by
the relevant issuing authorities. However, we cannot assure you that we can successfully
renew these certifications or that these certifications are sufficient for us to conduct all of
our present or future business. Moreover, as we further develop and expand our operations,
we may need to obtain additional approvals, permits, licences and/or certifications. New
and more stringent laws and regulations may be adopted from time to time by different
authorities of jurisdictions where we operate. As such, we may be required to obtain
additional approvals, permits, licences and/or certifications in order to comply with such
new and stricter laws and regulations. If we fail to obtain or maintain any of the required
licences or approvals, our operations may be interrupted or restricted, or we may be subject
to potential penalties. Any such interruption or penalties may disrupt our business
operations and materially and adversely affect our business, financial condition and results
of operations.

Besides, our customers may also require us to source raw materials from the designated
suppliers approved by them. Accordingly, if we fail to effectively maintain our production
standards or renew any of our certifications, pass the specific internal procedures and
standards, or source from the designated suppliers, these customers may cease to place
orders with us or reduce orders to be placed with us, and we may be unable to maintain or
develop business relationships with these existing and potential customers.
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We may not be able to respond to change in technical requirements to meet the product
specifications by our customers in an efficient and timely manner and we may not be able to
maintain our expertise in engineering, technological and manufacturing process

The downstream industries of our customers, including semiconductors, aerospace and
data storage industries, are constantly evolving and the technical requirements for our
products utilised in such industries are ever-changing. As a result, the technical
requirements and the product specifications in the precision engineering industry are
subject to continuous evolutions and changes. As we strategically focus on manufacturing
high-precision and highly complex machined components, our products may be required to
meet increasingly demanding requirements in light of product specifications and precision
parameters. Therefore, we are required to respond adequately and promptly to these
evolutions and changes to remain competitive.

In the past, our endeavours to improve our manufacturing technologies and processes
placed us in a competitive position. We believe our continuous efforts in enhancing our
manufacturing technologies and processes will be critical to our ability to continuously
improve the quality and performance of our products and services to meet the expectations
of our customers. However, we cannot assure you that we could successfully adapt to the
changing product specifications and performance parameters in the future. If we fail to
adapt to the changing product specifications and precision parameters in an efficient and
timely manner or at all, or if our manufacturing technologies and processes are rendered
obsolete, we may not be able to manufacture products and provide services that meet our
customers’ evolving needs or adapt to the market trends or enable us to effectively compete
with our competitors, in which case our business, financial positions, results of operations
and prospects could be materially and adversely affected.

Any failure to adequately protect our accumulated expertise and technical know-how or any
potential infringement of third party intellectual property rights by us may adversely affect our
business and reputation

We rely substantially on our accumulated expertise and technical know-how to
conduct our business. The success of our business depends on our ability to protect and
apply our technical know-how relevant to our production process without infringing the
proprietary rights of other third parties. However, we cannot ensure that we will be able to
continue applying our expertise to design and generate internal production work
instructions and to programme such instructions into the relevant machinery and
equipment successfully to meet our customers’ requirements, the failure of which could
reduce or eliminate our competitive advantages, which could in turn adversely affect our
business.

Also, there is also a risk that third parties may bring a claim against us for infringing
their intellectual property rights, thereby requiring us to defend or settle any related
intellectual property infringement allegations or disputes. We may be required to incur
substantial costs to develop non-infringing alternatives or to obtain the required licences.
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There is no assurance that we will succeed in developing such alternatives or in obtaining
such licences on reasonable terms, or at all, and any failure to do so may disrupt our
designing processes, damage our reputation and adversely affect our results of operations.

Leakage of confidential technical information could damage our reputation and substantially
harm our business and results of operations

During the course of our operations, we are routinely exposed to confidential
information such as the design in the customer production drawings which our customers
provide to us and require us to maintain strict confidentiality on the highly sensitive
technical know-how. We rely on the security of our computer system, non-disclosure
agreements, anonymising product drawings, the integrity of our staff and physical security
of our premises to preserve confidentiality of these information. Also, the technicians are
not given access to our email system to prevent the dissemination of confidential
information electronically. Despite the above measures, our servers may be vulnerable to
hacking, data theft and subsequent leakage of confidential information to unauthorised
third parties. It is our contractual obligations to our customers to preserve confidentiality
of sensitive information. We may be exposed to potential liabilities, such as complaints,
claims, legal actions initiated by our customers or potential termination of business
relationships arising from any leakage or loss of confidential data. Our reputation, business
and financial position may be materially and adversely affected as a result.

We rely substantially on our senior management and key personnel

In order to keep pace with the evolving technological advancements, we rely on our key
personnels to gather industry intelligence and insights to stay tuned with the highly dynamic
end-use industries. Also, we rely on our key personnel and senior management to provide
our Group with long term strategic planning and direction as well as to maintain
relationships with our customers. As such, our operation performance substantially
depends on the retention of our senior management and key personnel. For details of the
biographical information of our Directors and senior management team, see “Directors and
Senior Management”. We cannot assure you that we will be able to retain members of our
senior management and key personnel in the future. In the event of their departure or
absence, we may not be able to recruit suitable candidates for replacement in a timely
manner and on acceptable terms or at all, which may materially and adversely affect our
business, financial condition and results of operations.

A material disruption of our operations could adversely affect our business

Our production facilities are subject to operation risks, such as the breakdown or
failure of our major equipment, power supply shortage or maintenance, natural disasters,
industrial accidents and the need to comply with the requirements of relevant government
authorities, which could therefore lead to temporary, permanent, partial or complete
shut-downs in our operations.

The occurrence of any of these risks may result in a material adverse effect on our
results of operations and if continue, even on our business prospects. We may be required to
carry out planned shutdowns of our production facilities for maintenance, statutory
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inspections and testing. Our business, financial condition and results of operations may be
adversely affected by any disruption of operations at our production facilities, whether
caused by any of the factors mentioned above or otherwise.

We may not be able to renew our current leases or locate desirable alternatives for our
production facilities in Singapore

Our headquarter in Singapore, which is also one of our production facilities, is
presently located on a premise leased from an independent third party. Upon expiry of such
lease in Singapore, which is expected to be 30 January 2038, we may not be able to
successfully negotiate an extension of the lease and may therefore be forced to relocate our
production facility, or the rent we pay may increase significantly. Also, if we commit any
material breach on the provisions under the lease agreement, the lease may be terminated
prior to the expiry date. This could disrupt our operations and adversely affect our
profitability. In addition, we may not be able to obtain new leases at desirable locations and
on acceptable terms to accommodate our future growth or at all, which could materially
and adversely affect our business, financial condition and results of operations.

We have limited insurance coverage which could expose us to significant costs and business
disruption

During the Track Record Period and up to the Latest Practicable Date, we maintained
various insurance policies such as business insurance (which covers property, business
interruption, public and production broadform liability), work injury compensation
insurance, hospital and surgical (for foreign workers) policy, industrial all risk insurance,
public liability insurance and combined general liability insurance, in line with the industry
practice. However, we cannot give assurance that our current insurance policies are
sufficient to cover all the risks associated with our operations. Any business disruption,
litigation or natural disaster may consume our management resources, affect our reputation
and/or require us to spend significant sums on legal costs. There is no assurance that the
insurance policies we maintain are sufficient to prevent us from any loss or that we will be
able to successfully claim our losses under our current insurance policies for sufficient
compensations and on a timely manner, or at all. If we incur any loss that is not covered by
our insurance policies, or the compensated amount is significantly less than our actual loss,
our business, financial condition and results of operations could be materially and adversely
affected.

We are exposed to risk of inventories obsolescence

We had inventories of approximately S§7.9 million and S$6.6 million as at 31
December 2022 and 2023, respectively. Our inventories mainly consist of raw materials,
work in progress, finished goods and product consumables. During the Track Record
Period, we have entered into a consignment arrangement with Customer A, under which we,
as consignor are required to deliver specified items when the stock level of such item drops
below a minimum level up to the maximum level as determined by Customer A. For details,
see “Business — Our customers — Customer concentration and reliance on our five largest
customers — PACE Agreements”. Demand for our precision component engineering
services depends on, among other things, the trends and developments in the downstream
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industries. Any unexpected change in the economic condition or degree of economic
activities of our customers may render our inventories obsolete. We measure our inventories
at the lower of cost and net realisable value. A write down on cost is made for where the
cost is not recoverable or if the selling prices have declined. As such, failure to manage our
inventories effectively may adversely affect our financial condition and results of
operations. We have written off finished goods with cost of approximately S$130,000 and
nil for the years ended 31 December 2022 and 2023 respectively. Besides, we have made
inventory provision of nil and approximately S§0.4 million for the years ended 31 December
2022 and 2023, respectively. The amount and proportion of our inventories written off or
provided may further increase, which may have an adverse impact on our financial position
and results of operations.

Our cash flows and working capital may deteriorate due to potential mismatch in time between
receipt of payments from our customers, and payments to our third party suppliers and service
providers and failure of our customers to pay the amounts owed to us in a timely manner may
adversely affect our liquidity, financial condition and operating results

To remain competitive, we need to retain a sufficient level of working capital to
guarantee smooth business operations and support the growth in demand for our products.
During the Track Record Period, we typically granted our customers a credit term of 30 to
60 days from the date of invoice, whereas the credit term typically offered by our suppliers
also ranged from 30 to 60 days. However, certain overseas suppliers may require us to make
payment in advance either in full purchase amount or 50% partial down payment payable
upon placing order. With our revenue continuously growing, any cashflow mismatch due to
the lead time in our production may put us at liquidity risk. Further, any default or delay in
payment by our customers or our failure to collect trade receivables from them in a timely
manner or at all may broaden our cashflow mismatch, which may result in potential
cashflow shortfalls in the future and adversely affect our liquidity, financial condition and
results of operations.

During the Track Record Period, we mainly satisfy our working capital needs from
cash generated from our operating activities, borrowings and funds from our shareholders
and investors. However, there can be no assurance that the cash flow generated from our
operations will be sufficient to fund our future development and expansion plans, nor can
we assure you that we may always be able to timely or fully obtain additional external
financing on satisfactory or commercially acceptable terms, or at all. Our ability to obtain
adequate external financing on commercially acceptable terms will depend on a number of
factors, including our financial performance and results of operations, as well as other
factors beyond our control, including the global and regional economies, prevailing interest
rates, the applicable laws, regulations, rules and conditions in connection with our industry
and the underlying industries of our customers in the geographical regions where we
operate. As such, if we fail to obtain the desired financing in a timely manner or at
commercially acceptable terms or at all, our business and operations may suffer and the
implementation of our business plans may be delayed.

— 50 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

RISK FACTORS

In addition, although our customers generally have good repayment record during the
Track Record Period, if any of our customers have insufficient liquidity or face any
financial difficulty, we may encounter significant delays or defaults in payments owed to us
by such customers, and we may need to extend our payment terms or restructure the
receivables owed to us, which could have a material adverse effect on our financial
condition. Any deterioration in the financial condition of our customers could affect such
customers’ ability to settle our receivables in a timely manner or at all or result in the
customers going into bankruptcy or reorganisation proceedings, which will increase the risk
of uncollectible receivables.

Share-based payments and [REDACTED] may have a material and adverse effect on our
financial performance and share-based payments may dilute shareholding of the existing
Shareholders

During the Track Record Period, our share-based payments arose from grant of shares
and exercise of anti-dilution rights granted to certain employees and shareholders of our
Group. In particular, the anti-dilution rights were designed to reward our key management
members and employees for their continual contribution to us, including the development
and expansion of our business and introduction of external investors. For more
information, see “History and Development — Corporate Development — Anti-dilution
Undertaking”. For the years ended 31 December 2022 and 2023, we incurred share-based
payments for the shareholders and the employees of approximately S$1.2 million and S$3.2
million, respectively. Expenses incurred with respect to such share-based payments had
increased our operating expenses and therefore had a material and adverse effect on our
financial performance during the Track Record Period. The grant of shares and exercise of
anti-dilution rights granted to certain employees and shareholders of our Group, which led
to our share-based payments may dilute the shareholdings of our existing Shareholders. We
expect to further incur [REDACTED] (including [REDACTED]) of approximately
SSIREDACTED] (based on the mid-point of our indicative price range for the
[REDACTED]) by the completion of the [REDACTED], of which an estimated amount
of approximately SS{REDACTED] will be charged to our consolidated statement of
comprehensive income for the year ending 31 December 2024. Such [REDACTED] we
expect to further incur may have a material and adverse impact on our financial
performance for the year ending 31 December 2024.

Increase in the interest rates would increase our borrowing costs which could adversely affect
our business and financial condition

As at 31 December 2022 and 2023, we had total borrowings amounting to
approximately S$5.5 million and S$4.2 million, respectively. Some of the borrowings
carry a variable interest rate and hence our Group is subject to the interest rate risk.

We expect that some of our bank borrowings will continue to be subject to variable
interest rates in the future. Hence, the interest expense on borrowings incurred by us may
follow the trend of the prevailing interest rates and the cost of funds of the lenders. We have

—51 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

RISK FACTORS

not hedged against interest rate risks. If there is any substantial increase in interest rate, our
interest expenses, cash flows and financial performance may be adversely and materially
affected.

We may record impairment losses of goodwill and/or other intangible assets in the future

Goodwill on acquisitions of subsidiaries and businesses, represents the excess of (i) the
sum of the consideration transferred, the amount of any non-controlling interest in the
acquiree and the acquisition-date fair value of any previous equity interest in the acquiree
over (ii) the fair value of the identifiable net assets acquired. As at 31 December 2022 and
2023, the carrying amount of our goodwill was approximately S$4.4 million and S$4.4
million, respectively. Our intangible assets mainly include (i) know-how transferred by Mr.
Thng to our Group in 2021 in exchange for his acquisition of certain shareholdings in
Metasurface Technologies and Metaoptics Technologies, (ii) customer relationship and
customer contracts recognised from the acquisition of SPW, and (iii) licence granted by
Accelerate to our Group pursuant to the Licence Agreement for us to use its technologies
and intellectual property rights to develop enhancements and commercialise its technologies
and licenced products for a consideration of approximately S$2.9 million. Our intangible
assets amounted to S$6.7 million and S$2.3 million as at 31 December 2022 and 2023,
respectively. There was no provision for impairment of goodwill nor impairment of
intangible assets made during the years ended 31 December 2022 and 2023, respectively. We
are required to test our goodwill and intangible assets with infinite useful life for
impairment annually. We are also required to test the intangible assets with finite useful life
when there is an impairment indicator. We may record impairment of goodwill and/or
intangible assets if the carrying value of our goodwill and intangible assets are determined
to be lower than the recoverable amount. Any material impairment losses could negatively
affect our financial condition and performance.

We are subject to credit risk for trade and other receivables arising from our customers and
other parties

Failure to collect our trade and other receivables fully or timely may have material
adverse effect on our business operations and financial condition. We usually grant our
customers a credit period ranging from 30 to 60 days. As at 31 December 2022 and 2023, we
had trade and other receivables of approximately S$9.3 million and S$7.7 million,
respectively. As a result, we may be exposed to credit risk.

For the years ended 31 December 2022 and 2023, the average trade receivables
turnover days were approximately 65 days and 69 days, respectively. Based on the
impairment review conducted by our management, during the Track Record Period, we
expect the occurrence of losses from non-performance by the counterparties of our trade
and other receivables was remote and loss allowance provision for our trade and other
receivables was immaterial. As a result, there was no bad debt or provision on our trade
receivables made during the Track Record Period. In the event that the actual recoverability
is lower than expected, we may need to make provision on our trade receivables, which may
in turn materially and adversely affect our business, financial condition, and results of
operations. Our customers may experience financial difficulties, which could negatively
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impact our ability to collect the amount due to us. Such adverse financial condition may
negatively affect the length of time that it will take for us to collect the associated trade
receivables or impact the likelihood of ultimate collection, which could result in an adverse
effect on our business, financial condition, and results of operations. For more details on
our trade and other receivables, see “Financial Information — Description of Selected
Consolidated Statements of Financial Position Line Items — Trade and other receivables”.

We are subject to risk of currency fluctuations

During the Track Record Period, our sales are mainly denominated in SGD and USD
while our purchases are mainly denominated in SGD, Malaysian ringgit and USD and our
reporting and functional currency is SGD. In addition, we have production facilities and/or
offices in Singapore and Malaysia, of which overheads are settled in local currencies and
therefore expose us to foreign exchanges risks. Our net currency exchange gains or (losses)
for the years ended 31 December 2022 and 2023 amounted to approximately S$108,000 and
S$(489,000), respectively. For more information on our currency exchange gain or loss, see
“Financial Information — Description of Selected Consolidated Statements of
Comprehensive Income Line Items — Other Gains”.

Fluctuations in foreign exchange rates are subject to various unforeseen factors and
unpredictable. We cannot guarantee that we will not suffer losses on our foreign exchange
in the future. During the Track Record Period, we did not use forward contracts or other
derivative instruments to manage our foreign exchange risks as our foreign currency
exposure has been partially mitigated by the offsetting of our foreign currency cash and
bank balance as well as receivables against our foreign currency payables. Any fluctuation
in exchange rates may have an adverse effect on our results of operations. Foreign exchange
risks to each individual entity within our Group arises when future commercial transactions
or recognised assets or liabilities are denominated in a currency that is not the entity’s
functional currency. Any future exchange rate volatility relating to the SGD, Malaysian
ringgit and USD may give rise to uncertainties in the value of our net assets, earnings and
dividends. Appreciation of the value of the SGD and Malaysian ringgit against USD may
subject us to increased competition from foreign competitors, and depreciation in the value
of the SGD and Malaysian ringgit against USD may adversely affect the value of our net
assets, earnings and dividends that can be distributed from our subsidiaries in Singapore
and Malaysia.

We may be subject to additional tax liabilities in connection with our transfer pricing
arrangements, which could have adverse impacts on our financial condition

During the Track Record Period, we carried out certain intra-group transactions, in
particular the sales and purchase of tangible goods between Metasurface Technologies and
SGP Malaysia relating to our transfer pricing arrangements. Metasurface Technologies
developed business opportunities and secured transactions from customers. From time to
time, Metasurface Technologies assigned production orders which are simpler and involve
intensive labour activities and polishing procedures to SGP Malaysia and sold raw
materials to SGP Malaysia at original purchase cost for further processing; and SGP
Malaysia then manufactured the finished goods based on Metasurface Technologies’s
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instructions and sold the finished goods back to Metasurface Technologies based on
standard costs incurred during production which include raw material costs, direct labour
cost and machine costs as well as production overhead cost. For details regarding our
transfer pricing arrangements, see “Business — Transfer pricing arrangements”. Our profit
allocation and income tax positions in the jurisdictions in connection with such transfer
pricing arrangements are subject to the applicable rules and regulations with respect to
transfer pricing in these jurisdictions as well as interpretations by the relevant tax
authorities in these applicable jurisdictions. Significant judgement and the use of estimates
are required in determining the reasonableness of our profit allocation and income tax
positions in terms of our transfer pricing arrangements. Based on the assessment results of
the independent transfer pricing tax consultant, the sales and purchase of tangible goods
between Metasurface Technologies and SGP Malaysia during the Track Record Period
could be considered as reasonable and generally consistent with the arm’s length principle
from both Singapore and Malaysia transfer pricing perspectives, and in compliance with the
relevant transfer pricing rules, guidance and regulations in Singapore and Malaysia.
However, there is no assurance that the respective tax authorities would not challenge the
appropriateness of our transfer pricing arrangements or that the relevant regulations or
standards governing such arrangements will not be subject to future changes. If a competent
tax authority of the relevant jurisdiction later determines that the transfer prices and the
transaction terms that we have adopted as well as our historical income tax provisions and
accruals are not appropriate, such authority may require the relevant subsidiaries to
re-assess the transfer prices and re-allocate the income or adjust the taxable income. If we
are considered not to be in compliance with the applicable transfer pricing rules and
regulations, the relevant tax authority may also have the power to order us to pay all
outstanding tax with statutory interest or fines.

We recorded accumulated losses during the Track Record Period, which may adversely affect
our ability to declare and pay dividends

We recorded accumulated losses of approximately S$10.7 million and S$6.1 million as
at 31 December 2022 and 2023, respectively.

We have generated profits of approximately S$2.7 million and S$4.4 million for the
year ended 31 December 2022 and 2023, respectively, which has partially offset and reduced
our accumulated losses position as at 31 December 2022 and 2023. However, we cannot
assure you that we will be able to continue to generate net profits in the future. We
incorporated Metaoptics Technologies on 15 June 2021 in Singapore as our insignificant
subsidiary with the intention of investing and venturing into metalens technology business.
Subsequent to various rounds of investments and share transfers, Metaoptics Technologies
became our associate upon completion of the reorganisation. Any loss arising from the
investments and share transfers may render our Group a net loss position during the
financial periods when such transactions occur and increase our accumulated losses. For
more information, see “Financial Information — Overview”. We may still continue to
record accumulated loss. Such accumulated loss may adversely affect our distributable
reserves and hence our overall ability to declare and pay dividends after the [ REDACTED].
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We may not be entitled to government grants in the future

From time to time, we may receive different kinds of wage support and government
grants for our operation in Singapore. For the years ended 31 December 2022 and 2023, we
received government grants, mainly consisting of Wage Credit Scheme and Special
Employment Credit in Singapore, of approximately S$86,000 and S$87,000, respectively.
For more details in relation to the government grants we received during the Track Record
Period, see “Financial information — Other Income”. It is in the Singapore government’s
sole discretion to decide when, under what conditions and the amount of grants to be given
or whether the government grants should be given to us at all. We do not rely heavily on
government grants during the Track Record Period, but we cannot assure you that we will
continue to be entitled to any government grants or the Singapore government will not
impose new conditions for receiving the government grants in the future. If we are unable to
obtain or maintain the government grants or any other favourable government incentives in
the future, our business, financial condition and results of operations may be affected.

Our credit facilities contain covenants that may limit our ability to operate our business and
any material breach of the undertakings and/or covenants in our credit facilities could
adversely affect our business and financial condition

The agreements for our bank borrowings contain a number of undertakings and
covenants which include but not are limited to:

— Restriction on change of control and disposal of material assets

— Financial covenants restricting us from incurring additional indebtedness or
encumbrance over our assets

— Compliance with certain financial thresholds set out in the relevant facility
letter(s)/agreement(s), such as a certain level of minimum tangible net worth and
loan to equity ratio

— Obligation to notify the relevant lender(s) in the event that we plan for listing

These covenants and undertakings could restrict our ability to respond to changes in
business and economic conditions, to engage in potentially beneficial transactions and to
obtain other required financing.

Our current liabilities included borrowings by our Group with a total carrying amount
of approximately S$5.5 million, S$4.0 million and S§[3.7] million as at 31 December 2022,
31 December 2023 and 30 April 2024, respectively.

Our Directors confirm that we have not received, during the Track Record Period and
up to the Latest Practicable Date, any notice of material breach of any covenant or
undertaking which may result in early termination or modification of any credit facilities
contracts or agreements which are material to our business. Nevertheless, if we fail to
comply with any of such undertakings and covenants in all material aspects in the future, it
may constitute a breach of the relevant contracts or agreements, and as a result may entitle
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the lender(s) to accelerate the maturity of the credit facilities or terminate the relevant credit
facilities with us. In any of these events, our business, operating results, and financial
condition could be adversely and materially affected.

We may be unable to successfully develop or market commercially viable products and
technologies in relation to optical metalens in a timely manner, or at all to respond to changes
in market conditions

In 2021, we entered into the Licence Agreement with Accelerate, pursuant to which,
Accelerate grants our Group the rights to, among others, use Accelerate’s technologies and
intellectual property rights to develop enhancements on and to commercialise Accelerate’s
technologies and licenced products, and we intend to ride on the strategic cooperation to
capture market opportunities in the field of optical metalens. Development of meta optics
technology and products require substantial technical, financial and human resources.
However, we cannot assure you that such efforts will allow us to successfully deliver the
intended results.

According to the CIC Report, the optical metalens industry is rapidly developing at its
early stage of commercialization with relatively low product awareness. Companies need to
have strong research and development capabilities to demonstrate their technological
know-how to support product development and to successfully penetrate into the existing
and potential application fields. It is also important for companies to enter the field early to
gain the first-mover advantage and establish brand awareness and reputation before others
enter into the market. In addition, a large amount of capital is also required to cover the
cost of product design and development as well as product manufacturing and distribution.
We cannot guarantee that we will be able to develop and manufacture optical metalens that
successfully meet the needs of our customers. Also, we cannot assure you that we will be
able to develop and introduce new optical metalens products in a timely and effective
manner and our meta optics products may not be commercially successful or yield the
anticipated returns to cover our investment costs. Moreover, our competitors may launch
new and competing products earlier than us or market such products in a more effective
manner, or our end customers may prefer their products. If our development for optical
metalens is ultimately proven to be unsuccessful, our business, financial condition and
operating results may be adversely affected as a result.

Personal injuries or fatal accidents may occur at our production facilities, which may subject
us to administrative penalties and/or compensation claims, which could materially and
adversely affect our reputation, business and financial results

In the course of our operations, we rely on our employees to adhere to and follow all
safety measures and procedures we have stipulated. However, there remains risks of
personal injuries or even fatal accidents in our production facilities, especially when our
employees fail to comply with our safety measures, or when our supervisors fail to provide
adequate trainings or guidance to implement proper safety policies and measures.

We have implemented stringent safety policies in our production at all times. For more
details, see “Business — Health, Safety, Environmental, Social and Governance matters —
Health and  Safety, Social Responsibilities and  Corporate Governance”.
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However, we cannot guarantee that material workplace injuries or fatal accidents will not
occur in the future. In any case of material workplace accidents, we may be subject to
government investigations and administrative penalties. Even if such accidents may not be
caused by our fault or negligence, such accidents may still render us substantial costs and
damages to our reputation, such as negative publicity, which may materially and adversely
affect our business and financial results.

Our business operations and financial results may be adversely affected by the global outbreak
of COVID-19

The global widespread of COVID-19 and the emergence of different variants have
posed a serious public health threat in Singapore, Malaysia and globally. Though our
Group and our suppliers had gradually resumed operation, the extent to which the
COVID-19 outbreak may impact our production and the supply chain of raw materials will
depend on future developments of the pandemic, which are highly uncertain and
unpredictable.

Furthermore, with COVID-19 and the different variants spreading globally, there is no
assurance that our major customers located in countries with significant reported cases of
COVID-19 including the United States would be able to (a) maintain their normal business
operation without significant disruptions, and/or (b) engage us to manufacture their
components as usual in the event that restrictions on freight logistics or transportation bans
are imposed, and there is no guarantee that we would be able to secure purchase orders
from these customers with volume similar to that before. In consequence, we may suffer loss
or reduction of purchase orders from our customers and thus, our operations and financial
performance would be adversely affected.

Despite the continual administration and use of vaccines for preventing and
controlling COVID-19 infections, their efficacy may vary among individuals and thus the
effect of the vaccines on the global economy still remains uncertain. Hence, the operation
and financial performance of our customers may be adversely affected by the development
of COVID-19 and thus our customers may default payments to us or take longer time to
settle our payments. In such event, we may incur significant impairment loss for the
outstanding payments owed to us by our customers. These adverse impacts, if materialise
and persist for a substantial period, may significantly and adversely affect our business
operation and financial performance.

Our operations may be affected by adverse weather conditions, natural disasters, acts of God
or wars and terrorism

Our business operations are vulnerable to adverse weather conditions. If the adverse
weather persists or natural disasters occur, we may be prohibited from performing work at
our production facilities, and as a result, we may not be able to meet the specified delivery
time schedule. If we have to stop our operations during adverse weather or natural disaster,
we may continue to incur operating expenses such as labour costs and other overheads and
our revenue and profitability would be adversely affected.
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Besides, we are subject to other acts of God which are beyond our control. Acts of wars
and terrorism may also injure our employees, cause loss of lives, disrupt our operations and
destroy our works performed. Such incidents could adversely affect our revenue, costs,
financial conditions and growth potential. It is also difficult to predict the potential effect
of these incidents and their materiality to the business of our customers and suppliers and
us.

If our production is delayed and the terms and conditions do not accommodate for
such delays or our customers do not grant us a sufficient time extension for the completion,
we may be liable to pay for any liquidated damages to our customers according to the
relevant contract terms, which will adversely affect our financial position.

We rely on computer systems for operation of our machinery and any disruptions in our system
could materially and adversely affect our business

We rely on our computer systems to support our technological capabilities, including
the operation of our CNC machines, and other functions. As with any computer systems,
unforeseen issues may arise from time to time. In the event that our computer systems do
not work effectively, our ability to receive and process adequate, accurate and timely data
could be adversely affected, which in turn could inhibit our operations. Furthermore, it is
possible that our computer systems could experience a complete or partial shutdown and we
have to wait for our suppliers to provide on-site maintenance services. If such a shutdown
occurs and we could not obtain the maintenance services to restore our operations in a
timely manner or at all, it could materially and adversely affect our ability to deliver our
products to our customers according to the required schedule, for which our business and
reputation could be adversely affected.

There is no guarantee that regulatory requirements applicable to the industry in which we
operate will not change in the future

Our operations are subject to laws and regulations that relate to matters such as
employment of foreign workers, workplace health and safety, and environment. There is no
guarantee that regulatory requirements applicable to our operation and our industry will
not change in the future. Any change in the applicable laws and regulations may result in
time-consuming and costly adjustments to our risk management and internal control
systems and may increase our legal and other professional cost and burden to comply with
these new laws and regulations, thereby materially and adversely affecting our business and
financial position and prospect.

Changes in international trade policies and the ongoing conflict and emergence of a trade war
between the U.S. and China may have an adverse effect on our business

Adverse changes and developments in the global trade policies, such as the imposition
of new trade barriers, tariffs, sanctions, export controls, boycotts and other measures which
are beyond our control could negatively affect the financial and economic conditions in the
jurisdictions where we operate, as well as our overseas expansion plan, and thus our
financial condition and results of operations.
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During the Track Record Period, the U.S. government imposed various restrictions on
international trade, especially with China, and in particular imposed significant increases in
tariffs and restriction on trading on specific imported goods. These actions by the U.S.
government have resulted in retaliation from China which may further escalate the tensions
between the countries or even lead to a trade war. Any escalation in trade tensions, or the
perception that such escalation or a trade war could occur, may have negative impact on the
global economies. These trade tensions between China and the United States may continue
and could intensify in the future, and the U.S. government could adopt a more hostile trade
policy against China. Since October 2022, the U.S. government has implemented changes to
export control regulations which restricted the export of certain semiconductor
manufacturing equipment and related components and technologies to China.

Although our Directors believe that the tariffs and the changes in U.S. export control
regulations did not lead to material adverse impact on our business in Singapore as at the
Latest Practicable Date, these restrictions or regulations, and similar or more extensive
restrictions or regulations that may be imposed by the U.S. or other jurisdictions in the
future, may materially and adversely affect our customers’ ability to export technologies,
systems, devices or components to China which may be critical to their service offerings and
business operations and indirectly affect their demand for our parts and components. In
particular, certain of our overseas customers’ international sales may depend on their
ability to obtain certain export licences. Inability to obtain the required licence may cause
such customers to be displaced by foreign businesses and competitors and adversely affect
their results of operation. In addition, government authorities may impose conditions that
require the use of local suppliers or partnerships with local companies, or engage in other
efforts to promote local businesses and their local competitors, which could have a
significant adverse impact on such customers’ business. There can be no assurance that the
current and/or future restrictions or regulations implemented by the U.S. government, or
authorities in other jurisdictions, and related developments, will not have a negative impact
on our business operations or prospects.

We could be adversely affected as a result of any sales or purchase we make to or from certain
countries that are, or become subject to, sanctions administered by the United States, EU, UK,
UN, Australia and other relevant sanctions authorities

The United States and other jurisdictions or organisations, including EU, UK, UN and
Australia, have, through executive order, passing of legislation or other governmental
means, implemented measures that impose economic sanctions against certain countries or
certain targeted industry sectors, groups of companies or persons, and/or organisations
within such countries.

During the Track Record Period, we indirectly procured aluminium products from the
Relevant Region through one of our suppliers in Singapore, who sourced from a sanctioned
entity located in the Relevant Region. Our transactions involving the Relevant Region were
limited to the aforementioned indirect procurements of Russian-origin aluminium products
that were denominated in SGD and took place in Singapore. Our cost of sales attributable
to such indirect procurements from the Relevant Region was approximately S$0.3 million,
nil and nil for the years ended 31 December 2022 and 2023 and up to the Latest Practicable
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Date, respectively, which represents approximately 1.2%, nil and nil of the Group’s total
cost of sales for the years ended 31 December 2022 and 2023 and up to the Latest
Practicable Date respectively, and approximately 8.1%, nil and nil of the total aluminium
products the Group procured for the years ended 31 December 2022 and 2023 and up to the
Latest Practicable Date, respectively. Since 1 January 2023, the supplier involved in the
aforementioned indirect procurements has ceased to supply any Russian-origin aluminium
products to us. As advised by our International Sanctions Legal Advisers, during the Track
Record Period, our indirect procurement of aluminium products from the Relevant Region
from our non-sanctioned supplier in Singapore, who procured from a Russia-based
Sanctioned Person designated on the Entity List maintained by the BIS, did not represent a
violation of the limited restrictions on the Sanctioned Person.

Sanctions laws and regulations are constantly evolving, and new persons and entities
are regularly added to the list of Sanctioned Persons. Further, new requirements or
restrictions could come into effect which might increase the scrutiny on our business or
result in one or more of our business activities being deemed to have violated sanctions. We
cannot provide any assurance that our future business will be free of sanctions risk or our
business will conform to the expectations and requirements of the authorities of the U.S. or
any other jurisdictions. Our business and reputation could be adversely affected if the
authorities of the U.S., EU, UK, UN, Australia or any other relevant sanctions authorities
were to determine that any of our future activities constitutes a violation of the sanctions
they impose or provides a basis for a sanctions designation of us. Our procurement of raw
materials may also be subject to new or revised international trade restrictions and/or
export controls, which may negatively impact the supply chain of raw materials in the
future. For details of our business operations in relation to the Relevant Region, see
“Business — Business Activities with Supplier in relation to the Relevant Region”.

Increasing emphasis on environmental, social and governance issues may impose additional
costs on us or expose us to additional risks. Failure to comply with the laws and regulations in
relation to environmental, social and governance matters may subject us to penalties and
adversely affect our business, financial condition and results of operations

Increasing emphasis on environmental, social and governance (“ESG”) issues in recent
years has exposed our business to changes in regulatory policies and laws and regulations
associated with environmental protection and other ESG-related matters. Investor
advocacy groups, institutional investors, investment funds have also placed increasing
emphasis on the implications and social cost of their investments. Investors may decide to
reallocate capital or commit capital based on their assessment of a company’s ESG
practices. ESG concern or issue or potential changes in social trend and political policies
relating to ESG could increase our regulatory compliance costs or require us to alter our
practices in a way that could harm our business. If we do not adapt to or comply with the
evolving expectations and standards on ESG matters from investors and the regulatory
authorities or are perceived to have not responded appropriately to the growing concern for
ESG issues, we may suffer reputational damage and our business, financial condition, and
the price of our Shares may be materially and adversely affected. For more information
about our ESG polices and practices, see “Business — Health, Safety, Environmental,
Social And Governance Matters — Our ESG Governance.”
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Our business could be adversely affected due to the name changes of Metasurface
Technologies and Metaoptics Technologies

Metasurface Technologies, Metaoptics Technologies and the Group’s connected
persons, namely Metasurface & Co and Singapore Kitchen Equipment Limited (“SKE”),
had used “Q’son” as part of their names in their business operations. On 22 May 2013,
Metasurface Technologies undertook to SKE to change the “Q’son” name within three
months from the date of the undertaking, cease using the “Q’son” name or brand and cease
stating that it is part of the “Q’son group of companies” (the “Change of Name
Undertaking”). Despite the Change of Name Undertaking, Metasurface Technologies and
Metaoptics Technologies had continued to use the “Q’son” name until October 2021 and
September 2021, respectively. SKE has reserved its rights to pursue damages and losses in
the event that it had actually suffered losses and damages arising out of or in connection
with the breach of the Change of Name Undertaking by Metasurface Technologies. In the
event that SKE pursues damages and losses against us, our business and our reputation
could be adversely affected. Also, there is no assurance that the change of name will not
affect our business relationship with our customers.

RISKS RELATING TO THE [REDACTED]

There has been no prior public market for our Shares and an active trading market for our
Shares may not develop or be sustained

Prior to the [REDACTED], no public market for our Shares existed. Following the
completion of the [REDACTED], the Stock Exchange will be the only market on which the
Shares are publicly traded. There is no assurance that an active trading market for our
Shares will develop or be sustained after the [REDACTED]. In addition, there is no
assurance that our Shares will trade in the public market at or above the [REDACTED]
subsequent to the [REDACTED]. The [REDACTED] for the Shares is expected to be fixed
by the [REDACTED] and us, and may not be indicative of the market price of the Shares
following the completion of the [REDACTED)]. If an active trading market for our Shares
does not develop or is not sustained after the [REDACTED], the market price and liquidity
of our Shares may be materially and adversely affected.

The trading price and volume of our Shares may be volatile, which may result in substantial
losses for our investors

The trading price of our Shares may be volatile and may fluctuate widely in response to
factors beyond our control, including variations in the level of liquidity of our Shares,
changes in securities analysts’ (if any) estimates of our financial performance, investors’
perceptions of us and the general investment environment, changes in laws, regulations and
taxation systems which affect our operations, and general market conditions of the
securities markets in Hong Kong. These broad market and industry factors may
significantly affect the market price and volatility of our Shares, regardless of our actual
operating performance.
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In addition to market and industry factors, the price and trading volume for our Shares
may be highly volatile for specific business reasons. In particular, factors such as variations
in our revenue, net income and cash flow, success or failure of our efforts in implementing
business and growth strategies and involvement in material litigation as well as recruitment
or departure of our key personnel, may cause the trading price and volume of our Shares to
change drastically and unexpectedly.

Further, there will be a gap of several days between the price determination and
commencement of trading of the [REDACTED]. The [REDACTED] of our Shares is
expected to be determined on the [REDACTED] while our Shares will not commence
trading on the Stock Exchange until the [REDACTED]. As a result, investors may not be
able to sell or otherwise deal in our Shares during the period between the [REDACTED]
and the [REDACTED] and hence are subject to the risk that the price of our [ REDACTED]
could fall during the period before trading of our [REDACTED] begins.

Future disposal or perceived disposal of a substantial number of our Shares by our major
Shareholders in the public market may materially and adversely affect the prevailing market
price of our Shares

Disposal of a substantial amount of our Shares in the public market after the
completion of the [REDACTED], or the perception that such disposal may occur could
adversely affect the market price of our Shares and materially impair our future ability to
raise capital through [REDACTED] of our Shares. There is no assurance that our major
Shareholders will not dispose of their sharecholdings. Any significant disposal of our Shares
by any of the major Sharcholders may materially affect the prevailing market price of our
Shares. In addition, these disposals may make it more difficult for us to issue new Shares in
the future at a time and price we deem appropriate, thereby limiting our ability to raise
further capital. We cannot predict the effect of any significant future disposal on the market
price of our Shares.

Future sale of our Shares or issuance of new Shares by us in the public market may materially
and adversely affect the market price of our Shares and dilute the shareholdings of our
Shareholders

Our Company may issue additional Shares in the future. The increase in the number of
Shares outstanding after the issue would result in the reduction in the percentage ownership
of the Shareholders and may result in a dilution in the earnings per Share and net asset
value per Share.

In addition, we may need to raise additional funds in the future to finance our
operation or business expansion or new development. If additional funds are raised through
the issuance of new equity or equity-linked securities of our Company other than on a
pro-rata basis to the existing Shareholders, the shareholding of the existing Shareholders in
our Company may be reduced or such new securities may confer rights and privileges that
take priority over those conferred by the [REDACTED].
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Investors may experience difficulties enforcing their shareholders’ rights because our
Company was incorporated in the Cayman Islands, and the protection of minority
shareholders under the Cayman Islands law may be different from that under the laws of
Hong Kong or other jurisdictions

Our Company was incorporated in the Cayman Islands and its affairs are governed by
the Articles of Association, the Companies Act and common law applicable in the Cayman
Islands. The laws of the Cayman Islands may differ from those of Hong Kong or other
jurisdictions where investors may be located. As a result, minority Shareholders may not
enjoy the same rights as pursuant to the laws of Hong Kong or such other jurisdictions. A
summary of the Cayman Islands company law on the protection of minority Shareholders is
set out in Appendix IV to this document.

RISKS RELATING TO STATEMENTS MADE IN THIS DOCUMENT

Investors should read the entire document and should not rely on any information contained in
press articles or other media coverage regarding us and the [REDACTED]

We strongly caution our investors not to rely on any information contained in press
articles or other media regarding the [REDACTED] and us. Prior to the publication of this
document, there may be press and other media coverage regarding the [REDACTED] and
us. Such press and other media coverage may include references to certain information that
does not appear in this document, including certain operating and financial information
and projections, valuations and other information. We have not authorised the disclosure of
any such information to the press or media and do not accept any responsibility for such
press or media coverage or the accuracy or completeness of any such information or
publication. We make no representation as to the appropriateness, accuracy, completeness
or reliability of any such information or publication. To the extent that any such
information is inconsistent or conflicts with the information contained in this document, we
disclaim responsibility for it and our investors should not rely on such information.

Certain facts, forecasts and other statistics in this document from public official documents or
statements have not been independently verified and may not be reliable

Certain facts, statistics and data presented in the section headed “Industry Overview”
and elsewhere in this document relating to the industries in which we operate have been
derived from a market research report commissioned by us and prepared by CIC as well as
various publications and industry-related sources prepared by government officials or
independent third parties. We believe that the sources of the information are appropriate
sources for such information, and have taken reasonable care in extracting and reproducing
such information. In addition, we have no reason to believe that such information is false or
misleading or that any material fact has been omitted which would render such information
false or misleading. The information from the public official documents or statements has
not been independently verified by us or any of the Relevant Persons ((REDACTED]) and
no representation is given as to its accuracy. Due to possibly flawed or ineffective collection
methods or discrepancies between published information and market practice, such
statistics in this document may be inaccurate or may not be comparable to statistics
produced with respect to other economies. Further, there is no assurance that they are
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stated or compiled on the same basis or with the same degree of accuracy as the case may be
in other jurisdictions. In all cases, investors should give consideration as to how much
weight or importance they should attach to or place on such statistics.

Forward-looking statements contained in this document are subject to risks and uncertainties

This document contains forward-looking statements with respect to our business
strategies, operating efficiencies, competitive positions, growth opportunities for existing
operations, plans and objectives of management, certain pro forma information and other
matters. The words “anticipate”, “believe”, “could”, “predict”, “potential”, “continue”,
“expect”, “intend”, “may”, “plan”, “seek”, “will”, “would”, “should” and the negative of
these terms and other similar expressions are intended to identify a number of these
forward-looking statements. These forward looking statements, including, amongst others,
those relating to our future business prospects, capital expenditure, cash flows, working
capital, liquidity and capital resources are estimates reflecting the best judgement of our
Directors and management and involve a number of risks and uncertainties that could cause
actual results to differ materially from those suggested by the forward-looking statements.
As a consequence, these forward-looking statements should be considered in light of
various important factors, including those set out in the section headed “Risk Factors” in
this document. Accordingly, such statements are not a guarantee of future performance and
investors should not place undue reliance on any forward-looking information. All
forward-looking statements in this document are qualified by reference to this cautionary
statement.

— 64 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

WAIVER FROM STRICT COMPLIANCE WITH THE GEM LISTING RULES

In preparation for the [REDACTED], we have sought the following waiver from strict
compliance with the relevant provisions of the GEM Listing Rules:

JOINT COMPANY SECRETARIES

Pursuant to Rules 5.14 and 11.07(2) of the GEM Listing Rules, we are required to
appoint a company secretary who, by virtue of his or her academic or professional
qualifications or relevant experience, is, in the opinion of the Stock Exchange, capable of
discharging the functions of a company secretary.

Note 1 to Rule 5.14 of the GEM Listing Rules further provides that the Stock
Exchange considers the following academic or professional qualifications to be acceptable:

(a) a member of The Hong Kong Chartered Governance Institute;

(b) a solicitor or barrister (as defined in the Legal Practitioners Ordinance (Chapter
159 of the Laws of Hong Kong)); and

(c) a certified public accountant (as defined in the Professional Accountants
Ordinance (Chapter 50 of the Laws of Hong Kong)).

In addition, pursuant to Note 2 to Rule 5.14 of the GEM Listing Rules, in assessing
“relevant experience”, the Stock Exchange will consider the individual’s:

(a) length of employment with the issuer and other issuers and the roles he or she
played;

(b) familiarity with the GEM Listing Rules and other relevant laws and regulations
including the SFO, the Companies Ordinance, the Companies (Winding Up and
Miscellaneous Provisions) Ordinance and the Takeovers Code;

(c) relevant training taken and/or to be taken in addition to the minimum
requirement under Rule 5.15 of the GEM Listing Rules; and

(d) professional qualifications in other jurisdictions.

Paragraph 13 of Chapter 3.10 of the Guide for New Listing Applicants published by
the Stock Exchange provides that the Stock Exchange has granted waivers to issuers
proposing to appoint a company secretary who does not have the qualification and
experience required under Rule 5.14 of the GEM Listing Rules for a specified period. In
considering waiver applications under Rule 5.14 of the GEM Listing Rules, it will consider,
among others, the following factors:

(a) whether the issuer has principal business activities primarily outside Hong Kong;

(b) whether the issuer is able to demonstrate the need to appoint a person who does
not have the acceptable qualification or “relevant experience” as a company
secretary; and
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(c) why the directors consider the proposed company secretary to be suitable to act as
the issuer’s company secretary.

The Stock Exchange stated that a waiver under Rule 5.14 of the GEM Listing Rules, if
granted, will be for a fixed period of time (the “Waiver Period”) subject to the following
conditions:

(a) the proposed company secretary must be assisted by a person who possesses the
qualifications or experience as required under Rule 5.14 of the GEM Listing Rules
and is appointed as a joint company secretary throughout the Waiver Period; and

(b) the waiver will be revoked if there are material breaches of the GEM Listing Rules
by the issuer.

Further, the length of the Waiver Period will depend on the following factors but in
any case, will not exceed three years as the proposed company secretary is expected to have
acquired the relevant experience required under Rule 5.14 of the GEM Listing Rules within
such period:

(a) the proposed company secretary’s experience in handling company secretarial
matters and his/her relevant professional qualifications and/or academic
background;

(b) the measures and systems in place to facilitate the proposed company secretary in
discharging his/her duties as a company secretary; and

(c) the issuer’s regulatory compliance and/or material deficiencies/weaknesses in
internal controls.

Our principal business activities are primarily conducted in Singapore. We believe that
our company secretary should, apart from being able to meet the professional qualifications
or the relevant experience requirements under the GEM Listing Rules, have sufficient
knowledge of (a) the day-to-day affairs, operations and the business of our Group; and (b)
the regulatory requirements in Singapore.

We have appointed Ms. Hou Jing (“Ms. Hou”), our chief financial officer, and Mr. Ng
Cheuk Kin (“Mr. Ng”) as the joint company secretaries of our Company. For further details
about the qualifications and experience of Ms. Hou and Mr. Ng, please see the section
headed “Directors and Senior Management — Joint Company Secretaries” in this
document.
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Although Ms. Hou is not a member of The Hong Kong Chartered Governance
Institute, a solicitor or barrister (as defined in the Legal Practitioners Ordinance (Chapter
159 of the Laws of Hong Kong)) nor a certified public accountant (as defined in the
Professional Accountants Ordinance (Chapter 50 of the Laws of Hong Kong)), as required
under Rules 5.14 and 11.07(2) of the GEM Listing Rules, our Directors consider that Ms.
Hou, by virtue of her background and experience, is capable of discharging the functions of
a joint company secretary. Ms. Hou joined our Group in September 2022. Ms. Hou, a
member of the Institute of Singapore Chartered Accountants since 2017 and a fellow of the
Association of Chartered Certified Accountants since 2019, currently acts as our chief
financial officer, being responsible for our overall financial management, accounting and
company secretarial affairs. Ms. Hou has been actively involved in the [REDACTED] of
our Company since the preparatory period, hence she is familiar with the legal and the
GEM Listing Rules’ requirements and has been assisting the Board on corporate
governance matters. Ms. Hou, as our chief financial officer, also attended the training
seminar regarding the responsibility of directors of listed companies delivered by our
Company’s legal advisers as to Hong Kong laws to the Directors and senior management of
our Company.

Accordingly, we have applied to the Stock Exchange for, and [obtained], a waiver from
strict compliance with the requirements under Rules 5.14 and 11.07(2) of the GEM Listing
Rules. The waiver is valid for an initial period of three years from the [REDACTED]. The
waiver is granted on condition that [(i) we engage Mr. Ng, who possesses all the requisite
qualifications required under Note 1 to Rule 5.14 of the GEM Listing Rules, as a joint
company secretary for an initial period of three years commencing from the [ REDACTED],
to work closely with and to assist Ms. Hou in discharging her duties as a company secretary
and in gaining the “relevant experience” as required under Note 2 to Rule 5.14 of the GEM
Listing Rules, and (ii) the waiver will be revoked immediately if Mr. Ng ceases to provide
assistance to Ms. Hou during the three-year period, if Mr. Ng fails to meet the requisite
qualifications required under Note 1 to Rule 5.14 of the GEM Listing Rules or if there are
material breaches of the GEM Listing Rules by our Company]. Before the end of the
three-year period, our Company must demonstrate and seek the Stock Exchange’s
confirmation that during the three-year period, Ms. Hou has attained the “relevant
experience” under note 2 to Rule 5.14 of the GEM Listing Rules and is capable of
discharging the functions of company secretary so that a further waiver will not be
necessary.
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For further information on our Directors, please see the section headed “Directors and
Senior Management” in this document.

DIRECTORS
Name Address Nationality

Executive Directors

Dato’ Sri Chua Chwee Lee 6 Parry Avenue Singaporean
(CAI Shuili) (#/K ) Singapore 547228

(Chairman and CEQO)

Ms. JEE Wee Jene (R1518) 6 Parry Avenue Singaporean
Singapore 547228

Mr. THNG Chong Kim (f£#4) 26 Bayshore Road Singaporean
#04-06 The Bayshore
Singapore 469972

Independent non-executive

Directors
Mr. TAN Chek Kian (B ) 8 Fudu Walk Singaporean
Singapore 789506
Mr. ANG Yong Sheng, Jonathan 33 Keppel Bay View Singaporean

(HONG Yongsheng) (BtHE )  #07-98
Singapore 098419

Mr. CHAN Yang Kang (H#55) Flat A, 16/F, Block 3 Singaporean
Residence Bel-Air
28 Bel-Air Avenue
Cyberport, Hong Kong

PARTIES INVOLVED

Sole Sponsor UOB Kay Hian (Hong Kong) Limited
6/F, Harcourt House
39 Gloucester Road
Hong Kong

[REDACTED] [REDACTED]
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[IREDACTED] [REDACTED]

[REDACTED] [REDACTED]
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The information and statistics set out in this section and other sections of this document
were extracted from the report prepared by CIC, which was commissioned by us, and from
various official government publications and other publicly available publications. The
information from public official documents or statements has not been independently verified
by us or any of the Relevant Persons ([REDACTED]) (other than CIC) and no
representation is given as to their accuracy or completeness.

SOURCES OF INFORMATION

CIC was commissioned to conduct an analysis of, and to report on, the global and
Singapore’s precision engineering industry and optical metalens industry, at a fee of
approximately US$118,000. The commissioned report was prepared by CIC independent
from the influence of the Company and other interested parties. CIC’s services include,
among others, industry consulting, commercial due diligence, and strategic consulting. Its
consulting team has been tracking the latest market trends in multiple business sectors,
including the internet, environment, industry, energy, chemicals, healthcare,
manufacturing, consumer goods, transportation, agriculture, and finance, and has the
relevant and insightful market intelligence in the above industries.

During the preparation of the commissioned report, CIC conducted both primary and
secondary research using a variety of resources. Primary research involved interviewing key
industry experts and leading industry participants. Secondary research involved analysing
data from various publicly available data sources, such as Singapore Department of
Statistics, Department of Statistics Malaysia, Semiconductor Equipment and Materials
International (SEMI), etc. The information and data collected by CIC have been analysed,
assessed, and validated using CIC’s in-house analysis models and techniques.

The market projections in the commissioned report are based on the following key
assumptions: (i) the overall social, economic, and political environment in Singapore is
expected to remain stable during the forecast period; (ii) the Singapore’s economy is likely
to maintain a steady growth trajectory during the forecast period; (iii) the relevant key
industry factors are likely to continue to drive the precision engineering market across the
world and Singapore, e.g. growing end-use industries including semiconductor, aerospace,
and oil & gas, and advancement of high-precision machine tools provides a higher level of
accuracy, repeatability, and efficiency; (iv) there is no extreme force majeure or unforeseen
industry regulations under which the market may be affected in either a dramatic or
fundamental way; and (v) global economy will gradually recover from the negative effects
of the COVID-19 pandemic.
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OVERVIEW OF THE PRECISION ENGINEERING INDUSTRY

According to the CIC Report, the precision engineering industry comprises precision
component engineering and system integration. Precision component engineering refers to
metal components manufacturing primarily through precision machining and precision
welding, the main value-added processes, with tight tolerance. System integration refers to
full systems and subsystems that are assembled together with components and/or other
subsystems. The industry serves a wide range of end-use industries, such as the
semiconductor, aerospace, and oil & gas industry. In particular, the industry also serves
various segments such as display, consumer clectronics, and data storage. As such, the
growth of the industry is highly related to the growth and broad trend of the end-use
industries.

Customers in certain end-use industries often require their suppliers to obtain
industry-specific certifications. The lengthy certification process may take from six
months to two or three years. For instance, Standardized Supplier Quality Assessment
(SSQA), a certification for quality management system used in the semiconductor industry,
is a key pre-requisite for industry leading semiconductor original equipment manufacturers
(OEMs) when selecting suppliers.

Value chain analysis of the precision engineering industry

The value chain of the precision engineering industry can be divided into upstream,
midstream, and downstream. Midstream players create substantial value through precision
component engineering and system integration.

Value chain of the precision engineering industry

3 Others
machines

_____________________________

I Raw materials ! Service providers and contract manufacturers ' End-use industries |
g g gy g S 4
I 1 v 1
H Stainless .. H Precision component ! !
H Aluminium H . . ' . 1
1 steel \ engineering H Semiconductor H
i i . . — : i
' ' Precision machining | '
H Alloy steel Others H H 1
1 ] 131 1 ]
[ Precision welding OEMs E Aerospace !
Others® (Original equipment H H
______________________________ ! !
! Machinery ! manufacturers) ! :
[ —— ' : Oil & gas '
1 ] 1
i CNC machines LS w§ldmg i ' H
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The Group’s positioning

Note:

(1)  Others include precision surface treatment, precision metal fabrication, heat treatment, etc.

Source: CIC Report
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The upstream of the precision engineering industry consists of raw materials and
machinery suppliers. Stainless steel, aluminium, and alloy steel are commonly used raw
materials in the industry. There are many types of machinery used including Computer
Numerical Controls (CNC) machines and Tungsten Inert Gas (TIG) welding machines, etc.
Currently, CNC machines are the dominant tools for machining materials.

The midstream of the precision engineering industry involves precision engineering
service providers and contract manufacturers. The differences between service providers
and contract manufacturers are that: (i) the main responsibility of the service providers is
provision of precision component engineering and related services, while that of the
contract manufacturers is to manufacture and assemble precision engineering components
in accordance with the specifications provided by OEMs, and (ii) the service providers
receive orders from both contract manufacturers and OEMs, whereas the contract
manufacturers directly receive orders from OEMs and may subcontract part of the
production process to service providers. It is common for service providers and contract
manufacturers to outsource part of the process to other service providers along the value
chain.

The downstream of the precision engineering industry consists of OEMs and diverse
end-use industries of their products, mainly including the semiconductor, aerospace, and oil
& gas industry. OEMs outsource all or a portion of the engineering and manufacturing of
the final products to the specialised suppliers, including contract manufacturers and service
providers. OEMs may require contract manufacturers to source components from certain
certified service providers to ensure the quality of products.

Market size of the global precision engineering industry

The global output value of the precision engineering industry increased from S$403.4
billion in 2019 to S$525.7 billion in 2023 at a CAGR of 6.8%, and is expected to increase to
S$646.5 billion in 2028, indicating a CAGR of 4.2% between 2023 and 2028.

With a broad range of drivers including increasing demand for mobile devices driven
by evolving 5G technology, new CPU architectures, and the development of cloud, artificial
intelligence, and machine learning applications, the global semiconductor market has
witnessed significant growth during 2021 and 2022. Despite experiencing a temporary
downturn in 2023 due to the de-stocking of inventories accumulated in the semiconductor
market, the semiconductor sector of the global precision engineering industry has witnessed
robust growth between 2019 and 2023, with a CAGR of 17.7%. Hence, the global
semiconductor manufacturing industry is expected to resume growth, starting from the
third quarter of 2024, fueled by the surge in demand for artificial intelligence and sales of
electronics products and integrated circuits. Looking forward, the global output value of
semiconductor sector of the precision engineering industry is expected to reach S$109.6
billion by 2028 with a CAGR of 14.2% between 2023 and 2028. The oil & gas sector of the
precision engineering industry is expected to register a CAGR of 9.9% between 2023 and
2028 considering the oil & gas industry is currently and will remain critical to the global
economic activity and prosperity.
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Total output value of the precision engineering industry,
by industry sector, Global, 2019-2028E

CAGR 2019-2023 2023-2028E
B Aecrospace 4.5% 3.7%
B Semiconductor 17.7% 14.2%
0il & gas 12.8% 9.9%
S$ billion Others 6.0% 1.7%
Total 6.8% 4.2%
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Source: SEMI, CIC Report

The U.S. represents the largest market in the global precision engineering industry in
2023. Its output value increased from S$108.9 billion in 2019 to S$132.4 billion in 2023,
registering a CAGR of 5.0% during the period, and is expected to further increase to
S$153.9 billion in 2028, indicating a CAGR of 3.1% between 2023 and 2028. Singapore and
Malaysia represent 2.0% and 2.3% of the global precision engineering industry in 2023,
respectively, and are expected to grow with a CAGR of 6.3% and 4.4%, respectively,
between 2023 and 2028. Other countries include China, Japan and Germany, etc.

Total output value of the precision engineering industry,
by geographic location, Global, 2019-2028E

CAGR 2019-2023 2023-2028E
mUS 5.0% 31%
M Malaysia 6.0% 4.4%
S$ billion Singapore 3.0% 6.3%
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Total 6.8% 4.2%
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Source: The World Bank, Singapore Department of Statistics, Department of Statistics Malaysia, CIC
Report
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OVERVIEW OF SINGAPORE’S PRECISION COMPONENT ENGINEERING
INDUSTRY

The Singapore government values the importance of the precision engineering industry
and has introduced favourable policies and measures such as Industry Transformation
Maps (ITMs) and Precision Engineering Industry Digital Plan (IDP) to support the
development and growth of the industry. The precision engineering industry comprises
precision component engineering and system integration. The output value of precision
component engineering in Singapore increased from S$4,726.2 million in 2019 to S§5,352.9
million in 2023, registering a CAGR of 3.2% during the period. It is expected to further
increase to S$7,306.7 million in 2028, indicating a CAGR of 6.4% between 2023 and 2028.
The output value of system integration in Singapore also increased from S$4,705.8 million
in 2019 to S$5,271.8 million in 2023, registering a CAGR of 2.9% during the period, and is
expected to increase to S§7,097.7 million in 2028 with a CAGR of 6.1% between 2023 and
2028.

Total output value of the precision engineering industry, Singapore, 2019-2028E

CAGR 2019-2023 2023-2028E
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Source: Economic Development Board, CIC Report

The downstream segments of the precision component engineering industry include
aerospace, semiconductor and oil & gas industry. The aerospace represents the largest
segment in the precision component engineering industry in Singapore as Singapore is the
leading aerospace hub within Asia, offering a comprehensive range of maintenance, repair
and overhaul (MRO) services and advanced manufacturing capabilities. As a one-stop shop
for all aerospace needs, many of the world’s leading aerospace related OEMs and MRO
service providers have been consolidating their presence in Singapore as a regional hub in
Asia. In the semiconductor segment in Singapore, the output value increased from S$752.8
million in 2019 to S$1,241.6 million in 2022, and slightly declined to S$1,031.4 million in
2023, with a CAGR of 8.2% between 2019 and 2023. The decline in output value in 2023
was due to the de-stocking of inventories accumulated in the global and Singapore’s
semiconductor industry. The global and Singapore’s semiconductor market is expected to
resume growth trend starting from the third quarter of 2024, fueled by a surge in demand
for artificial intelligence technologies and sales of electronic products and integrated
circuits. The semiconductor sector of the precision component engineering industry in
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Singapore is expected to further grow to S$1,955.8 million in 2028, indicating a CAGR of
13.7% between 2023 and 2028, due to the rapid development of downstream industries such
as 5G technology, consumer electronics, and cloud service.

Total output value of the precision component engineering industry,
by industry sector, Singapore, 2019-2028E

CAGR 2019-2023 2023-2028E
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Oil & gas 7.9% 10.9%
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Source: Economic Development Board, CIC Report
Key growth drivers of Singapore’s precision component engineering industry

The rapid growth of downstream industries such as semiconductor, aerospace, and oil &
gas industry: Precision component engineering is widely applied to produce components
with complex structures or certain special technical parts in many growing industries
including the semiconductor, aerospace, and oil & gas industry. Revenue of global
semiconductor industry is projected to reach US$880.7 billion in 2028 with a CAGR of
10.6% between 2023 and 2028. Global sales of semiconductor manufacturing equipment
increased from US$61.7 billion in 2019 to US$106.3 billion in 2023, registering a CAGR of
14.6% between 2019 and 2023. The COVID-19 pandemic has disrupted global supply
chains, leading to global chip shortage. The lingering effect of the global chip shortage and
the surge in demand for electronic products have consequently led to increase in demand in
the semiconductor industry in 2022. In 2022, with the eventual uplift of COVID-19
preventive and lock-down measures by governments in different countries, in order to
secure the production capacity of their suppliers in the post COVID-19 period to cope with
the expected growing demand for chips, semiconductor companies increased its capital
expenditure and investment in semiconductor manufacturing equipment. Therefore, the
surge in production and demand resulted in accumulation of inventories during 2022. This
then caused semiconductor companies and semiconductor equipment manufacturing
companies to slow down their purchases and undertake periodic de-stocking measures in
2023. The global semiconductor manufacturing equipment market is expected to witness a
transition year in 2024 from the de-stocking of inventories accumulated starting in 2023 and
have a strong rebound in 2025. Driven by capacity expansion, new fabrication projects, and
demand for advanced equipment and solutions across the front-end and back-end segments,
including wafer processing, testing, assembly, packaging, etc., of the semiconductor
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industry, and supportive policies of the semiconductor industry across the world, including
(1) Singapore Manufacturing 2030 vision (the government’s 10 year plan to increase the
manufacturing value-add of Singapore by 50% by 2030 and for Singapore to become a
global business, innovation and talent hub for advanced manufacturing). In this regard,
Singapore has successfully attracted leading international semiconductor companies, such
as Global Foundries, Siltronic and UMC to set up operations in Singapore. As a result, the
Group, which possesses advanced manufacturing capability to provide precision
engineering services for international companies in the semiconductor and other sectors,
is considered one of the advanced manufacturing players to benefit from the favourable
government policies; (i1)) CHIPS and Science Act (a U.S. federal statute enacted in 2022
which provides support to develop domestic production of semiconductors with incentives
such as subsidies and investment tax credits in the U.S.). It was announced in April 2024
that a U.S. memory chip maker, Micron Technology, would receive US$6.1 billion in grants
under the act from the U.S. Commerce Department to support its plan for the domestic chip
factory projects in New York and Idalo; and (iii) The European Chips Act (an act came into
force in 2023 to incentivise public and private investments in semiconductor manufacturing
facilities in Europe). Under the chip act, additional public and private investments of more
than €15 billion will complement existing programmes and actions in research and
innovation in semiconductors such as Horizon Europe and Digital Europe Programme, the
global sale of semiconductor manufacturing equipment is expected to further increase to
US$180.6 billion in 2028, registering a CAGR of 11.2% between 2023 and 2028. The global
aerospace and defence market and the global energy investment (including investment in the
oil & gas industry) are expected to register a CAGR of 4.3% and 9.8% between 2023 and
2028, respectively. The continual growth of the semiconductor, aerospace, and oil & gas
industry in the world drives up the demand and presents more opportunities for precision
components and supports the further development of Singapore’s precision component
engineering industry.

The advancement of high-precision machine tools provides a higher level of accuracy,
repeatability, and efficiency: The scope of the precision component engineering industry is
expanding due to the advancement of high-precision machine tools. Major advancements
include (i) multi-axis CNC machines; (ii) more automated operations; and (iii) more
integrated machining centres. These advancements provide a higher level of accuracy,
repeatability and efficiency during production. Currently, major downstream sectors of the
precision component engineering industry, such as automotive and semiconductor
industries, are showing a trend toward more precise and miniaturised components which
poses the need for advanced high-precision machine tools. With the rising technological
capabilities, further development of high-precision machine tools is expected and will
continue to fuel the industry in the long run.

The favourable business environment that supports the development of the precision
component engineering industry in Singapore: The favourable policies and incentives in
Singapore promises the precision component engineering industry a high potential future
and drives this industry towards a digital revolution and global expansion. The Singapore
government values the importance of the precision component engineering industry and has
introduced various encouraging policies and measures to help the industry prosper. Under
the Research, Innovation and Enterprise (RIE) 2025 Plan, the Singapore government
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planned to invest S$25 billion in research, innovation and enterprise activities between 2021
and 2025. One of the objectives is to leverage the national research and development efforts
to reinforce Singapore’s position as a global business and innovation hub for advanced
manufacturing and connectivity. RIE 2025 efforts will be organised along four strategic
domains, among which the Manufacturing, Trade and Connectivity (MTC) is the key focus
area. To support the manufacturing activities in Singapore, Agency for Science, Technology
and Research (A*STAR), Singapore’s lead public sector R&D agency, has established three
public-private partnership platforms to drive innovation, knowledge transfer and Industry
4.0 technology adoption, which aim to provide continuous support to companies, including
those in precision engineering industry, to gain access to research infrastructure and
expertise. RIE 2025 also pays great attention to strengthening the R&D capabilities in the
semiconductor industry in Singapore. According to the RIE 2025, innovation is and will
continue to be critical to the nextbound of Singapore’s industry transformation and
economic growth. To reinforce this initiative, ITM 2025 (Industry Transformation Maps
2025) also provides that “The Singapore Economic Development Board (EDB) will
continue to attract manufacturing investments to strengthen Singapore’s leadership
position in high-value components such as semiconductors” and “enable the precision
engineering industry to capitalise on digital manufacturing technologies and platforms to
innovate and deliver competitive products and services for global markets”. Such plans are
expected to bolster the development of the precision engineering industry in Singapore and
hence the Group’s business and future prospects. Precision Engineering Industry Digital
Plan (IDP) was developed in 2021 to support small-to-medium companies in Singapore that
provide precision engineering services with digital solutions and training to enhance
employees digital skills. The favourable business environment for the precision component
engineering industry in Singapore is expected to continue in the future, and therefore will
support the further development of the industry.

Future trends of Singapore’s precision component engineering industry

One-stop-shop manufacturing service: The production of precision engineering
equipment involves many manufacturing processes including metal fabrication, precision
machining, precision welding, surface treatment, cleaning & packaging, assembly, etc.
Service providers and contract manufacturers usually have different mix of in-house
manufacturing capabilities which consist of one or more of such services. Major
downstream customers have been streamlining and consolidating their supply chains due
to convenience and cost-effectiveness considerations. They are looking for manufacturers
who can provide a one-stop-shop manufacturing service, covering an extensive range of
services. Manufacturers may also strengthen their competitiveness by expanding their
service scopes through vertical integration of different manufacturing processes.
One-stop-shop manufacturing service providers can reduce the lead time spent on
production and transportation, reduce operational costs, ensure stability of the
deliverables and increase overall efficiency.

Increasing requirements for high-end equipment and skilled manpower: The end-use
industries of the precision component engineering industry are continuously evolving in
technology, applications and equipment. Also, in order to minimise massive capital
commitment in each manufacturing process, high-end precision manufacturers are dividing
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the entire production processes into more parts and outsourcing to different midstream
contract manufacturers and service providers. Therefore, midstream contract
manufacturers and service providers in the precision component engineering industry are
expected to demand for more advanced capabilities in high-end equipment and skilled
manpower to meet their customer’s requirements.

The continuous supportive regulatory environment in Singapore: Precision component
engineering has been identified as one of the key growth factors for Singapore’s
manufacturing sector, supporting the production of various complex components
required in end-use industries including semiconductors, oil & gas, aerospace, and
consumer electronics. More supportive policies, including the refreshed Industry
Transformation Maps (ITMs) which reflected Singapore’s 2025 ambition for building a
vibrant ecosystem of digitalised precision engieering enterprises with a global footprint, are
expected to be carried out to support the development of Singapore’s precision component
engineering industry, providing a supportive regulatory environment for future growth.

COMPETITIVE LANDSCAPE OF SINGAPORE’S PRECISION COMPONENT
ENGINEERING INDUSTRY IN THE SEMICONDUCTOR SEGMENT

Singapore has a world-class manufacturing ecosystem with a combination of advanced
technology, manufacturing excellence, and globalisation in operations management. It has
attracted many multinational advanced manufacturing companies, to establish their Asia
Pacific headquarters in Singapore. To estimate the market share and ranking of our Group
compared to other comparable companies in the semiconductor segment, where our Group
mainly operated in, the following metrics are considered: (i) similar industry segment focus
(i.e. the semiconductor equipment industry); (ii) similar manufacturing capabilities (i.e.
manufacturing precision components mainly through precision machining and precision
welding); (iii) the interview result of estimated ranking, revenue, and business segmentation
from verified industry experts; and (iv) the research result from annual reports, articles, and
government database such as Singapore Department of Statistics.

The competitive landscape of Singapore’s precision component engineering industry in
the semiconductor segment is fragmented with at least 300 market participants and
dominated by the leading players. In 2023, the top ten market players, in terms of revenue,
accounted for approximately 48.5% of the market share of semiconductor segment of
precision component engineering industry in Singapore. Market participants include service
providers and contract manufacturers with in-house production capabilities, including
internationally renowned companies with advanced manufacturing capabilities. It is not
uncommon for market participants in the semiconductor segment of precision component
engineering industry to have a highly concentrated customer base since the end-use
semiconductor manufacturing equipment industry is concentrated and dominated by a
limited pool of advanced semiconductor equipment manufacturers with the top three
market players accounting for more than 40% of the global market share in terms of
revenue in 2023, and precision components are often customised to meet the specific needs
of a particular customer, which leads to a strong mutual relationship between the supplier
and the customer. The semiconductor industry requires a high level of accuracy,
repeatability and efficiency in the production process of precision component engineering
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and is thus, characterised by significant barriers to entry, including advanced technologies
and know-how, requisite licences and certificates, large capital investments, and
well-established customer relationships. Service providers, contract manufacturers and
OEMs build a mutual dependence and complementary business relationship, which poses
OEMs a high switching cost to assess and perform due diligence on new suppliers and to
ensure the quality of products supplied by new suppliers conforms with their requirements,
resulting in more and more market share gradually accumulated by top players over time.

In 2023, our Group ranked fifth in the semiconductor segment of the precision
component engineering industry in Singapore, with a market share of 3.3%, in terms of
revenue.

Top ten market participants in the semiconductor segment of
precision component engineering industry, in terms of revenue, Singapore, 2023

Segmented
revenue",
2023, S$ Market
Rank Company Company background million share
1 Company A Established in 2000, Company A is a Singapore 120.0 11.6%
Exchange-listed company headquartered in
Singapore specialising in manufacturing
semiconductor equipment components and (sub)
systems
2 Company B Established in 1999, Company B is a Nasdaq-listed 102.7 10.0%

company headquartered in the United States
specialising in manufacturing fluid delivery
components and (sub)systems
3 Company C Established in 2005, Company C is a non-listed 96.9 9.4%
company headquartered in Singapore specialising
in manufacturing precision flow control
components and (sub)systems
4 Company D Established in 1992, Company D is a non-listed 53.9 5.2%
company headquartered in Singapore specialising
in manufacturing precision metal components and
(sub)systems for various end-use industries
including the aerospace, oil & gas, and
semiconductor industries
5 Our Group Established in 2000, our Group is a precision 34.1 3.3%
engineering services provider principally based in
Singapore, specialising in providing precision
machining and precision welding services for
international customers
6 Company E Established in 1999, Company E is a Singapore 33.6 3.3%
Exchange-listed company headquartered in
Singapore specialising in manufacturing metal and
plastic components and (sub)systems for various
end-used industries including the automotive,
medical & healthcare, and semiconductor
industries
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Segmented

revenue'",
2023, S$ Market
Rank Company Company background million share
7 Company F Established in 2000, Company F is a Singapore 28.4 2.7%

Exchange-listed company headquartered in
Singapore specialising in manufacturing precision
metal components and (sub)systems for the
semiconductor and electronics test industries
8 Company G Established in 1983, Company G is a Singapore 13.1 1.3%
Exchange-listed company headquartered in
Singapore specialising in manufacturing high
precision components and tools for the
wafer-fabrication and assembly processes
9 Company H Established in 1980, Company H is a Hong Kong 9.5 0.9%
Exchange-listed company headquartered in
Singapore specialising in manufacturing precision
metal components for the semiconductor and
machinery industries
10 Company I Established in 1989, Company I is a non-listed 8.3 0.8%
company headquartered in Singapore specialising
in manufacturing precision metal components and
(sub)systems for the data storage, automotive, and
semiconductor industries

Subtotal 500.5 48.5%
Others 530.9 51.5%
Total 1,031.4 100.0%

Source: CIC Report
Note:

(1) Segmented revenue includes revenue of precision component engineering in the semiconductor
segment.

Competitive advantages of the Group

The competitive advantages of our Group include (i) established long-standing
business relationships with reputable international customers, (ii) seasoned and visionary
management team supported by technical talents, (iii) machinery and technological
know-how, and (iv) possession of necessary certifications and qualifications. First,
through establishing a proven track record in providing quality and efficient services, our
Group has been selected by our customers as a strategic and long-term supplier.
Specifically, our Group has built and maintained strong relationships with world-class
OEMs and contract manufacturers customers for many years. Second, our Group has
accumulated an extensive operational and managerial experience in the industry and has
built a dedicated and experienced workforce to cater for our customers’ product
requirements and support our continuous business growth. Third, our Group has
precision machinery, including large and multi-axis CNC machines for producing large
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format vacuum chambers with an accuracy of +/— 10um while the industry average
accuracy is around +/-100 pm to +/-10 pm (the lower the pm, the higher the accuracy),
and accumulated technological know-how through years of operation. This has equipped
our Group with an advanced capability in the industry and allows our Group to produce
highly complex components efficiently when compared to industry peers. Fourth, our
Group has been accredited with industry-essential qualifications in the production
technologies and quality control systems and become an approved supplier of Customer
A. The processes of obtaining such certifications and becoming a qualified supplier take
time and are testimony of recognition in the industry.

The Singapore’s precision component engineering industry is highly fragmented and
dominated by small and medium enterprises, which normally focus on certain end-markets
and/or product segments. As a high value-added process in the precision engineering
industry, manufacturing know-how and proven record of success are important to the
end-customer which require a significant period of time to accumulate. Due to the necessity
to obtain components on a consistent and reliable basis, downstream customers generally
prefer to work with a limited number of reliable and reputable suppliers with proven
capability and product quality which allow them to purchase highly complex components
efficiently. The mutual dependence and complementary business relationship between
suppliers and customers is therefore established based on trust and reliability. Therefore,
proven capability and established long-standing business relationship with internationally
renowned customers have formed the core competitive advantages of the Group in the
highly fragmented market.

Entry barriers for the precision component engineering industry

Large capital investment in high-end machinery: Existing market participants have
continuously invested significantly over years. To compete with existing market
participants, new entrants need to invest a large amount of capital in purchasing
advanced equipment and building the relevant infrastructure to achieve high accuracy,
repeatability and efficiency. For instance, a five-axis CNC cutting machine costs millions of
SGD. Also, the cost related to equipment maintenance and upgrading is substantial,
making it difficult for new entrants to compete with existing players if they do not process
the ability to make such huge capital commitment.

Possession of skilled workers and technological know-how: The precision component
engineering industry serves highly technical sectors, such as the semiconductor industry.
Due to the high technical skills required by the industry, there is only a limited number of
skilled workers available on the market. Technicians for precision component engineering
are under intense competition in Singapore and Malaysia, making it hard for new entrants
to recruit a sizeable pool of qualified workers. Also, existing market participants have
accumulated considerable technological know-how, which is essential to the success of their
business, through years of operations. It requires new entrants a long period of time to
acquire sufficient knowledge and experience to compete with existing players.
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Proven capability and stable relationships with customers: Downstream customers of the
precision component engineering industry are mostly leading companies in semiconductors,
aerospace, automobile, and oil & gas industry. Due to the necessity to obtain the required
components on a consistent and reliable basis, downstream customers generally prefer to
work with a limited number of reliable and reputable suppliers with proven capability and
product quality. The mutual dependence and complementary business relationships
between suppliers and customers in the industry is established based on trust and
reliability. It is hard for new entrants to compete with existing players because they lack the
relative experience and are unable to establish a stable relationship with downstream
customers within a short period of time.

Qualification and certification requirements: Market participants need to comply with
local regulations and are expected to obtain certain qualifications and certifications, such as
ISO 9001:2015. Also, professional standard organisations, such as American Society of
Mechanical Engineering (ASME) and American Welding Society (AWS), make rules and
classifications for welding positions, techniques and procedures. ASME provides ASME
Boiler and Pressure Vessel Code (BPVC) certification and AWS provides Certified Welder
(CW) certification and Certified Welding Inspector (CWI) certification. Welders must be
certified in each welding position to perform the respective type of welds. Leading
downstream customers also require their suppliers to obtain certain industry-specific
certifications, such as SSQA for the semiconductor industry. The whole process of
obtaining such certifications is time-consuming and may last from six months to two or
three years, deterring new entrants from entering the market easily.

Key success factors for the precision component engineering industry

Ability to train and sustain skilled and experienced employees: The precision component
engineering industry is a highly technical industry. The success of a business depends on the
retention and/or recruitment of new skilled and experienced employees. Companies with
more competitive compensation packages and systematic training courses are more likely to
attract and recruit skilled and experienced employees, and thus, contributing to their
long-term development.

Reliable and cost-advantageous supply chain for sourcing raw materials and service
providers: Maintaining a reasonable level of raw material stock and a list of reliable service
providers are important to the operation of the business. Therefore, it is important to have
a reliable supply chain to ensure stability of the cost and transportation time in order to
avoid or minimise any delay or shortage in the supply of raw material or delay in delivery of
products, which may undermine the company’s reputation.

Continuously upgrading equipment and software to maintain competitiveness: The
technology keeps evolving and downstream customers are posing higher requirements for
precision components. To maintain competitiveness, companies may need to upgrade and
debottleneck the existing equipment and software in a timely manner.
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Consistent production of quality components: As the downstream customers are highly
concentrated and usually prefer to work with only a limited number of reliable suppliers,
companies that prove their ability to deliver high-quality products consistently are likely to
receive more orders and gain more market shares in the long term.

Strong and long-standing relationship with customers: It is important for service
providers and contract manufacturers to maintain strategic long-term relationships with the
OEMs for business opportunities. Therefore, the establishment of mutual dependence and
complementary business relationship with customers provides for more sustainable business
growth in the future.

Cost analysis of the precision component engineering industry in Singapore

The primary cost of precision component engineering service providers include raw
material costs and labour costs. Raw materials mainly include iron, steel and aluminium.

The prices of iron & steel and aluminium directly affect the cost of raw materials in the
precision component engineering industry in Singapore. Metal raw materials in Singapore
mainly rely on imports from certain major economies such as Malaysia, U.S., the European
Union (EU) and South Africa. Prices of iron & steel and aluminium in Malaysia, U.S., EU
and South Africa generally maintained an upward trend from 2019 to 2023 without much
material fluctuation, except for a drop in iron & steel prices from US$4.8/kg to US$3.2/kg
and a rise in aluminium prices from US$6.4/kg to US$10.1/kg in Malaysia from 2019 to
2020, which could affect the operation costs of the service providers in the precision
engineering industry in Singapore and Malaysia, including our Group. The drop in iron &
steel prices in Malaysia in 2020 was due to factors such as the lockdown measures during
COVID-19 pandemic which reduced demand and prices for steel in key end-use industries,
coupled with the excess steel production capacity in Malaysia, while the rise in aluminium
prices was due to a large amount of aluminium being demanded and exported to China from
Malaysia as China was then under pressure of environmental protection commitment and
limited the production of aluminium domestically, which drove up demand and prices of
aluminium imported from Malaysia. The prices of iron & steel and aluminium are expected
to steadily grow further at CAGRs ranging from 1.1% to 4.0% and 0.3% to 5.7% in
Malaysia, U.S., EU and South Africa over the period from 2023 to 2028.
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Price of iron & steel”, Malaysia, U.S., EU Price of aluminium®, Malaysia, U.S., EU

and South Africa, 2019-2028E and South Africa, 2019-2028E
CAGR 2019-2023 2023-2028E CAGR 2019-2023 2023-2028E
USS/kg —e— Malaysia ~6.4% 4.0% —8— Malaysia 11.1% 5.7%
10.0 - -o- US. 3.6% 1.5% -o- US. 2.9% 0.3%
’ European Union 2.7% 2.4% European Union 3.3% 4.0%
—®— South Africa -2.0% 1.1% ~®— South Africa 1.7% 1.9%

US$/kg
20,0
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10.0

0.0 0.0
2019 2020 2021 2022 2023 2024E  2025E  2026E  2027E  2028E 2019 2020 2021 2022 2023 2024E  2025E  2026E  2027E 2028

Source: The World Bank, CIC Report
Note:

(1) The prices are based on average import and export prices in Malaysia, the U.S., the EU and South
Africa.

With the continuous development of the economy, the average monthly salaries in the
manufacturing industry in Singapore and Malaysia have been continuously increasing
during 2019 to 2023 with the CAGR of 4.3% and 7.7%, respectively. In particular, the
average monthly salaries in the manufacturing industry increased by 6.8% and 31.0% in
Singapore and Malaysia, respectively in 2022 due to economic recovery from COVID-19
pandemic in both countries and the increase in minimum wage in Malaysia. With the
expected gradual recovery of the global economy (including Singapore and Malaysia) from
the COVID-19 pandemic, the average monthly salaries in the manufacturing industry in
Singapore and Malaysia are expected to maintain steady growth over the next five years
with the CAGR of 3.1% and 5.7%, respectively from 2023 to 2028.
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Average monthly salaries in the Average monthly salaries in the
manufacturing industry, Singapore, manufacturing industry, Malaysia,
2019-2028E 2019-2028E
CAGR 2019-2023 2023-2028E CAGR 2019-2023 2023-2028E
S$ RM

43% 3.1% 7.7% 5%
8.000 1 5,000

5 4657.6
73814_e 3689

7.177.6 42677
7,000 4,072.7

4,000

6,000 5.770-
4900 5.569.2
3,000

2.620.0 2 540.0

5,000 4 2,610.0

2,000 4
4,000

3,000 1,000
2019 2020 2021 2022 2023 2024E  2025E  2026E  2027E  2028E 2019 2020 2021 2022 2023 2024E  2025E  2026E  2027E  2028E

Source: Singapore Department of Statistics, Department of Statistics Malaysia, CIC Report
Future threats and challenges of the precision component manufacturing industry

Shortage of skilled and experienced manpower: The precision component engineering
industry in Singapore generally faces a shortage of skilled and experienced manpower,
attributable to factors, including the Singapore government’s policy restricting foreign
manpower hiring and the ageing working population.

Regional competition: The precision component engineering industry is fragmented and
highly competitive. Singapore’s position in the precision component engineering industry is
threatened by the growth and entry of service providers and contract manufacturers from
overseas countries.

Digitalisation: The precision component engineering industry is becoming increasingly
digital, with the use of digital design tools and simulation software. This presents
opportunities to improve efficiency and quality, but also requires new skills and knowledge.

Influence by end-use industries: The major end-use industries of precision component
engineering industry, including semiconductor, aerospace and oil & gas, are highly
dependent on the factors such as global economic cycle, political environment and
demand-supply relationship, which can ultimately affect the development of the precision
component engineering industry.

OVERVIEW OF THE OPTICAL METALENS INDUSTRY

The optical metalens is defined as a flat lens technology that uses metasurfaces to focus
light. The technology can be used in optical applications that take advantage of the flat
surface, with higher focusing efficiency, tunability, etc. to reduce thickness and increase
optical performance, compared to classic curved refractive lenses mainly used in
conventional optical devices.
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The current global optical metalens market is still at its early stage of
commercialisation with China and the U.S. leading at the forefront of the research and
development. As the design and manufacturing technology gradually get mature and as the
technology awareness increases across the global market, it is expected that more companies
will enter the field in the future.

Value chain of the optical metalens industry

Value chain of the optical metalens industry can be divided into upstream, midstream,
and downstream. The upstream of the optical metalens industry value chain is composed of
raw materials for substrate and metasurfaces such as silicon dioxide (SiO»), silicon (Si),
germanium (Ge), etc. The midstream of the optical metalens industry value chain is the
manufacturing of optical metalenses. Based on metasurface materials, optical metalenses
are normally categorised into dielectric optical metalenses and plasmonic optical
metalenses. The downstream industries of optical metalenses include end-use industries
such as new energy vehicle (NEV), smartphone, AR/VR, IoT, biomedical, security
monitoring, aerospace, industrials, etc.

Key growth drivers of the optical metalens industry

Key growth drivers of the optical metalens industry include (i) the rapid growth of the
NEYV industry, (ii) the continuous development of the 5G smartphone industry, and (iii) the
advancement of global manufacturing technology. The NEV and 5G smartphone industries
around the world have been developing rapidly. As optical metalenses are potential
substitutes for conventional optical components in NEVs and 5G smartphones, the
continuously growing NEV and 5G smartphone industries are set to provide the optical
metalens market with strong growth momentum. Meanwhile, driven by progress constantly
made in information technology, advanced manufacturing technology is rapidly evolving
across the world. This is expected to provide the optical metalens industry with more
advanced manufacturing techniques and resources, and ultimately drive the market to
grow.
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LAWS AND REGULATIONS IN SINGAPORE
Workplace Safety and Health Act

The Workplace Safety and Health Act 2006 of Singapore (“WSHA”) provides, among
other things, that every employer has the duty to take, so far as is reasonably practicable,
such measures as are necessary to ensure the safety and health of the employer’s employees
at work.

These measures include, among other things, providing and maintaining a work
environment which is safe, without risk to health, and adequate as regards to the facilities
and arrangements for the employee’s welfare at work; ensuring that adequate safety
measures are taken in respect of any machinery or equipment used by the employees;
ensuring that the employees are not exposed to hazards in their workplace or near their
workplace; developing and implementing procedures for dealing with emergencies; and
ensuring that the employees have adequate instruction, information, training and
supervision.

More specific duties imposed by the relevant regulatory body, the Ministry of
Manpower (“MOM?”), on employers are set out in the Workplace Safety and Health
(General Provisions) Regulations of Singapore (“WSHR”). Under the WSHR, it is the duty
of the occupier of a workspace to ensure that:

(a) every dangerous part (including any flywheel) of any electric generator, motor,
transmission machinery or other machinery in the workplace is securely fenced
unless the dangerous part of the generator, motor or machinery:

(1) 1is in such a position or of such construction as to be safe to every person at
work in the workplace as it would be if securely fenced; or

(i) is made safe for persons at work in the workplace by other effective means
which will protect the persons from being injured by the dangerous part when
that part is in motion or in use;

(b) in any room or place in the workplace where transmission machinery is used, there
is provided and maintained efficient devices or appliances in that room or place by
which the power can promptly be cut off from the transmission machinery; and

(c) any part of a stock-bar used in a workplace which projects beyond the headstock
of a lathe is securely fenced or is otherwise made safe to every person at work in
the workplace.
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Under the WSHR, the fencing or other effective means which are used to render
machinery safe may be removed to such extent as is necessary when:

(a) a person is carrying out in the workplace, while the part of machinery is in
motion:

(1) any examination of the machinery or part of the machinery; or

(i1) any lubrication or adjustment shown by such examination to be immediately
necessary,

being an examination, a lubrication or an adjustment which is necessary to be
carried out while the part of machinery is in motion; or

(b) a person is carrying out in the workplace any lubrication or any mounting or
shifting of belts in respect of any part of a transmission machinery and if:

(i) the Commissioner for Workplace Safety and Health (the “CWSH”) has
determined that, owing to the continuous nature of such process, the
stopping of that part would seriously interfere with the carrying on of the
process in the workplace; and

(i1) the lubrication or mounting or shifting of belts is carried out by such
methods and in such circumstances and subject to such conditions as the
CWSH may determine.

This shall only apply under certain conditions specified in the WSHR.

Any person who breaches his or her duty under the WSHA shall be guilty of an offence
and shall be liable on conviction, in the case of a body corporate, to a fine not exceeding
S$500,000 and, if the contravention continues after the conviction, the body corporate shall
be guilty of a further offence and shall be liable to a fine not exceeding S$5,000 for every
day or part thereof during which the offence continues after conviction. For repeat
offenders, where a person has on at least one previous occasion been convicted of an offence
under the WSHA that causes the death of any person and is subsequently convicted of the
same offence that causes the death of another person, the court may, punish the person, in
the case of a body corporate, with a fine not exceeding S$1 million and, in the case of a
continuing offence, with a further fine not exceeding S$5,000 for every day or part thereof
during which the offence continues after conviction.

Under the WSHA, the CWSH may serve a remedial order or a stop-work order in
respect of a workplace if the CWSH is satisfied that (a) the workplace is in such condition,
or is so located, or any part of the machinery, equipment, plant or article in the workplace is
so used, that any work or process carried on in the workplace cannot be carried on with due
regard to the safety, health and welfare of the persons at work; (b) any person has
contravened any duty imposed by the WSHA; or (c) any person has done any act, or has
refrained from doing any act which, in the opinion of the CWSH, poses or is likely to pose a
risk to the safety, health and welfare of persons at work.

— 97 —



THIS DOCUMENT IS IN DRAFT FORM, INCOMPLETE AND SUBJECT TO CHANGE AND THE
INFORMATION MUST BE READ IN CONJUNCTION WITH THE SECTION HEADED “WARNING”
ON THE COVER OF THIS DOCUMENT.

REGULATORY OVERVIEW

Under the Workplace Safety and Health (Risk Management) Regulations of
Singapore, the employer in a workplace is supposed to, among other things, conduct a
risk assessment in relation to the safety and health risks posed to any person who may be
affected by his or her undertaking in the workplace, take all reasonably practicable steps to
eliminate any foreseeable risk to any person who may be affected by his or her undertaking
in the workplace, and where it is not reasonably practicable to eliminate the risk, implement
reasonably practicable measures to minimise the risk and safe work procedures to control
the risk, specify the roles and responsibilities of persons involved in the implementation of
any measure or safe work procedure and inform workers of the same, maintain records of
such risk assessments, and measures or safe work procedure implemented for a period of
not less than three years, and submit such records to the CWSH when required by the
CWSH from time to time.

Work Injury Compensation Act

Work injury compensation is governed by the Work Injury Compensation Act 2019 of
Singapore (“WICA”), and is administered by the MOM. The WICA applies to all employees
(except members of the Singapore Armed Forces, officers of the Singapore Police Force, the
Singapore Civil Defence Force, the Central Narcotics Bureau of Singapore and the
Singapore Prisons Service, and domestic workers, being an individual employed in or in
connection with the domestic services of any private premises) who have entered into or
works under a contract of service with an employer, in respect of injury suffered by them
arising out of and in the course of their employment and sets out, among other things, the
amount of compensation that they are entitled to and the method(s) of calculating such
compensation.

The WICA provides that if in any employment, personal injury by accident arising out
of and in the course of employment is caused to an employee, the employer of the employee
shall be liable to pay compensation in accordance with the provisions of the WICA. The
amount of compensation shall be computed in accordance with a fixed formula as set out in
the WICA, subject to maximum and minimum limits.

Further, the WICA provides, among other things, that, where any person (referred to
as the principal) in the course of or for the purpose of his or her trade or business contracts
with any other person (referred to as the employer) for the execution by the employer of the
whole or any part of any work, or for the supply of labour to carry out any work,
undertaken by the principal, the Commissioner for Labour (“CL”) appointed under Section
3 of the Employment Act 1968 of Singapore (“EA”) may direct the principal to fulfil the
obligations of the employer under the WICA in relation to any employee of the employer
employed in the execution of the work any compensation payable under the WICA as if that
employee had been immediately employed by the principal.

Employers are required to maintain work injury compensation insurance for two
categories of employees engaged under contracts of service, unless exempted. The first
category includes all employees doing manual work. The second category includes all
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non-manual employees earning S$2,600 or less a month. An employer who breaches the
above provisions shall be guilty of an offence and shall be liable on conviction to a fine not
exceeding S$10,000 or to imprisonment for a term not exceeding 12 months or to both.

Employment Act

The EA is administered by the MOM and sets out the basic terms and conditions of
employment, and the rights and responsibilities of employers as well as employees who are
covered under the EA.

The term “employee” is defined in the EA to mean a person who has entered into or
works under a contract of service with an employer and includes, among other things, a
workman, but does not include certain specified categories of employees including, among
other things, any seafarer or domestic worker.

Part 2 of the EA sets out provisions in relation to contracts of service including, among
other things, illegal terms of contract of service, termination of contract, notice of
termination of contract, termination of contract without notice, contractual age, when
contract deemed to be broken by employer and employee, dismissal, termination by
employee threatened by danger, liability on breach of contract, contract of service not to
restrict rights of employees to join, participate in or organise trade unions, change of
employer, and transfer of employment. Specifically, Section 10 of the EA provides, among
other things, that either party to a contract of service may at any time give to the other
party notice of the first-mentioned party’s intention to terminate the contract of service,
and the length of such notice shall be the same for both employer and employee and shall be
determined by any provision made for the notice in the terms of the contract of service.

Part 4 of the EA sets out provisions in relation to rest days, hours of work and other
conditions of service, including, among other things, rest day, work on rest day, hours of
work, task work, shift workers, payment of retrenchment benefit, retirement benefit,
priority of retirement benefits, and payment of annual wage supplement or other variable
payment, and only applies to certain categories of employees covered under the EA,
namely, workmen who receive salaries not exceeding S$4,500 a month and employees (other
than workmen or a person employed in a managerial or an executive position) who receive
salaries not exceeding S$2,600 a month.

An employee who is covered under Part 4 of the EA is not allowed to work for more
than 12 hours in any one day except in specified circumstances, including, among other
things, where the work, the performance of which is essential to the life of the community,
and where the work is essential for defence or security. In addition, Section 38(5) of the EA
provides that an employee is not permitted to work overtime for more than 72 hours a
month.

Employers may seek the prior written approval of the CL for exemption if they require
an employee or class of employees who are covered under Part 4 of the EA to work for more
than 12 hours a day or perform overtime work for more than 72 hours a month. The CL
may by written order exempt the employee or class of employees from the daily and
overtime limits subject to such conditions as the CL thinks fit.
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An employee who is covered under Part 4 of the EA must not be required under his or
her contract of service to work:

(a) more than six consecutive hours without a period of leisure;
(b) more than eight hours in one day or more than 44 hours in one week:
Provided that:

(c) an employee who is engaged in work which must be carried on continuously may
be required to work for eight consecutive hours inclusive of a period or periods of
not less than 45 minutes in the aggregate during which he or she must have the
opportunity to have a meal;

(d) where, by agreement under the contract of service between the employee and the
employer, the number of hours of work on one or more days of the week is less
than eight, the limit of eight hours in one day may be exceeded on the remaining
days of the week, but so that no employee is required to work for more than nine
hours in one day or 44 hours in one week;

(e) where, by agreement under the contract of service between the employee and the
employer, the number of days on which the employee is required to work in a
week is not more than five days, the limit of eight hours in one day may be
exceeded but so that no employee is required to work more than nine hours in one
day or 44 hours in one week; and

(f) where, by agreement under the contract of service between the employee and the
employer, the number of hours of work in every alternate week is less than 44, the
limit of 44 hours in one week may be exceeded in the other week, but so that no
employee is required to work for more than 48 hours in one week or for more than
88 hours in any continuous period of two weeks.

Despite the foregoing, an employee who is engaged under his or her contract of service
in regular shift work may be required to work more than six consecutive hours, more than
eight hours in any one day or more than 44 hours in any one week but the average number
of hours worked over any continuous period of three weeks must not exceed 44 hours per
week.

Any employer who employs any person as an employee who is covered under Part 4 of
the EA and fails to comply with Part 4 of the EA shall be guilty of an offence and shall be
liable on conviction to a fine not exceeding S$5,000, and for a second or subsequent offence
to a fine not exceeding S$10,000 or to imprisonment for a term not exceeding 12 months or
to both.

Under Section 95A of the EA, an employer must, among other things, give each
employee who enters into a contract of service with the employer on or after 1 April 2016
and who is employed under that contract for a period not shorter than the prescribed
minimum period of service, a written record of the key employment terms of the employee
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not later than 14 days after the day that the employee starts employment with the employer.
An employer is taken to have failed to comply if no written record is given or if the written
record given is incomplete or inaccurate, whether or not the employer knew that the record
is incomplete or inaccurate.

Under Section 126A(a) of the EA, a failure by an employer to comply with, among
other things, Section 95A(2) of the EA is declared to be a civil contravention for the
purposes of the EA. Under Section 126B(1)(a) of the EA, an authorised officer may issue a
contravention notice to an employer requiring the employer to pay an administrative
penalty of the prescribed amount, for each occasion of an alleged failure by the employer to
comply with, among other things, Section 95A(2) of the EA with respect to any one
employee or former employee.

Under Paragraph 3 of the Schedule to the Employment (Administrative Penalties)
Regulations 2016, the administrative penalties for failure under Section 95A(2) of the EA to
give an employee a written record of the key employment terms within the time specified in
Section 95A(2) of the EA are as follows:

(a) S$200 for the first occasion of failure with respect to any one employee or former
employee; and

(b) S$400 for each subsequent occasion of failure, whether or not with respect to the
same employee or former employee.

Under Section 126D of the EA, in lieu of or in addition to giving an employer a
contravention notice under Section 126B of the EA, an authorised officer may issue such
directions to the employer as the authorised officer thinks appropriate to bring the civil
contravention to an end; and where necessary, require the employer to take such action as is
specified in the direction to remedy, mitigate or eliminate any effects of the civil
contravention and to prevent the recurrence of the civil contravention. An employer who,
without reasonable excuse, fails to comply with a direction given to the employer shall be
guilty of an offence and shall be liable on conviction to a fine not exceeding S$5,000 or to
imprisonment for a term not exceeding six months or to both.
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Employment of Foreign Manpower Act

The employment of foreign workers in Singapore is governed by the Employment of
Foreign Manpower Act 1990 of Singapore (“EFMA”), and is administered by the MOM.

Under Section 5(1) of the EFMA, no person shall employ a foreign employee unless he
has obtained in respect of the foreign employee a valid work pass from the MOM, which
allows the foreign employee to work for him or her. In addition, the employment of the
foreign employee must be in accordance with the conditions of the foreign employee’s work
pass.

Any person who fails to comply with or contravenes Section 5(1) of the EFMA shall be
guilty of an offence and shall:

(a) be liable on conviction to a fine of at least not less than S$5,000 and not more
than S$30,000 or to imprisonment for a term not exceeding 12 months or to both;
and

(b) on a second or subsequent conviction:

(1) in the case of an individual, be punished with a fine of not less than S$10,000
and not more than S$30,000 and with imprisonment for a term of not less
than one month and not more than 12 months; or

(i1) in any other case, be punished with a fine not less than S$20,000 and not
more than S$60,000.

In addition, under Section 25(1) of the EFMA, where any employer (a) makes, or
causes to be made to the Controller of Work Passes (the “Controller”), an application for a
work pass on the basis of the employer’s foreign employee entitlement; and (b) commits, or
causes or permits to be committed, any act or omission which facilitates, or which results in,
the inflation of the employer’s foreign employee entitlement, the Controller may impose on
the employer a financial penalty of an amount, not exceeding S$20,000, as the Controller
may determine.

An employer of foreign workers is also subject to, among other things, the provisions
set out in the EA, the EFMA, the Immigration Act 1959 of Singapore and the regulations
issued pursuant to these Acts.

To employ migrant workers for the manufacturing sector, an employer will have to
meet specific requirements for business activity, worker’s source country or region, quota
and levy.

An employer can be considered to be under the manufacturing sector if it meets all of
these requirements:

(a) Has a valid factory notification or registration.

(b) Use machinery to manufacture or produce items from raw materials.
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(c) Operates in a designated industrial setting area.

An employer can employ migrant workers from Malaysia, the PRC and North Asian
sources (“NAS”) comprising Hong Kong (holders of HKSAR passports), Macau, South
Korea and Taiwan. The minimum age for all non-domestic migrant workers is 18 years old.
When applying for a Work Permit, Malaysian workers must be below 58 years old; and
non-Malaysian workers must be below 50 years old.

For the manufacturing sector, the maximum number of years a worker can work in
Singapore on a Work Permit is as follows:

Maximum Period

Source Country/Region Types of Workers of Employment

PRC Basic-skilled (R2) 14 years

PRC Higher-skilled (R1) 22 years

NAS, Malaysia All No maximum period

of employment.

The number of Work Permit holders that an employer can hire is limited by quota (or
dependency ratio ceiling) and subject to a levy. The levy rates are tiered so that those who
hire close to the maximum quota will pay a higher levy.

An employer pays less levy for higher-skilled migrant workers. An employer can apply
for the higher-skilled worker levy rate for workers possessing specific certificates of certain
types of qualifications.

Before their Work Permits can be issued, first-time non-Malaysian Work Permit
holders in the manufacturing sector must attend the Settling-in Programme.

Migrant workers who handle metals and machinery in metalworking industry must
complete either the Metalworking Safety Orientation Course or Apply Workplace Safety
and Health in Metal Work Course before an employer can get their Work Permits issued.
Such migrant workers must complete the course within two weeks from arrival in Singapore
and pass the course within three months of arrival, or their Work Permits may be revoked.

Central Provident Fund Act

The Central Provident Fund Act 1953 of Singapore (the “CPF Act”) governs the
contributions made by employers and employees into the central provident fund (the
“Fund”). The CPF Act is administered by the Central Provident Fund Board.

Section 7(1) of the CPF Act provides that subject to Section 69 of the CPF Act and any
regulations made under Section 77 of the CPF Act, every employer of an employee shall pay
to the Fund monthly in respect of each employee contributions at the appropriate rates set
out in the First Schedule of the CPF Act.
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Under Section 7(2) of the CPF Act, notwithstanding the provisions of any written law
or any contract to the contrary, an employer is allowed to recover from the monthly wages
of an employee the amount shown in the First Schedule of the CPF Act as so recoverable
from the employee.

Where the amount of the contributions which an employer is liable to pay under
Section 7 of the CPF Act in respect of any month is not paid within such period as may be
prescribed, the employer shall be liable to pay interest on the amount for every day the
amount remains unpaid commencing from the first day of the month succeeding the month
in respect of which the amount is payable and the interest is to be calculated at the rate of
1.5% per month or the sum of S$5, whichever is the greater.

Where any employer who has recovered any amount from the monthly wages of an
employee in accordance with the CPF Act and fails to pay the contributions to the Fund
within such time as may be prescribed, the employer shall be guilty of an offence and shall
be liable on conviction to a fine not exceeding S$10,000 or to imprisonment for a term not
exceeding seven years or to both.

Any person convicted of an offence under the CPF Act for which no penalty is
provided, subject to exceptions, shall be liable on conviction (a) to a fine not exceeding
S$5,000 or to imprisonment for a term not exceeding six months or to both; and (b) if that
person is a repeat offender in relation to the same offence, to a fine not exceeding S$10,000
or to imprisonment for a term not exceeding 12 months or to both.

Companies Act and Constitution

The Companies Act 1967 of Singapore generally governs, among other things, matters
relating to the status, power and capacity of a company, shares and share capital of a
company (including issuances of new ordinary shares and preference shares), treasury
shares, share buybacks, redemption, share capital reduction, declaration of dividends,
financial assistance, directors and officers and shareholders of a company (including
meetings and proceedings of directors and shareholders, dealings between such persons and
the company), protection of minority shareholders’ rights, accounts, arrangements,
reconstructions and amalgamations, winding up and dissolution.

In addition, members of a company are subject to, and bound by the provisions of the
Constitution. The Constitution contains, among other things, provisions relating to some of
the matters in the foregoing paragraph, transfers of shares as well as sets out the rights and
privileges attached to the different classes of shares of the company (if applicable).

Singapore Taxation

The discussion in this section is not intended to be and does not constitute legal or tax
advice. It is based on the current tax laws and practice in Singapore and is subject to
changes in such laws, or in the interpretation thereof. Such changes may be retrospective.
No assurance can be given that courts or fiscal authorities responsible for the
administration of such laws will agree with this interpretation or that changes in such
laws and practice will not occur on a retrospective basis.
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Corporate Tax

Corporate taxpayers (whether Singapore tax resident or non-Singapore tax resident)
are generally subject to Singapore income tax on income accruing in or derived from
Singapore, and on foreign-sourced income received or deemed to be received in Singapore
(unless specified conditions for exemption are satisfied). Foreign income in the form of
dividends, branch profits and service fee income received or deemed to be received in
Singapore by a Singapore tax resident corporate taxpayer may however be exempt from
Singapore tax if specified conditions are met.

Section 43(1) of the Income Tax Act 1947 of Singapore (“ITA”) provides, among other
things, that the prevailing corporate income tax rate is 17%. Section 43(6B) of the ITA
provides, among other things, that there is partial tax exemption for normal chargeable
income of up to S$200,000 as follows:

(a) 75% exemption of up to the first S§10,000 of normal chargeable income; and
(b) a further 50% exemption on the next S$190,000 of normal chargeable income.

The chargeable income of a company in excess of the first S$200,000 (after the partial
tax exemption) will be fully taxable at the prevailing corporate income tax rate of 17%.

Dividend Distributions and Withholding Tax

All Singapore tax resident companies are under the one-tier corporate taxation system
of Singapore (the “One-Tier System”). Under the One-Tier System, the tax collected from
corporate profits is a final tax and the after-tax profits of the company resident in
Singapore can be distributed to the shareholders as tax-exempt (one-tier) dividends. Such
dividends are tax-exempt in the hands of the shareholders, regardless of whether the
shareholder is a company or an individual and whether or not the shareholder is a
Singapore tax resident.

Singapore currently does not impose withholding tax on dividends paid to resident or
non-resident shareholders. Foreign shareholders are advised to consult their own tax
advisers to take into account the tax laws of their respective home countries or countries of
residence and the applicability of any double taxation agreement which the relevant tax
jurisdiction may have with Singapore.

Goods and Services Tax

The Goods and Services Tax Act 1993 of Singapore governs goods and services tax
(“GST”), which is a consumption tax that is levied on the import of goods into Singapore,
as well as nearly all supplies of goods and services in Singapore. GST on the import of
goods into Singapore is collected by the Singapore Customs while GST on local supplies of
goods and services is collected by GST-registered persons.
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The prevailing rate of GST is 9%. Certain supplies are exempt from GST. Broadly,
these include the provision of certain financial services, and the sale and lease of residential
properties. The provision of international services and the export of goods are generally
zero-rated (i.e. subject to GST at a rate of 0%).

Stamp Duty
There is no stamp duty payable on the subscription and issuance of shares.

Where shares evidenced in certificate form are acquired in Singapore and where a
company maintains a share registry in Singapore, stamp duty is payable on the instrument
of transfer of such shares at the rate of 0.2% of the consideration for, or the net asset value
of, such shares, whichever is higher. The purchaser has an obligation to pay stamp duty,
unless there is an agreement to the contrary. No stamp duty is payable if no instrument of
transfer is executed or the instrument of transfer is executed outside Singapore. However,
stamp duty may be payable if the instrument of transfer which is executed outside
Singapore, is subsequently received in Singapore.

The Stamp Duties Act 1929 of Singapore was amended by the Stamp Duties
(Amendment) Act 2017 of Singapore with effect from 11 March 2017 to, among other
things, introduce the additional conveyance duty to be levied on acquisitions and disposals
of equity interests in residential property-holding entities, and imposed the obligation to
pay stamp duty once the agreement for the sale and purchase of shares was executed.
However, pursuant to the Stamp Duties (Agreements for Sale of Equity Interests)
(Remission) Rules 2018 of Singapore which came into operation on 11 April 2018, the
position on stamp duty for the sale and purchase of shares before the enactment of the
Stamp Duties (Amendment) Act 2017 of Singapore was reinstated. Stamp duties for
agreements for the sale and purchase of shares were remitted with effect from 11 April 2018
except where the shares to be transferred are in property-holding entities. Accordingly,
stamp duty in respect of the sale and purchase of shares remains payable on the instrument
of transfer.

Personal Data Protection Act

The Personal Data Protection Act 2012 of Singapore (the “PDPA”) establishes the
Singapore regime for the protection of personal data (i.e. data, whether true or not, about
an individual who can be identified from that data or other information accessible to the
relevant organisation) and seeks to ensure that organisations comply with a baseline
standard of protection for personal data of individuals.

The PDPA currently imposes ten data protection obligations on organisations
collecting, using or disclosing personal data of individuals, namely, the accountability
obligation, the notification obligation, the consent obligation, the purpose limitation
obligation, the accuracy obligation, the protection obligation, the retention limitation
obligation, the transfer limitation obligation, the access and correction obligation, and the
data breach notification obligation.
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The Personal Data Protection (Amendment) Bill of Singapore has introduced a new
data portability obligation, which will take effect when the relevant regulations are issued.
Under the data portability obligation, at the request of the individual, organisations are
required to transmit the individual’s data that is in the organisation’s possession or under
its control, to another organisation in a commonly used machine-readable format.

LAWS AND REGULATIONS IN MALAYSIA
Business Operation
Local Government Act 1976 (“LGA 1976”)

For its business premise, SGP Malaysia requires a business licence from the local
authority. The LGA 1976 which provides for the powers of a local authority to grant certain
licence or permit also confers on the local authority powers to make, amend and revoke
by-laws such as the following by-laws:

(a) The Licensing of Trades, Businesses and Industries (Iskandar Puteri City Council)
By-Laws 2018 provides that no person shall use any place or premises, within the
area of the Iskandar Puteri City Council for any trade, business or industry
without a licence issued by the Iskandar Puteri City Council.

(b) The Advertisement (Johor Bahru Tengah District Council) By-Laws 1982
provides that no person shall exhibit or cause to be exhibited any advertisement
without a licence issued by the Iskandar Puteri City Council.

Any person who contravenes any of the provisions under these by-laws shall be liable
to a fine not exceeding RM2,000 or to imprisonment not exceeding one year or to both.

Personal Data Protection Act 2010 (“PDPA 2010”)

The PDPA 2010 is an act to regulate the collection, processing, storage, transfer and
retention of individuals® personal data. It applies to the processing of personal data in
commercial transactions including but not limited to employment relationships where a
data user is obliged to comply with the personal data protection principles as set out in the
PDPA 2010.

The PDPA 2010 prohibits data users from collecting and processing a data subject’s
personal data without his consent. Data users are prohibited from disclosing or making the
data available to any third party without the consent of data subjects and data users are to
inform data subjects on the purpose of its data collection, the class of third party who may
have access to the data and the choices that data subjects have on how the data is to be
used. In this regard, any processing of data by an employer related to its employees would
require consent from the employees. Pursuant to the PDPA 2010, data users are under a
duty to develop and implement a security policy to prevent the loss, misuse, modification,
unauthorised or accidental access or disclosure, alteration or destruction of data under their
care.
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A data user who contravenes the foregoing commits an offence and shall, on
conviction, be liable to a fine not exceeding RM300,000 or to imprisonment not exceeding
two years or to both.

Property and Equipment
National Land Code (Revised 2020) (“NLC”)

The NLC is an act to amend and consolidate the laws relating to land within the
Peninsular Malaysia and the Federal Territories.

Pursuant to the NLC, the title or interest of any person or body for the time being
registered as proprietor of any land shall be indefeasible unless the exceptions under the
NLC apply.

Under the NLC, land is alienated by a state authority either as freehold land (in
perpetuity) or as leasehold land (for a term not exceeding 99 years). Land may be subject to
one of 3 categories of land use, being “agriculture”, “building” and “industry” which is
subject to the respective implied conditions in the NLC.

Under the NLC, the proprietor of any alienated land may grant leases of the whole or
any part thereof for a term exceeding 3 years or a tenancy for a term not exceeding 3 years.
The interest of any lessee or tenant shall, whether or not it takes effect in possession, vest in
the lessee on the registration of the lease or in the tenant on the grant of the tenancy.

For further details on the production facility in Malaysia owned by SGP Malaysia,
please refer to the section sub-headed “Business — Properties”.

Street, Drainage and Building Act 1974 (“SDBA 1974”)

The SDBA 1974 is an act to amend and consolidate the laws relating to street, drainage
and building in local authority areas in Peninsular Malaysia.

Under the SDBA 1974, any person who occupies or permits to be occupied any
building without a certificate of completion and compliance shall be liable on conviction to
a fine not exceeding RM250,000 or to imprisonment not exceeding 10 years or to both. The
SDBA 1974 further provides that no certificate of completion and compliance shall be
issued except by a principal submitting person in accordance with the SDBA 1974.

For further details on the certificate issued in the name of SGP Malaysia under the
SDBA 1974, please refer to the section sub-headed “Business — Licences, Permits and
Approvals”.
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Fire Services Act 1988 (“FSA 1988”)

The FSA 1988 is an act to make necessary provisions for, amongst others, the
protection of persons and property from fire risks or emergencies.

Under the FSA 1988, every designated premise shall require a fire certificate to be
issued by the Fire and Rescue Department of Malaysia. Under the Fire Services
(Designated Premises) Order 1998, a designated premise includes, among others, a
factory which is 2,000 square metres and over in total floor areas with automatic
sprinklers systems.

Where there is no fire certificate in force in respect of any designated premises, the
owner of the premises shall be guilty of an offence and shall, on conviction, be liable to a
fine not exceeding RM 50,000 or to imprisonment not exceeding five years or to both.

For further details on the certificate issued in the name of SGP Malaysia under the
FSA 1988, please refer to the section sub-headed “Business — Licences, Permits and
Approvals”.
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Environment Protection
Environmental Quality Act 1974 (“EQA 1974”)

The EQA 1974 is an act relating to the prevention, abatement, control of pollution and
enhancement of the environment.

The EQA 1974 provides that no person shall, among others, place, deposit or dispose
of, except at prescribed premises only, any scheduled wastes on land or into Malaysian
waters, without any prior written approval of the Director General of Environmental
Quality. Any person who contravenes the foregoing shall be guilty of an offence and shall
on conviction be punished with imprisonment not exceeding five years and shall also be
liable to a fine not exceeding RMS500,000. As at the Latest Practicable Date, the
Environmental Quality (Amendment) Act 2024 (“EQAA 2024”) has been enacted but has
not come into force. The EQAA 2024 will come into operation on a date to be appointed by
the Ministry of Natural Resources and Environmental Sustainability by notification in the
gazette. Once the EQAA 2024 comes into operation, the aforementioned punishment will be
increased to imprisonment not exceeding five years and fine of not less than RM 100,000 and
not exceeding RM1,000,000.

The Environmental Quality (Scheduled Wastes) Regulations 2005 further obliges any
person who generates scheduled wastes to, within 30 days from the date of generation of
scheduled wastes, notify the Director General of Environmental Quality of the new
categories and quantities of scheduled wastes which are generated and to ensure that such
person do not store scheduled waste more than 180 days after its generation. Any person
who generates scheduled wastes shall also ensure that scheduled wastes generated by him
are properly stored, treated on-site, recovered on-site for material or product from such
scheduled wastes or delivered to and received at prescribed premises for treatment, disposal
or recovery of material or product from scheduled wastes.

Employment and Labour Protection
Employment Act 1955 (“EA 1955”)

The EA 1955 is an act which provides minimum terms and conditions of employment
to be adhered to including but not limited to overtime, sick leave, annual leave entitlement,
maternity protection and termination benefits.

The EA 1955 provides that any term or condition of a contract of service or of an
agreement which is less favourable to an employee than that prescribed under the EA 1955
shall be void and have no effect. To this extent, the more favourable provisions of the EA
1955 will prevail. Conversely, an employer and employee may agree to any terms or
conditions of employment which is more favourable to the employee than the provisions of
the EA 1955.

Any person who contravenes any provisions of the EA 1955, in respect of which no
penalty is provided, shall be liable, on conviction, to a fine not exceeding RM50,000.

Employment (Restriction) Act 1968 (“ERA 1968”)

The ERA 1968 is an act to provide for the restriction of employment in certain business
activities in Malaysia of non-citizens and the registration of such non-citizens.
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The ERA 1968 provides that no person shall employ in Malaysia, a non-citizen unless
there has been a valid employment permit issued for the non-citizen. It further provides that
any person who fails to comply with the foregoing commits an offence and shall, on
conviction, be liable to a fine not exceeding RM 5,000 or to imprisonment not exceeding one
year or to both.

Immigration Act 1959/63 (“IA 1959/63")

The TA 1959/63 is an act relating to immigration laws. Pursuant to the TA 1959/63, no
person other than a citizen shall enter Malaysia unless the following, among others, applies:

(a) he is in possession of a valid entry permit;

(b) his name is endorsed upon a valid entry permit and he is in the company of the
holder of such entry permit; or

(c) he is in possession of a valid pass.

The IA 1959/63 provides that any person who employs any person, other than a citizen
or a holder of an entry permit who is not in possession of a valid pass, shall be guilty of an
offence and shall, on conviction, be liable to a fine of not less than RM 10,000 but not more
than RM50,000 or to imprisonment not exceeding 12 months or to both for each such
employee.

National Wages Consultative Council Act 2011 (“NWCCA 2011”)

The NWCCA 2011 is an act to establish a National Wages Consultative Council to
conduct studies on all matters concerning minimum wages and to make recommendations
to the government of Malaysia to make minimum wages orders.

The NWCCA 2011 provides that an employer who fails to pay the basic wages as
specified in the minimum wages order to his employees commits an offence and shall, on
conviction, be liable to a fine of not more than RM 10,000 for each employee and in the case
of a continuing offence, in addition to any other penalty in respect of such offence, to a
daily fine not exceeding RM 1,000 for each day the offence continues after conviction.

Employees Provident Fund Act 1991 (“EPFA 1991”)

The EPFA 1991 is an act governing the scheme of savings for employees’ retirement
and the management of the savings for the retirement purposes.

By virtue of the EPFA 1991, a fund called the “Employees Provident Fund” is
established into which shall be paid, among others, all contributions required to be made
thereunder. The EPFA 1991 provides that an employer shall be liable to pay both the
contributions payable by the employer and also, on behalf of and to the exclusion of its
employee, the contributions payable by that employee. The employee’s portion of
contributions is deducted from his salary. The amount of contribution payable is
calculated based on the amount of wages of the employees at the rate set out in the
EPFA 1991. It further provides that an employer who fails, within such prescribed period,
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to pay to the Employees Provident Fund the contributions shall be guilty of an offence and
shall, on conviction, be liable to imprisonment not exceeding three years or to a fine not
exceeding RM 10,000 or to both.

Employees’ Social Security Act 1969 (“ESSA 1969”)

The ESSA 1969 is an act to provide social security in certain contingencies and to make
provision for certain other matters in relation to it.

The ESSA 1969 provides that all employees in industries to which the ESSA 1969
applies, irrespective of the amount of wages, shall be insured in the manner provided by the
ESSA 1969. ESSA 1969 further provides that the employer shall pay the contribution
payable by the employer and the contribution payable by the employee to the Social
Security Organization at the rates specified in the ESSA 1969. Similarly, the contributions
by the employee are deducted from the salary. It further provides that if any person, among
others, fails to pay any contribution or any part thereof which is payable by him under the
ESSA 1969 or fails to pay within the prescribed time any interest payable, or is guilty of any
contravention of or non-compliance with any of the requirements of the ESSA 1969 in
respect of which no special penalty is provided, he shall be punishable with imprisonment
up to two years, or with a fine not exceeding RM 10,000, or to both.

Employment Insurance System Act 2017 (“EISA 2017”)

The EISA 2017 is an act to provide for the Employment Insurance System
administered by the Social Security Organization.

The EISA 2017 provides that all employees in the industries to which the EISA 2017
applies shall be registered and insured by the employers irrespective of the amount of wages.
It provides that the contributions payable under the EISA 2017 shall comprise a
contribution payable by the employer and a contribution payable by the employee to be
paid to the Social Security Organization at the rates specified in the EISA 2017 based on the
amount of the monthly wages of the employee. If the amount of the monthly contribution
payable by the employer in respect of an employee is not paid within the relevant period, the
employer shall be liable to pay interest on such amount to the Social Security Organization
at the rate as prescribed by the Minister of Human Resources in respect of any period
during which such amount remains unpaid.

The Employment Insurance System (Registration And Contribution) Regulations 2017
provides that any employer who fails to comply with the requirement to pay the
contributions not later than the fifteenth day of the month immediately following the
month in respect of which such contribution becomes due, commits an offence and shall, on
conviction, be liable to a fine not exceeding RM 10,000 or to imprisonment not exceeding
two years or to both.
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Safety and Health of Employees
Occupational Safety and Health Act 1994 (“OSHA 1994”)

The OSHA 1994 is an act to make provisions for, amongst others, securing the safety,
health and welfare of persons at work and for protecting others against risks to safety or
health in connection with the activities of persons at work. By virtue of the OSHA 1994,
every employer is under an obligation to ensure, so far as is practicable, the safety, health
and welfare to work of all his employees excluding domestic employment, armed forces and
work on board ships. A principal has the duty to take necessary measures, so far as is
practicable, to ensure the safety of contractors and sub-contractors as well as to conduct
and implement risk assessment. Any person who contravenes the foregoing provisions
under the OSHA 1994 is guilty of an offence and is liable on conviction to a fine not
exceeding RM 500,000 or to imprisonment not exceeding two years or to both.

Pursuant to the Factories and Machinery (Repeal) Act 2022 (“FMRA 2022”), the
Factories and Machinery Act 1967 (“FMA 1967”) was repealed effective from 1 June 2024
and the provisions of the FMA 1967 were integrated into the OSHA 1994. The FMA 1967
provided that no person shall install or caused to be installed any machinery in any factory
except with the written approval of the Inspector of Factories and Machinery. Any person
who contravenes the foregoing shall be guilty of an offence and shall, on conviction, be

liable to a fine not exceeding RM 100,000 or to imprisonment not exceeding two years or to
both.

All approvals issued under the repealed FMA 1967 are now dealt with under the OSHA
1994. For further details on the approval issued in the name of SGP Malaysia for the
machinery under the repealed FMA 1967, please refer to the section sub-headed “Business
— Licences, Permits and Approvals”.

Taxation
Income Tax Act 1967 (“ITA 1967”)

The ITA 1967 is an act for the imposition of income tax. Pursuant to the ITA 1967,
income tax shall be charged for each year of assessment upon the income of any person
accruing in or derived from Malaysia or received in Malaysia from outside Malaysia.
Companies in Malaysia are generally taxed at 24% on its chargeable income.

The Director General of Inland Revenue may seek to impose penalties on a taxpayer
for failure to file a tax return under Section 112 of the ITA 1967, for making an incorrect
return under Section 113 of the ITA 1967 and/or for wilful evasion of taxes under Section
114 of the ITA 1967. Under Section 112 of the ITA 1967, a maximum penalty of up to 300%
of the tax payable and a fine of up to RM20,000 may be imposed. Under Section 113 of the
ITA 1967, a maximum penalty of up to 200% of the tax undercharged and a fine of up to
RM10,000 may be imposed. Under Section 114 of the ITA 1967, any person who wilfully
and with the intent to evade, or assist any other person to evade, tax is guilty of an offence if
he omits income from his return, makes a false statement or entry in his return, or commits
fraud. A fine of RM1,000 to RM20,000 and/or imprisonment up to three years, and a
special penalty of treble the tax undercharged may be imposed.
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Sales Tax Act 2018 and Service Tax Act 2018

Pursuant to the Sales Tax Act 2018, sales tax is levied on taxable goods manufactured
in Malaysia by a registered manufacturer. Sales tax is also imposed upon taxable goods
imported into Malaysia by any person. The applicable sales tax rate depends on the type of
taxable goods manufactured or imported into Malaysia.

Pursuant to the Services Tax Act 2018, service tax is chargeable on the provision of
prescribed taxable services, as follows:

(a) taxable services provided in Malaysia by a registered person in carrying on his
business, if the relevant threshold is reached;

(b) taxable services acquired by any person in Malaysia from any person who is
outside Malaysia (recipient of the imported services is liable to account for service
tax, instead of the service provider, in this situation); and

(c) provision of “digital services” by foreign service providers to any “consumer” in
Malaysia.

“Taxable services” are as specified in the Service Tax Regulations 2018 and include,
among others, consultancy services, digital services and management services.

Customs Duties
Customs Act 1967 (“CA 1967”)

The CA 1967 is an act relating to customs. The customs duties payable depends on the
type and nature of goods along with its tariff classification.

Pursuant to the CA 1967, the Director General of Customs and Excise of Malaysia
may grant a licence to any person to carry on any manufacturing process and other
operations in respect of goods liable to customs duties. Any such licence would also include
a licence for warehousing the goods liable to customs duties. A licenced manufacturing
warehouse approved under the CA 1967 may be entitled to certain exemption from customs
duties in respect of raw materials, components, machinery or equipment used in the
manufacturing process subject to the terms and conditions thereof.

Under Section 138 of the CA 1967, every omission or neglect to comply with and every
act done or attempted to be done contrary to, the provisions of the of CA 1967, or any
breach of the conditions and restrictions subject to, or upon which, any licence or permit is
issued or any exemption is granted under of the CA 1967, shall be an offence against of the
CA 1967 and in respect of any such offence for which no penalty is expressly provided the
offender shall be liable to a fine of not exceeding RM 50,000 or to a term of imprisonment
not exceeding five years, or both.
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Foreign Exchange Control
Financial Services Act 2013 (“FSA 2013”)

In exercise of the power conferred by the FSA 2013, the Central Bank of Malaysia
issued Foreign Exchange Policy Notices which, amongst others, regulate the remittance of
funds from and into Malaysia. Pursuant to the Foreign Exchange Policy Notices:

(a) non-residents are free to make or receive payment in Malaysian ringgit, in
Malaysia, to or from residents for, among others, the income earned or expense
incurred in Malaysia or the settlement of a trade in goods or services;

(b) residents are free to make or receive payment in foreign currency, to or from
non-residents for any purpose, excluding payment for certain derivative related
exceptions, in accordance with the Foreign Exchange Policy Notice; and

(c) non-residents are free to repatriate from Malaysia, funds including any income
earned or proceeds from divestment of Malaysian ringgit assets, provided that the
repatriation is made in foreign currency in accordance with the Foreign Exchange
Policy Notices.

Any person who fails to comply with the Foreign Exchange Policy Notices is guilty of
an offence and is liable on conviction to imprisonment for 10 years or to a fine not
exceeding RM 50,000,000 or to both.

SANCTIONS LAWS AND REGULATIONS

Hogan Lovells, our International Sanctions Legal Advisers, have provided the
following summary of the sanctions regimes imposed by the U.S., EU, UK, UN and
Australia. This summary does not intend to set out the laws and regulations relating to the
U.S., EU, UK, UN and Australian sanctions in their entirety.

U.S.

OFAC is the primary agency responsible for administering U.S. sanctions programmes
against targeted countries, entities, and individuals. “Primary” U.S. sanctions apply to
“U.S. persons” or activities involving a U.S. nexus (e.g., funds transfers in U.S. currency
even if performed by non-U.S. persons), and “secondary” U.S. sanctions apply
extraterritorially to the activities of non-U.S. persons even when the transaction has no
U.S. nexus. Generally, U.S. persons are defined as entities organised under U.S. law (such
as companies and their U.S. subsidiaries); any U.S. entity’s domestic and foreign branches
(sanctions against Iran and Cuba also apply to U.S. companies’ foreign subsidiaries or
other non-U.S. entities owned or controlled by U.S. persons); U.S. citizens or permanent
resident aliens (“green card” holders), regardless of their location in the world; individuals
physically present in the United States; and U.S. branches or U.S. subsidiaries of non-U.S.
companies.
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Depending on the sanctions programme and/or parties involved, U.S. law also may
require a U.S. company or a U.S. person to “block” (freeze) any assets/property interests
owned, controlled or held for the benefit of a sanctioned country, entity, or individual when
such assets/property interests are in the United States or within the possession or control of
a U.S. person. Upon such blocking, no transaction may be undertaken or effected with
respect to the asset/property interest — no payments, benefits, provision of services or other
dealings or other type of performance (in case of contracts/agreements) — except pursuant
to an authorisation or licence from OFAC.

OFAC’s comprehensive sanctions programmes currently apply to Cuba, Iran, North
Korea, Syria, the Crimea region of Russia/Ukraine, and the self-proclaimed Luhansk
People’s Republic (LPR) and Donetsk People’s Republic (DPR) regions (the comprehensive
OFAC sanctions programme against Sudan was terminated on October 12, 2017). OFAC
also prohibits virtually all business dealings with persons and entities identified in the SDN
List. Entities that a party on the SDN List owns (defined as a direct or indirect ownership
interest of 50% or more, individually or in the aggregate) are also blocked, regardless of
whether that entity is expressly named on the SDN List. Additionally, U.S. persons,
wherever located, are prohibited from approving, financing, facilitating, or guaranteeing
any transaction by a non-U.S. person where the transaction by that non-U.S. person would
be prohibited if performed by a U.S. person or within the United States.

United Nations

The United Nations Security Council (the “UNSC”) can take action to maintain or
restore international peace and security under Chapter VII of the United Nations Charter.
Sanctions measures encompass a broad range of enforcement options that do not involve
the use of armed force. Since 1966, the UNSC has established 30 sanctions regimes.

The UNSC sanctions have taken a number of different forms, in pursuit of a variety of
goals. The measures have ranged from comprehensive economic and trade sanctions to
more targeted measures such as arms embargoes, travel bans, and financial or commodity
restrictions. The UNSC has applied sanctions to support peaceful transitions, deter
non-constitutional changes, constrain terrorism, protect human rights and promote
non-proliferation.

There are 14 ongoing sanctions regimes which focus on supporting political settlement
of conflicts, nuclear non-proliferation, and counter-terrorism. Each regime is administered
by a sanctions committee chaired by a non-permanent member of the UNSC. There are ten
monitoring groups, teams and panels that support the work of the sanctions committees.

UN sanctions are imposed by the UNSC, usually acting under Chapter VII of the
United Nations Charter. Decisions of the UNSC bind members of UN and override other
obligations of UN member states.
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European Union

Under EU sanction measures, there is no “blanket” ban on doing business in or with a
jurisdiction targeted by sanctions measures. It is not generally prohibited or otherwise
restricted for a person or entity to do business (involving non-controlled or unrestricted
items) with a counterparty in a country subject to EU sanctions where that counterparty is
not a Sanctioned Person and not engaged in prohibited activities, such as exporting, selling,
transferring or making certain controlled or restricted products available (either directly or
indirectly) to, or for use in a jurisdiction subject to sanctions measures, provided that no
funds and economic resources are made available to the Sanctioned Persons.

United Kingdom and United Kingdom overseas territories

As at 1 January 2021, UK is no longer an EU member state. EU law including EU
sanctions measures continued to apply to and in UK until 31 December 2020. EU sanctions
measures had also been extended by UK on a regime by regime basis to apply in UK
overseas territories, including the Cayman Islands. Starting from 1 January 2021, UK
applies its own sanctions programmes and has extended its autonomous sanctions regimes
to apply to and in UK overseas territories.

Australia

The Australian restrictions and prohibitions arising from the sanctions laws apply
broadly to any person in Australia, any Australian anywhere in the world, companies
incorporated overseas that are owned or controlled by Australians or persons in Australia,
and/or any person using an Australian flag vessel or aircraft to transport goods or transact
services subject to UN sanctions.
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HISTORY AND BACKGROUND

We are a precision engineering services provider headquartered in Singapore,
specialising in providing precision machining and precision welding services for
international companies in the semiconductor and other sectors. Our history could be
traced back to January 2000 when Dato’ Sri Chua, an executive Director, our chief
executive officer, Chairman of our Board and a Controlling Shareholder, together with his
brother-in-law, Mr. Lee Chong Hoe, incorporated our first key operating subsidiary,
Metasurface Technologies, in Singapore.

We started our business by machining simple parts and focusing on machining
components for sputter machines, a system to manufacture hard disc drive components.
With more advanced capabilities to machine more complex components and parts, in 2009,
we started providing our precision machining services for the semiconductor industry.
Throughout the years, we continued to ramp up our technologies and production
capabilities to machine more complex parts which has shaped our current business
offering. In 2014, we acquired SGP Malaysia as a subsidiary of our Group and, by
expanding our production facility in Johor, Malaysia, we further enhanced our
manufacturing capacity to cope with the increasing demand for our services. In 2021, we
acquired SPW (which, immediately prior to our acquisition, was held as to 50% by Dato’
Sri Chua and 50% by Ms. Pang) to consolidate SPW’s precision welding know-how,
capabilities and operations into our Group, in order to expand our Group’s precision
engineering services’ offerings to comprise precision welding services in addition to
precision machining services.

Key business milestones

The table below shows a summary of our key achievements and business milestones
since our establishment:

Year Milestone Event

2000 Our first key operating subsidiary, Metasurface Technologies, was
incorporated, mainly focusing on machining components for sputter
machines, a system to manufacture hard disc drive components

2009 Metasurface Technologies began to provide precision machining
services to our first customer in the semiconductor industry

2014 SGP Malaysia became a subsidiary of our Group

2015 Metasurface Technologies expanded its customer base to the
aerospace industry
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Year

2016

2021

2022

Milestone Event

Metasurface Technologies first became an approved supplier of
Customer A

To cope with the growing demands of our services, we expanded our
own production facility in Johor, Malaysia through SGP Malaysia

We began to manufacture components for one of our key customers
which is engaged in the oil and gas business

We acquired SPW to consolidate its precision welding know-how,
capabilities and operations into our Group

We entered into the Licence Agreement with Accelerate, pursuant to
which, Accelerate grants our Group the rights to, among others, use
Accelerate’s technologies and intellectual property rights to develop
enhancements on, and to commercialise, Accelerate’s technologies
and licenced products

We secured investments in Metasurface Technologies for a total
amount of S$3,910,000 from nine investors. For details, see “—
[REDACTED] Investments — 1st [REDACTED] Investment by nine

mvestors”

We entered into the 2nd [REDACTED] Investment with Accelerate in
connection with the Licence Agreement. For details, see “—
[REDACTED] Investments — 2nd [REDACTED] Investment by

Accelerate”

We entered into the 3rd [REDACTED] Investment with MMI and
secured an investment of S$1,000,000. For details, see “—
[REDACTED] Investments — 3rd [REDACTED] Investment by

MMI”

Founding of our Group

Our Group was established in January 2000 when our first key operating subsidiary,
Metasurface Technologies, was incorporated by Dato’ Sri Chua and his brother-in-law, Mr.
Lee Chong Hoe, who funded the initial contributions by their personal wealth from savings
and investments. For details of Dato’ Sri Chua’s biography, see “Directors and Senior
Management — Board of Directors — Executive Directors”. Mr. Lee Chong Hoe had
divested his interests in our Group by 2003, as he intended to focus on his other business

ventures.
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CORPORATE DEVELOPMENT

Our Group comprises our Company and three subsidiaries which had each commenced
business after their respective incorporation dates. The information of our Group
companies, together with their corporate development history, are as follows:

Our Company

Our Company was incorporated on 7 December 2021 in the Cayman Islands as an
exempted company with limited liability. On incorporation, our authorised share capital
was HK$380,000, divided into 380,000,000 Shares of HK$0.001 each, of which one Share
was issued and allotted to our initial subscriber, who was an independent third party, and
subsequently transferred to SGP BVI on the same day.

Our Company is an investment holding company. As part of our Reorganisation, our
Company became the holding company of our Group and will be the vehicle of the
[REDACTED]. For details, see “— Reorganisation”.

Our subsidiaries
Metasurface Technologies

Metasurface Technologies was incorporated under the name “Q’son Precision
Engineering Pte Ltd” on 6 January 2000 in Singapore as an exempt private company
limited by shares. Metasurface Technologies is the principal operating entity of our
precision machining services. On incorporation, Metasurface Technologies had two
ordinary shares, of which one ordinary share was issued and allotted to Dato’ Sri Chua
and one ordinary share was issued and allotted to the brother-in-law of Dato’ Sri Chua.
Dato’ Sri Chua’s brother-in-law ceased to be a shareholder of Metasurface Technologies in
2003. Subsequent to a series of share transfers among and share allotments to the Chua
family and independent investors over the years, as at 1 January 2021 (the commencement
date of the Track Record Period) and until the commencement of the Reorganisation,
Metasurface Technologies was held by Dato’ Sri Chua, Mrs. Chua, Mr. Ng Cheow Boo,
Mr. Jee Wee Chek, Ms. Chong Siow Ming and Mr. Lee Liang Seng as to approximately
65.98%, 28.17%, 5.41%, 0.26%, 0.13% and 0.05%, respectively. Mr. Ng Cheow Boo, Ms.
Chong Siow Ming and Mr. Lee Liang Seng are personal friends of Dato’ Sri Chua and Mrs.
Chua, and are independent third parties of our Group. Mr. Jee Wee Chek is Dato’ Sri
Chua’s brother-in-law and Mrs. Chua’s brother.

SPW

SPW was incorporated under the name “Fluid Science (S.E.A.) Precision Engineering
Pte. Ltd.” on 15 November 2006 in Singapore as a private company limited by shares. SPW
is the principal operating entity of our precision welding business. On incorporation, SPW
had 20,000 ordinary issued shares, of which 10,000 ordinary shares were issued to Mr. Chua
Hong Kim, the father of Dato’ Sri Chua, and 10,000 ordinary shares were issued to Ms. Lee
Heng Ngoh, the mother of Dato’ Sri Chua. On 17 March 2015, each of Mr. Chua Hong Kim
and Ms. Lee Heng Ngoh transferred all shares held by them to Dato’ Sri Chua and Ms.
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Pang, a director of SPW and spouse of Mr. Soh (a director of SGP Malaysia), respectively,
at a nominal consideration of S§1 by each of them. The nominal consideration of S§1 was
arrived at among the parties based on the family arrangements for Dato’ Sri Chua to inherit
the business from his parents, and incentives for recruiting Mr. Soh to join the company.
Fluid Science (S.E.A.) Precision Engineering Pte. Ltd. was renamed to Singapore Precision
Welding Pte. Ltd. on 23 March 2015. On 21 November 2016, SPW issued and alloted 25,000
ordinary shares to each of Dato’ Sri Chua and Ms. Pang, respectively. Since then and
immediately prior to the implementation of the Reorganisation, SPW remained 50% owned
by each of Dato’ Sri Chua and Ms. Pang, respectively.

SGP Malaysia

SGP Malaysia was incorporated on 6 August 2013 in Malaysia as a private company
limited by shares. SGP Malaysia holds and operates our manufacturing plant in Malaysia.
On incorporation, SGP Malaysia had two ordinary issued shares, with one ordinary share
issued and allotted to each of the two former employees of SGP Malaysia. On 5 May 2014,
SGP Malaysia issued and allotted 1,360,830 ordinary shares to Metasurface Technologies.
On 22 January 2015, each of the two former employee shareholders transferred their one
share to Metasurface Technologies at a nominal consideration of Malaysian ringgit 1. Since
then, SGP Malaysia became wholly-owned by Metasurface Technologies immediately prior
to the implementation of the Reorganisation.

Investment in an associate
Metaoptics Technologies

On 15 June 2021, Metaoptics Technologies was incorporated in Singapore as a private
company limited by shares. Upon incorporation, Metaoptics Technologies was held as to
90% by Metasurface Technologies and as to 10% by Mr. Thng, an executive Director and a
substantial Sharecholder of our Company. At the relevant time, Metaoptics Technologies
was an insignificant subsidiary of our Group.

Metaoptics Technologies is principally engaged in the metalens technology business,
an industry our Group had no prior experience in which, our Directors believe, has
high-growth potentials. Since its inception, it had always been our Directors’ intention that
Metaoptics Technologies will be a long-term investment of our Group with Mr. Thng (who
has extensive experiences in the related technological, electronics, process and product
engineering fields, as elaborated in “— Mr. Thng’s role in our Group” below) spearheading
its entire business operations and strategic development. As in the case of other start-up
companies in new and high-growth industries, it had long been the mutual understanding
that Metaoptics Technologies will require additional funding from other independent third
parties and thus the equity interests of both Metasurface Technologies and Mr. Thng in
Metaoptics Technologies will eventually be diluted.
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Metaoptics Technologies is intended to be a source of long-term investment returns
with minimal cashflow injection from our Group. Since its incorporation, the support we
rendered to Metaoptics Technologies has largely been intangible in nature, such as the
sharing of our administrative resources for its initial development (as further elaborated in
“Continuing Connected Transactions — Shared Administrative Services” in this document)
and the provision of an established corporate platform (with our existing reputation and
industry position within the semiconductor sector) to launch its initial shareholder and
customer base. To the best of the Directors’” knowledge, the optical metalens can be
manufactured by the fabrication equipment from the semiconductor industry and our
Group’s major customers in the semiconductor sector are also expanding or contemplating
to expand their business involving metalens to diversify their product portfolio. Therefore,
the optics business of Metaoptics Technologies is also expected to bring our Group
synergised business development opportunities. In return for our support, Mr. Thng has
agreed to contribute his extensive industry experience and connections to, as an executive
Director, advise on the general corporate development (including fundraising opportunities
in the form of the [REDACTED] Investments), product offering and customer base of our
Group as a whole.

During the course of Metaoptics Technologies’ initial development, our Group has
conducted the following additional corporate actions as a form of non-monetary support:

(a) Transfer of patents. From September 2021 to November 2021, Mr. Thng
transferred 12 patents registered under his name to Metaoptics Technologies.
From our Group’s perspective, the 12 patents provide an initial technical base for
Metaoptics Technologies’ business development (which our Directors believe will
eventually generate investment returns), serving as a strong technical portfolio to
demonstrate the combined capabilities of Metasurface Technologies and
Metaoptics Technologies to potential investors and customers, and to pave for
other potential opportunities for third-party patent licencing arrangements in the
future. In view of these benefits and in consideration of the transfer of these
patents, Dato’ Sri Chua agreed to grant Mr. Thng shares and anti-dilution rights
under the Anti-dilution Undertaking and the Metaoptics Anti-dilution
Undertaking as described in “— Anti-dilution Undertaking” and “—
Metaoptics Anti-dilution Undertaking” below.

(b) 2nd [REDACTED] Investment. On 14 October 2022, Accelerate subscribed to a
5% equity interest in Metasurface Technologies, the consideration of which was
offset by a S$2,880,000 upfront licencing fee payable by Metasurface
Technologies for certain technologies licenced under the License Agreement.
These technologies are mainly related to the optics business and used by
Metaoptics Technologies for its continual business development. Accelerate
became a Shareholder of our Company upon completion of the Reorganisation
and has also become a shareholder of Metaoptics Technologies on 22 March 2024.
As a result of the 2nd [REDACTED] Investment, an amount due from an
associate in the amount of S$2,880,000 (equivalent to the upfront licencing fee
payable under the Licence Agreement) was recognised in our consolidated
statements of financial position once Metaoptics Technologies ceased to be our
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subsidiary and became our associate. Such amount is payable by Metaoptics
Technologies upon demand and is expected to be settled by the on-going
operating cash generated by Metaoptics Technologies and investment from its
investors. For details of the Second [REDACTED] Investment, see “—
[REDACTED] Investments — 2nd [REDACTED] Investment by Accelerate”
and for details of the License Agreement, see “— Business — Research and
Development — Investment in associate — The Licence Agreement”.

Up until May 2023, Metaoptics Technologies has continually developed its initial
product offerings and successfully raised funds from different independent third-party
investors. In line with our Group’s original intention for Metaoptics Technologies to be a
form of investment for long-term growth and returns, we have reached an understanding
with Mr. Thng to dispose of our control in Metaoptics Technologies and transfer our
33.32% equity interests to Mr. Thng at a consideration of S§180,000 in aggregate. In
addition, this transfer was also prompted by our Directors’ understanding that a number of
potential investors of Metaoptics Technologies have indicated, as a matter of investment
philosophy and condition, that Mr. Thng, being the key personnel with extensive
experiences in the optics industry spearheading the development of Metaoptics
Technologies, shall be its largest shareholder and take more substantive control over the
company. Our Group remained as an investor with approximately 20.19% equity interests
in Metaoptics Technologies immediately after the transfer. Metaoptics Technologies then
ceased to be our subsidiary and instead became an associate of our Group.

The transfer of our 33.32% equity interests in Metaoptics Technologies to Mr. Thng
resulted in the recognition in our consolidated statements of comprehensive income for the
year ended 31 December 2023 (a) gains on disposal of a subsidiary of approximately S$2.5
million, and (b) share-based payments of approximately S$2.1 million because the transfer
is perceived to be a form of compensation to remunerate Mr. Thng’s past services and
contribution to our Group as an employee. The consideration of this transfer, being
S$180,000, was at a discount to the then fair value of Metaoptics Technologies. Our
Directors, in agreeing to this discount, have taken into account that (i) Mr. Thng has
continued to be the only key personnel with meaningful experiences and industry
connections to spearhead the operations and business development of Metaoptics
Technologies, (ii) the continual contributions and advice of Mr. Thng, aside from his
duties in Metaoptics Technologies, to our Group, such as his technical knowledge on the
product and process engineering field and his successful introduction of Accelerate and
MMI as [REDACTED] Investors to our Company, as disclosed in “— Mr. Thng’s role in
the Group” below, (iii) Metaoptics Technologies, after the initial ramp-up period, is
expected to operate independently without significant support from our Group, and (iv) our
actual monetary investment into Metaoptics Technologies has been minimal.
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Mr. Thng’s role in the Group

Dato’ Sri Chua first became acquainted with Mr. Thng in around 2011 when Mr. Thng
was employed at one of the Group’s customers at that time. Mr. Thng was then responsible
for directly liaising with Dato’ Sri Chua and the Group’s relevant employees on handling
the procurement from the Group.

Since joining the Group in July 2021, Mr. Thng has been contributing to the growth of
the Group’s business by providing technical knowledge and advice on our Group’s
operations by leveraging his familiarity with our Group’s customers based on his previous
work experience at Benchmark Electronics Manufacturing (S) Pte Ltd and knowledge on
the product and process engineering field in general. Mr. Thng has also been continuously
exploring new potential opportunities for the Group to expand its product offerings and
customer base.

Mr. Thng has also contributed to the fund-raising activities of the Group. Since 2021,
he has introduced several [REDACTED] investors to the Group and negotiated terms of the
investments on behalf of our Company. In particular, he successfully brought in Accelerate
and MMI as two of the Company’s [REDACTED] Investors in 2021 and 2023, respectively,
in which he represented our Company in commercial negotiations for these [REDACTED)]
Investments. For details on the [REDACTED] Investments by Accelerate and MMI, see “—
[REDACTED] Investments — 2nd [REDACTED] Investment by Accelerate” and “—
[REDACTED] Investments — 3rd [REDACTED] Investment by MMI”, respectively.

Other than building relationships with external parties on behalf of our Company, Mr.
Thng has also been taking part in our Group’s internal affairs such as administration,
human resources and corporate governance. He assisted in selecting suitable employees and
external advisers to facilitate the Group’s daily operations and improve corporate
governance.

Transfer of Mr. Thng’s patents

Mr. Thng transferred 12 patents to Metaoptics Technologies from September to
November 2021. The following table sets out details of the transferred patents:

Type of Place of Application
No. Patent name patent registration Patent number date Expiry date
1. Optical Module and Invention Taiwan 1722528 8 August 2019 7 August 2039
Manufacturing Method
thereof and Method for
Soldering Optical Module
on Printed Circuit Board
OUERRLAH J H R Ty vk B
JRHOG RN B AR AT 7
i)
2. Optical Module Utility Taiwan M586360 11 November 7 August 2029
LR model 2019
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Type of Place of Application

No. Patent name patent registration Patent number date Expiry date

3. Optical Module Invention PRC CN112394426A 13 August N/A. In the
(OGERAA) 2019 process of

registration V¢

4. Optical Module Utility PRC CN210572832 13 August 13 August 2029
CEEALA) model 2019

5. Laser Module and Laser Invention Taiwan 1752498 15 May 2020 14 May 2040
Die and Manufacturing
Method thereof (5441
T TR S ok B R 7 k)

6. Laser modules and laser die ~ Utility Taiwan M605139 15 May 2020 14 May 2030
thereof (FHFWHAKLILEFS  model
AbokL)

7. Laser Module and Laser Invention PRC CNI113745959A 15 May 2020 N/A. In the
Die and Manufacturing process of
Method thereof (FIGHR A registration V'
B FOOG di R BB Ty 1)

8. Laser Module and Laser Utility PRC CN212162325U 15 May 2020 15 May 2030
Die thereof (77 15 4H & model
5T AR

9. Active Alignment System Invention Taiwan 1734535 19 June 2020 18 June 2040
and Active Alignment
Method (LB EHER KL
Lo e T %)

10.  Active Alignment System Utility Taiwan M605138 19 June 2020 18 June 2030
(F B NE R model

11.  Active Alignment System Invention PRC CN113922200A 23 June 2020 N/A. In the
[EXEwEES ) process of

registration V¢

12.  Active Alignment System Utility PRC CN212571686U 23 June 2020 23 June 2030
(FE KBRS model

Note: As at the Latest Practicable Date, (i) in respect of the application of patent number
CN112394426A, replies to questions raised by the relevant PRC authority had been submitted
and are currently under the relevant PRC authority’s review; and (ii) in respect of the application
of patent numbers CN113745959A and CN113922200A, these applications were under substantive
examination stage in which the relevant PRC authority may raise questions or objections against
the invention patent applications. To the best of the knowledge of our Directors, the prolonged
registration period is caused by the backlog in invention patent applications pending to be
reviewed and processed by the relevant authorities in the PRC.

As Metaoptics Technologies was only incorporated in June 2021, the 12 patents were
Metaoptics Technologies’ initial assets and served as a starting point for Metaoptics
Technologies’ further development in its know-how and technology. Metaoptics
Technologies, with its design and manufacturing capabilities, leverages the patents to
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make modules. The patents also enhanced Metaoptics Technologies’ portfolio and
valuation to attract collaboration with potential business partners and investors in
Metaoptics Technologies and Metasurface Technologies (being a shareholder of Metaoptics
Technologies).

To reward Mr. Thng’s contribution to the Group and the transfer of his 12 patents to
Metaoptics Technologies, (i) Dato’ Sri Chua granted Mr. Thng an anti-dilution right to his
shareholding in Metasurface Technologies pursuant to the Anti-dilution Undertaking
(defined below), and (ii) Metasurface Technologies granted Mr. Thng an anti-dilution right
to his shareholding in Metaoptics Technologies pursuant to the Metaoptics Anti-Dilution
Undertaking (defined below), as detailed below. For details on his sharcholding changes in
the Group and Metaoptics Technologies in light of exercising the anti-dilution rights, see
“— Mr. Thng’s shareholding changes in the Group and Metaoptics Technologies”.

Anti-di